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AIC Asks Industry 
To Offer Proposals 
On Profit Formula 


pubt Whether Anything Can Be 
pared Prior to Commissioners’ 
Meeting Next Week 


(ONFERENCES HELD IN N. Y. 


» Conclusions Are Reached; Con- 
sideration Given to Extent of 
Conflagration Reserves 


After a brief initial public meeting 
the subject of the 1921 profit for- 
ala for fire insurance at the New York 
surance Department last week the 
ibcommittee of the National Associa- 
on of Insurance Commissioners com- 
ittee on underwriting profit and the 
surance industry decided to continue 
ir deliberations on this problem in 
ecutive session. 
Industry Proposals Sought 

One closed session of the NAIC com- 
ittee and the industry representatives 

held after which the Commissioners’ 
foup asked the insurance business to 
pare some proposals of its own with 

tgard to possible changes in the 1921 
mula. Heretofore the industry has 
ely spoken in rebuttal to suggestions 
the McCullough report. 

PAs the NAIC is holding its mid-winter 
eting in New York City next week it 
not likely, due to the shortage of 

me, that the industry group will be 
e to formulate and present ideas to 

meeting. The whole subject is of 

0 great importance for decisions to be 

Made without full study. Nothing con- 

Busive was attained at last week’s ses- 
ons in New York. 

Insurance Superintendent Robert E. 

Mneen of New York is chairman of the 

NAIC committee studying recommenda- 

ms of the McCullough report that the 

W21 profit formula be revised in several 

ays. One of the important proposed 
nendments is to include in profit for 

te-making purposes part of income 
mom investments. This proposition is 
tongly opposed by the fire insurance 
dustry which holds that rates should 

Be predicated entirely on underwriting 

perience. 
erving with Mr. Dineen on this sub- 
mittee are Commissioners Charles F. 
Harrington, Massachusetts: W. El- 

J Allyn, Connecticut, and James F. 


(Continued on Page 23) 
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Value of Dividends... 


The insured in this case was a chemist back in 1905 when he 
applied for a Twenty-Payment Life policy of $2,000 at a semi- 
annual premium of $31.52, the dividends to remain with the 
Company to help increase the amount of insurance. 

In 1925 the policy was full-paid and the insured from then 
on had no further premiums to pay. Twenty years later he some- 
how lost the original policy and had to have a duplicate issued 
to him. 

Three years later he died, the former chemist by then hav- 
ing become an executive. The total he paid in premiums came 
to $1,260.80. The claim came to $2,000, the face of the policy. 
plus $1,444.31, the amount of insurance purchased by his divi- 
dends. Thus the total due the beneficiary, his widow, was 
$3,444.31. This will be held at interest with payments made 
quarterly. 

It is interesting that the insurance purchased by his dividends 
in this case amounted to $183.51 more than the amount of pre- 
miums he had paid. In addition, he had been covered by the in- 
surance for 43 years. 


Sl 
THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


INDEPENDENCE SQUARE, PHILADELPHIA 
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| Loose Talk Made 


On Radio By Celler 
Who Wants Inquiry 


President Lincoln of LIAA Points 
Out Fallacies Given by Brook- 
lyn Congressman 


FINDS ABSURDITIES TOO 


Celler Had Alleged Life Compa- 
nies Are Violating Anti- 
Trust Acts 


Although a joint legislative committee 
of New York State is now engaged in an 
inauiry regarding insurance rates and 
practices Representative Emanuel Celler 
of Brooklyn went on the radio last week 
and gave his opinion that there should 
be a Congressional investigation of life 
insurance. He gave his opinion that 
“many life insurance companies are 
guilty of violations of the Sherman and 
Clayton Anti-Trust laws,” and he char- 
acterized the five largest companies as 
“a menace to the nation’s economy.” He 
loosely made other statements which 
were not factual. 

Lincoln’s Statement 

The radio broadcast was delivered in 
the morning, and Leroy A. Lincoln, 
president of the Life Insurance Asso- 
ciation of America and also president of 
the Metropolitan Life, lost no time in 
pointing out fallacies in the broadcast 
His statement appeared in the morning 
papers which also printed some of Cel- 
ler’s comments. Mr. Lincoln’s statement 
in part follows: 

“A statement quoted as coming from 
one of the New York members of Con- 
gress relative to life insurance covers a 
lot of ground, but mostly without tox 
much accuracy 

“In the first place, he states that thi 
‘insurance companies (apparently mean 
ing the life insurance companies) art 
now exempt from anti-trust laws.’ He 
should know better. 

“He speaks of five of the companies 
with what he calls interlocking directo- 
rates and of their ability to formulate a 
financial policy ‘stronger than the Na- 
tional Government itself.’ It would be 
interesting to ask the Congressman 
cite some instance. 

“He speaks of the ‘Big Five’ and is 
somewhat in error as to the identity of 
the companies which are rated as largest 

Assets of Americans 

“He speaks of their assets having in 
creased ‘over 1,000% in the past ten 
years. This is a fantastic figure. The 
actual figure is less than 100%. 

“He speaks of the assets of insurance 
companies as exceeding the assets of the 
Federal Reserve Bank. That may very 


(Continued on Page 8) 
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fool you! 





“Indigestion” often is only a minor discomfort due to 


improper habits of eating and drinking, | 


r ba 





| strain. 


| AA) 


¢ 





nervousness, 





treatment, may help you escape a serious illness. Remember 


Good living habits can be an aid to good digestion 


The digestive system has been like- 
ened to a chemical factory. Here, in- 
numerable gland cells manufacture 
juices which act chemically upon the 
food we eat, so that it can be absorbed 
and used by the body. 


When the system fails to function 
properly, “indigestion” usually results. 
Fortunately, this condition can gen- 
erally be corrected by following a few 
common-sense rules, under the guid- 
ance of your physician. He may suggest 
changes in your diet, eating moderately 
and at regular times, and chewing 
thoroughly. He will advise keeping in 


good physical condition, and avoiding 


b lowatit 





mental or emotional tensions. 
Whatever may be the cause of your 
“indigestion,” prompt diagnosis and 
any necessary treatment offer the best 
chance for cure. Today, new drugs and 
new surgical methods hold promise for 
better control of physical diseases of 
the digestive system. In certain types 
of cases, some doctors are finding psy- 
chotherapy increasingly important. 
If you have frequent attacks of “in- 
digestion,” don’t try to be your own 
doctor. The continued use of home 
remedies may do more harm than good, 
and may delay the start of proper med- 


ical care. 


TO VETERANS—IF YOU HAVE NATIONAL SERVICE LIFE INSURANCE—KEEP IT! 





COPYRIGHT 1948—-METROPOLITAN LIFE INSURANCE CO. 


Metropolitan 
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Tuis advertisement is one of a continuing 
series sponsored by Metropolitan in the in- 
terest of our national health and welfare. It is 
appearing in two colors in magazines witha 
total circulation in excess of 34,000,000, in- 
cluding Saturday Evening Post, Collier’s, 
Ladies’ Home p esery Time, Newsweek, 
Good Housekeeping ,Cosmopolitan, McCall’s, 
American Magazine, Woman’s Home Com- 
panion, National Geographic, Parents’ and 
Redbook. 
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Since 1945 Predominant Flow of Life Insurance Funds Has 
Been Into Corporate Securities, Mortgages 
and Real Estate 


Bruce E. Shepherd, manager, Life In- 
surance pine anon of America, in his 
address before the 42nd annual meeting 


of the Association at the Waldorf- 
Astoria yesterday “— that the total 
assets of the U. S. legal reserve life 


companies will total about $55,400,000,- 
40 at end of 1948. These life insurance 
junds have approximately doubled in a 


decade and more than tripled in 20 
years. 

“Mr. Shepherd reviewed recent and 
current investment trends. The _ pre- 
dominant flow of life insurance funds 


since the end of 1945 has been into pri- 
vate investments; i.e., corporate securi- 


ties, mortgages and real estate. This 
trend, greatly accentuated in 1948, has 
occurred in response to the capital 


needs of corporations and _ individuals 





as the nation’s expenditures on private 
domestic investment—largely for pro- 
ducers’ durable equipment and new 


construction —increased by about 80% 
between the first quarters of 1946 and 
1948 and since have been maintained 
at that level. 

A net increase of $6,527,000,000 in 
wuutstanding corporate security, mort- 
gage loan and real estate investments 
of all life insurance companies is esti- 
the for this year, as against corre- 
sponding increases of $4,761,000,000 in 
1947 and $2,346,000,000 in 1946. In both 
1947 and 1948 such increases have been 
substantially larger than the total in- 
crease in assets. Thus, in these two 
years life insurance companies have 
been able to place in private-enterprise 
investments not only all new funds 
coming into their hands but also sizable 
amounts of additional funds. Decreases 
in holdings of government bonds (for- 
eign and domestic combined) of $1,- 
566,000,000 in 1947 and of about $2,909,- 
000,000 in 1948 account for the avail- 
ability of funds for private investment 
in excess of total new funds. 


Investment Portfolio 


These post-war changes have had a 
narked effect on the composition of 
investment portfolios. At the end of 
1948 approximately 58.3% of assets will 
be held in corporate securities, mort- 
gages and real estate. This ratio? which 
has risen from a post-war low of 41.5% 
is now slightly higher than it was at 
the beginning of the war. Obligations 
of governments (federal, state and 
local and foreign), on the other hand, 
will represent only about 34.3% at the 
end of 1948 as contrasted with their 
post-war high of 50.2%. 


Corporate Securities 
Bonds of corporate enterprises have 


been the largest artery carrying the 
savings of policyholders into private 
Investments throughout the post-war 


period. Such bonds held in life com- 
pany portfolios at the end of this year 
are estimated to total $18,925,000,000 
or about 34.2% of assets. The chief 
component of the expansion of corpo- 
rate bond investments from a_ level 
representing only 22.6% of assets at the 
end of 1945 have been the progressive 
annual increases in bonds of corpora- 
tions other than railroads or public 
utilities, i.e., principally industrial cor- 
porations. Public utility bond holdings 
also have risen by increasing annual 
amounts during this period but rail- 
road bonds have changed relatively 
little in amount. 

The estimated 1948 increases of $2,- 
330,000,000 in industrial bonds, over 
$1,700,000,000 in public utility bonds and 
nearly $100,000,000 in railroad bonds 
will bring the respective totals of the 





three corporate bond classifications at 
the end of the year to about $7,300,000,- 
000, $8,650,000,000 and $2,975,000,000. In 


proportion to assets, industrial bonds 
will have expanded from 4.3% at the 
end of 1945 to an estimated 13.2% at 


the end of this year, thus nearly catch- 
ing up with public utility bonds in their 
slower-rising uptrend. The latter securi- 
ties represented 11.6% of assets at the 
end of 1945 and will have risen to an 
estimated 15.6% at the end of 1948. 
Railroad bonds meanwhile will have de- 
clined from 67% to about 5.4% of 
assets. 

Corporate stock investments repre- 
sent only a small proportion of life in- 
surance company assets but one which, 
up to this year, had been increasing 
since 1942. 

Mortgage Loans 


Real estate mortgages have been the 


second largest investment channel for 
life insurance funds in the post-war 
period. Sharp increases in expenditures 


for private construction in 1946 and 
1947 and further moderate increases in 
1948 have been an important factor in 
the active demand for mortgage credit 
during these years. The 1948 increase 
in the mortgage holdings of life insur- 
ance companies is estimated at about 
$2,150,000,000, which is over 4 larger 
than last year’s increase and about four 
times as large as the 1946 increase. 
Non-farm mortgages made up the bulk 
of the increases in all three years but 
farm mortgages also contributed. Total 
mortgage holdings of the life companies 


at the end of 1948—estimated at $10,- 
825,000,000 or 19.6% of assets—will in- 
clude loans of about $9,800,000,000 on 


non-farm real estate and of about $1,- 
025,000,000 on farms. Both classes of 
mortgages have risen in proportion to 
assets during the post-war period, but 
farm mortgages only moderately. At 
the end of 1948, non-farm loans will 
represent 17.7% of assets as against 
13.1% at the end of 1945; and farm 
mortgages, 1.9% as compared with 1.7% 
at the end of 1945. 
Real Estate 

Although life insurance companies 
have increased their real estate holdings 
by nearly 50% in the last two years, 
such properties at the end of 1948 will 
make up only about 1.9% of their assets 
and will total about $1,050,000,000. Until 
recently ownership of real estate by life 
insurance companies was restricted to 
property used in the conduct of the 





Shepherd Tells LIAA of Investment 


companies’ business and to properties 
acquired in satisfaction of debt. Within 
the past few years, however, a number 
of states have revised their laws to per- 
mit these companies to acquire real 
estate for investment purposes. Ac- 
quisitions for such purposes of both 
residential and commercial properties 
more than account for the 1947 and 
1948 increases—of $125,000,000 and 
$190,000,000 respectively —in the total 
real estate holdings of life insurance 
companies. Well over half of the real 
estate held by such companies at the 
end of 1948 will represent properties 
acquired for investment purposes. Such 
properties will then include a somewhat 
larger volume of commercial than resi- 
dential real estate. 
Government Bonds 

Nearly 90% of all government bond 
holdings of life insurance companies 
represent obligations of the United 
States government. At the end of 1948 
such securities will approximate $16,- 
750,000,000 of which about 2% will be 
in securities maturing within one year. 
While these Federal security holdings 
will then total only about 75% of their 
1946 record volume—after decreases of 
$1,618,000,000 in 1947 and about $3,271,- 
000,000 in 1948—they will still be a very 
large item in life company portfolios, 
slightly exceeding the combined total 
invested in public utility and industrial 
bonds at that time. About 30.2% assets 
will be held in Federal securities at the 
end of 1948 as compared with a 1945 
peak ratio of 46.0%. 

An estimated increase of nearly 40% 
in obligations of domestic state and 
local governments during 1948, bringing 
the total to about $850,000,000 at the 
year-end, is notable because it reverses 
a down-trend which, though leveling off 
after 1945, had been in progress seven 
years. This 1948 increase will raise the 
percentage of assets slightly during the 
year from 1.2 to 1.5. Probably the chief 
factor influencing the trend of these 
securities is their yields. The great mar- 
ket demand for these bonds, due to 
their tax exempt status, had depressed 
their yields to a level out of line with 
others and thus made them unattractive 


to life companies which gained little 
tax advantage from them. Their 1948 
increase in life company portfolios, 


however, suggests the possibility that 
their yields may be readjus ting to a 
point where they are again becoming of 
interest from an investment standpoint. 

Canadian government bonds (includ- 
ing both Dominion and _ subdivision 
bonds) are estimated to increase about 
$119,000,000 in 1948 to a year-end total 
of $1,430,000,000. 

Policy Loans 

Loans to policyholders are a type of 

investment intrinsic to the business of 





Blood-Sugar Tolerance Test in Use 
25 Years; Started by Dr. McCrudden 


The blood-sugar tolerance test, now 
used by most life insurance companies 
in selecting applicants with a glycosuria 
record, will make the 25th year of its 
existence this month. 

Dr. Francis H. McCrudden, retired as- 
sistant medical director of the New Eng- 
land Mutual Life Insurance Company, 
introduced this “pioneering and progres- 
sive idea” shortly after he joined the 
company in 1923. 

On November 19, 1923, the first policy 
based on this test was issued by New 
England Mutual on the life of a Win- 


chester, Massachusetts man for $25,000 
and it is still in force. Since this time 
the test, in some form, has _ been 


adopted by practically every life insur- 


ance company in the country. 

Dr. McCrudden was graduated from 
Massachusetts Institute of Technology in 
1900 and received his M.D. degree from 
Harvard Medical School in 1908. Fol- 
lowing four years of advanced study in 
Germany, he returned to Boston and 
served on the staffs of Robert B. Brig- 
ham Hospital and Tufts Medical School 
before becoming associated with New 
England Mutual. 

During World War I he held the rank 
of major. He has published two books 
and more than 100 papers on various 
scientific and medical subjects. He re- 
tired last year from the company’s home 
office executive staff of a quarter-cen- 
tury of outstanding service. 


Situation 








BRUCE E. SHEPHERD 


life insurance. Their fundamental pur- 
pose is to accommodate insureds and 
their trends are affected chiefly by gen- 
eral factors in the economy which in- 
fluence savings and dissavings. During 
the war period—when savings generally 
were at a high level and dissavings at 
a minimum—they declined from 8.9% of 
assets at the end of 1941 to 4.4% at the 
end of 1945. This down-trend in pro- 
portion to assets leveled off in 1946 and 
1947 and a slight uptrend during 1948 
will bring the ratio to about 3.8% at 
the end of the year. The dollar volume 
of these loans showed a small increase 
last year—after five successive annual 
decreases—and a somewhat larger in- 
crease this year. Outstanding policy 
loans, together with a small percentage 
of premium notes, will total about $2,- 
075,000,000 at the end of 1948. 


Investment Earnings 


An important supplement to the rec- 
ord of investment holdings of the 49 
companies is the record of net invest- 
ment earnings of the same group of 
companies. A 43% reduction in the 
earning power of life insurance funds 
from a rate of 5.03% in 1930 to 2.87% 
in 1947 reflects two long- range trends, 
namely, the severe decline in the gen- 
eral level of interest rates and the great 
increase in the proportion of federal 
securities held by life insurance com- 
panies. In the short-range view, some 
moderate improvement is observable in 
the much smaller decrease in the earn- 
ings ratio in 1947 than in any of the 
preceding four years. The likelihood 
that the 1948 ratio, when it becomes 
available, will show a further braking 
of the investment earnings decline is 
suggested by the further increases this 
year in the percentages of life insurance 
company assets invested in private en- 
terprise as well as by the moderately 
improved general level of interest rates 
for 1948 as a whole as compared with 
1947. It should, of course, be recog- 
nized that yields obtainable on new in- 
vestments weight the over-all average 
only to the extent of the proportion 
of new to total investments. In general, 
moreover, the lag between changes in 
the level of interest rates generally and 
their reflection in investment earnings 
ratios is greater on the up trend than 
on the down. This is because on the 
down trend of interest rates the adverse 
effect on life company earnings is ac- 
centuated by swollen ratios of new to 
total investments in their portfolios as 
a result of refunding operations of bor- 
rowers seeking the advantage of the 
lower interest rates. 
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Indianapolis Agency 
In New Partnership 


E. A. CRANE AND G. E. MORRISON 





Northwestern Mutual Representatives 
Have Both Been Outstanding in 
Their Respective Fields 





Ernest A. Crane, for the last 20 years 
sole general agent of Northwestern Mu- 
tual Life 
Morrison, one of the agency and com- 


at Indianapolis, and Guy E. 


pany leaders, have formed a partnership 
as Crane and Morrison, effective Janu- 
ary 1, 1949. 

Mr. Crane has been with Northwest- 
ern Mutual since 1912. Begore becom- 
ing general agent at Indianapolis in 1928, 





GUY E. MORRISON 


he was district agent at Fort Wayne, 
Ind., where his agency ranked among 
the leaders of the company. He has de- 
veloped a number of the company’s top 
producers. His agency is among the 
Class AA agencies of Northwestern Mu- 
tual and paid for $10 million the past 
year. The Indianapolis agency has over 
$85 million of insurance in force. 

In Northwestern Mutual organization, 
Mr. Crane has served on the standing 
commitee and as president of the Associ- 
ation of Agents, as well as head of the 
Special Agents and the General Agents 
Associations. He has served as president 
of both the Indianapolis Life Under- 
writers Association and the Indianapo- 
lis General Agents and Managers Asso- 
ciation. He has also been a trustee of 
the national Association of Life Under- 
writers. Mr. Crane is chairman of the 
governing board, Life Insurance Market- 
ing Institute, Purdue University; a fac- 
ulty consultant to the Indiana University 
School of Business, and honorary mem- 
ber of Butler University Life Insurance 
Society. 

Mr. Morrison graduated from De Pauw 
University in 1922 and spent the next 
three years as a coach at the Lebanon, 
Ind., high During the ] 
years of 1925 and 1926 he served as an 
instructor of economics at the University 
of Illinois and 1 his M.A. degree. 


received hi 
The following two were 


- 1 
school. school 


years spent 





at Wisconsin as an instructor of eco- 

nomics and work on his Ph.D. Mr. 

Morrison served as professor of eco- 

nomics at Indiana University during the 

school years of 1928-29 and 1929-30 

Since joining the E. A. Crane agency 
‘ 


in the fall of 1930, he has been contin- 
ued an an adviser to the Insurance De- 
partment of Indiana University. 


A leader in production and advanced 
underwriting, Mr. Morrison has been a 
member of the Million Dollar Round 
Table the last two years. Active in 


t 
study groups, he has held the Chartered 


Life Underwriter designation since 1936. 
Prominently identified with life organ- 





ERNEST A. CRANE 


izations, Mr. Morrision is a past presi- 
dent of both the Indianapolis Association 


of Life Underwriters and the CLU 
Chapter. He also has been president 
of the Northwestern Mutual Special 


Agents and the Association of Agents. 





ALFRED M. LARSON DIES 


Alfred M. Larson, eastern manager of 
the Group department, Continental As- 
surance, died suddenly last week. Mr. 
Larson, before entering the service of 
the Continental was identified with the 


Associated Hospital Service of New 
York and the Connecticut General. He 
is survived by his wife Melissa, two 
sons, Edward and Frank Larson and 


his brother Lloyd K. Larson. He was a 
member of the Life Underwriters As- 
sociation of the City of New York. 


F. W. Harlow General Agent 


Penn Mutual, Minneapolis 
Freeland W. Harlow, of New York 


City, has been appointed Penn Mutual 
general agent in Minneapolis, accord- 
ing to an announcement by Eric G. 
Johnson, vice president. Mr. Harlow 
will succeed C. G. Liemandt, who has 
asked to be relieved of his general 
agency duties in order to remain with 
the agency in personal production. 

Mr. Harlow is a native of Old Town, 
Maine, and a graduate of Bowdoin Col- 
lege where he was captain of the polo 
team and drum major of the band. He 
came into the Penn Mutual in 1936 as 
a member of the present Engelsman- 
Phillips Agency while Mr. Engelsman 
was in Washington during the war. 

Mr. Harlow served in the Navy, be- 
came lieutenant commander of a gun 
boat and received the Bronze Star. 
After the war he returned to the New 
York agency. He is a member of the 
Life Underwriters of New. York City 
and of the Life Managers of New York 
City. In the Penn Mutual he has been 
a Quarter Million producer. 


Home Life Dividend Scale 


James A. Fulton, president of Home 
Life of New York, announced that the 
board of directors of the company has 
continued the 1948 scale for policy divi- 
dends payable in 1949 except tor minor 
changes resulting from the adoption of 
minimum dividend rates, applicable to 
certain old policies and from increases in 
certain cases. Mr. Fulton pointed out 
that in small part because of this and 
in large part because of the greater 
volume of insurance in force, the total 
amount allocated to dividends for 19:9 
is 8% greater than for the preceding 
year. 





Re: 


MEMORANDUM 


GROUP INSURANCE 














up" group sales . 





TO: A Man With Technical Sales and Service Expe- 
rience In The Group Insurance Field 

FROM: A Company Contemplating Entering the Group 
Field 

IF for some valid reason you are considering a 
change in your position .... .« 

IF you feel your experience and background in the 
group field would qualify you to help us 
in organizing and training the sales end 
of our @roup activity «~ «. « -* « 

IF you feel that rather quickly you could "head 


THEN WRITE US a letter giving the pertinent facts 
on your background, experience, age, etc. 


The Eastern Underwriter 


e e e 


Box No. 1842 


41 Maiden Lane 
New York 7, N. Y. 

















IMPROVED INCOME 
DISABILITY 


Pays $10 monthly per $1,000 to age 65 If dis. 
ability occurs before 55, and IN ADDITION 
MATURES the policy as an ENDOWMENT at 
65. Six mos. waiting period. Issue ages (8.59, 


NON-CAN. A. & H. NOW AVAILABLE, 


Samuel D. Rosan Agency, Inc. 
General Agent 
CONTINENTAL ASSURANCE COMPANY 


76 William Street., N. Y. C. 
Whitehall 3-769 
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NEW PROVIDENT AGENCY 





Bernard Graham Appointed General 
Agent of Company’s Second 
Agency at Pittsburgh 


In recognition of its rapid growth in 
the Pittsburgh area, Provident Mutual 
Life announces the opening of a second 
agency there under the direction of 
3ernard Graham, former associate gen- 
eral agent of Mutual Benefit Life, The 

















BERNARD GRAHAM 


new agency will be housed in the Clark 
Building. 

Immediately after leaving college, Mr. 
Graham entered the investment banking 
field, and served as a financial statis- 
tician and consultant for many years. 
He then became identified with the 
Mutual Benefit Life and has served this 
company for the past five years in 
supervisory and managerial capacities. 

The first Pittsburgh agency of the 
company was established in 1881, and 
has 30 millions of insurance in force. 
It is under the direction of General 
Agent Steacy E. Webster, former trus- 
tee of the National Association of Life 
Underwriters and former president of 
the local association, 





C. Michael Cronin Promoted 


C. Michael Cronin of the Travelers’ 
55 John Street branch office, has been 
promoted to supervising adjuster in the 
life, accident and group claim department 
at this branch. He succeeds Carroll J. 


McBride, recently appointed assistant 
secretary in the home office accident 
department. 


A graduate of Brown University, Mr. 
Cronin joined the Travelers in March, 
1926, in its Forty-second Street branch 
office as a claim representative. He then 
spent several years in the Yonkers office 
and in 1943 was transferred to 55 John 
Street. For the past four years he has 
ranked as adjuster in his department. 
All of his Travelers’ experience has been 
in the New York area. 


MADE AGENT EMERITUS 

Joseph W. Hundley, agent at Rich- 
mond, Va., for Northwestern Mutual 
Life for more than half a century, is 
now agent emeritus but he is going to 
keep on writing business for that com- 
pany. A certificate conferring that title 
on him was presented him recently by 
Grant L. Hill, vice president and super- 
intendent of agents of Northwestern 
Mutual, when Mr. Hill visited Rich- 
mond incident to assumption of duties 
as new general agent for the company 
by Howard D. Goldman who succeeds 
W. Tolar Nolley, retired. 
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Hancock’s Ad Discusses 
Progress in New Engl’nd 


MESSAGE TO GOVERNORS GIVEN 





Daily Papers Editorialize on Vitality of 
That Section of Country; How 
Insurance Fares 





When the New England conference of 
was held recently in Boston 


Governors Jd : 
the John Hancock Mutual Life printed 
, page ad in Boston papers which met 


4 most responsive note on the part of 
editorial writers and the public. This 
advertisement, which extended greetings 
to the visiting New England Governors 
and other members of the conference, 
featured a series of human interest con- 
yersations which called dramatic atten- 
tion to the growth of New England’s 
economy. “Those Who Know New Eng- 
land and Her People, Believe in New 
England and Her Future,” was the key- 
note stressed by the Hancock. Without 
mentioning names the Hancock cited 
sme examples of people in New Eng- 
land starting businesses with small re- 
sources, Which businesses have grown 
large. 

The Boston papers discussed this ad 
editorially, calling attention to its per- 
tinence and accuracy, and, taking up the 
theme, Vance, Sanders & Co., Boston 
investment house, ran an ad giving “fur- 
ther evidence of New England vitality.” 
That ad told of development in the in- 
vestment field in New England. 

The John Hancock page ad concluded 
with some facts about the life insurance 
business in New England. New Eng- 
ind’s population is 614% of the nation’s. 
New England life insurance companies 
ave 20% of the country’s life insur- 
nee, and own 20% of the assets of all 
U.S. life companies. Continuing the 
ompany said: “The amount of life in- 
surance in force throughout the country 
has increased 74% in the last ten years. 
In the same ten years, the amount of 
fe insurance in force in New England 
mpanies has increased 81%. Life in- 
surance assets throughout the country 
have increased 97% in the last ten years. 
In the same ten years the assets of New 
England companies have increased 


17%. 





Midtown Managers Slate 
The following slate of officers will be 
voted upon at the next meeting of the 
Midtown Managers Association to be 
eld at the Uptown Club, December 14: 
For president, John L. Kassoff, Mutual 


life of New York; vice president, 
Homer Cross, The Prudential; secretary- 
reasurer, John J. Tunmore, Provident 


Mutual. The nominations were made at 
the last meeting. 

Guests at the meeting, which is the 
ssociation’s annual Christmas party, will 
e Al Schacht, the clown prince of base- 
ll; Jackie Farrell, publicity director, 
nd George Stirnweiss, second baseman, 
New York Yankees. T. W. Foley, State 
Mutual, is arrangements chairman. 





Series of Meetings for 
Guardian Life Managers 


Guardian Life, New York, is holding 
series of management meetings at its 
me office to discuss the company’s 
jlans for recruiting and training field 
ersonnel during 1949. The first meeting, 
eld on November 30-December 1, was 
ttended by 10 of the company’s assis- 
lant managers and supervisors from 
\tlanta, Brooklyn, Detroit, Jacksonville, 
Minneapolis, New York, Philadelphia 
td San Francisco, A dozen Guardian 
Managers will attend the next meeting, 


0 be held December 14-16. Further 
‘oups will come to the home office 
t discussions during January and 


February. 

HIRAM G. CUMMINGS DIES 
Hiram Grant Cummings, 46, insurance 
man of North East and Erie, Pa., was 
‘und dead recently. Police reported 
‘It, Cummings had taken his own life. 
lis wife and three sons survive, 





GREAT-WEST ENTERS DELAWARE 


Great-West Life has been licensed to 
do business in the State of Delaware. 
This is the third state the Great-West 
has entered this year, and makes a total 
of 15 states in which the company is 
licensed, 


AMERICAN RESERVE DIVIDEND 


Directors of the American Reserve 
Insurance Co. at their meeting held on 
November 30 declared a dividend of 50 
cents per share, payable December 31 to 
stockholders of record December 20, 


M. I. SCOTT HOUSTON SPEAKER 
Martin I. Scott, president of Scott & 
Co., life insurance and pension consult- 


ants, Los Angeles, and president of 
American Society of Chartered Life Un- 
derwriters, spoke to the Houston, Texas, 
Chapter of Chartered Life Underwriters, 
December 4, developing the thought that 
the trend through constant efforts of the 


bureaus and the appeals for national aid 
in economic matters is toward regimen- 
tation and the destruction of free enter- 
prise. 


HONOR HAROLD J. CUMMINGS 

Fieldmen of Minnesota Mutual Life 
have set aside December to honor Presi- 
dent Harold J. Cummings and have set 
a goal of $18,000,000 of new business 
written. Mr. Cummings, who has been 
with Minnesota Mutual for the past 27 
years, started as assistant agency man- 
ager in 1921, he was then superintendent 
of agencies, second vice president, vice 
president, president and a trustee. T. A. 
Phillips, chairman of the board, an- 
nounced the campaign in a letter to the 
field force. 
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Waen a new father first hears about Family 
Income he often asks if it can be added to 
his old policies—the ones he bought before 
the baby arrived. 


We always tell him “Yes.” If it’s an Occi- 
dental policy, we add our regular Family 
Income Rider, $10, $15 or $20 per month 
per $1,000 of basic insurance. 


But if his existing insurance isn’t in Occi- 
dental, we still say “Yes.” 


Occidental’s Income Protection policy is a 
Family Income-type supplement for any 
policy in any company. It’s simply Family 
Income without a basic policy—the Family 
Income solution for the man who already 
owns his basic policy and can’t afford 
another. 


Insurance buyers who can’t add Family 
Income to their old policies get the same 
benefit through Income Protection which 
pays any selected monthly income for any 
selected period—10 to 50 years. 


“WE PAY AGENTS LIFETIME RENEWALS — THEY LAST AS LONG AS YOU DO” 
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INSURANCE COMPANY of CALIFORNIA 


V. H. JENKINS, Senior Vice President 
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American College’s New 
Building Dedicated 


PHILADELPHIA CLU LUNCH HOST 


Huebner, Myrick, Orr, Lincoln, Stassen, 
Praise Professional Standards for In- 
surance Salesmanship; Many at Affair 


The new home of the American Col- 
lege of Life Underwriters at 3924 Wal- 
nut Street, Philadelphia, was dedicated 
on Tuesday of this week. At a dedica- 
tion luncheon sponsored by the Phila- 
delphia Chapter of CLU, held in Penn- 
Sheraton Hotel, that city, presidents of 
a number of insurance companies and 
agency officers of numerous companies 
attended. Among those on the dais were 
these presidents: 

Tohn A. Stevenson, Penn Mutual; M. 
Albert Linton, Provident Mutual; A. A. 
Rydgren, Continental American; Walter 
K. Hardt, Girard Life; William Elliott, 
Philadelphia Life, and E. M. Keough, 
Pennsylvania Mutual Life. Rev. J. 
Clemens Kolb gave the invocation, and 
President Eugene C. DeVol, president 
of Philadelphia CLU, extended greetings 

Myrick Praise of E. A. Woods and 

Dr. Huebner 

Julian S. Myrick, chairman, board of 
trustees, talked reminiscently about the 
origin of the American College, calling 
particular attention to the constant, en- 
thusias tic support of the late E. A. 


Woods, general agent, Equitable Society, 
Pitts burg “% which had much to do with 
the org anization of the college. A grand- 
son of Edward A. Woods, who attended 
the lunch, was introduced. Mr. Myrick 
paid a high tribute to the inspiration 
the college has had from the start from 


Dr SS: ‘et anata now its president, 
and of the early efforts in the interest 
of the college evinced by Ernest J. 


Clark, Paul F. Clark, Frank L. Jones 
and others. 

Dr. S. S. Huebner 
portance of professional standards in 
insurance salesmanship; said that the 
entire business, especially the CLU’s 
were proud of the college and of the 
recognition it is having in the collegiate 
world. present, 106 colleges and uni- 
versities are making available all, or 
an essential part of CLU for study. The 
principal peclilens now is the dearth of 
teachers, but that will be successfully 
handled. 

President Clifford H. Orr of National 
Association of Life Underwriters said 
that the most serious competition there 
a professional agent is that of 
the incompetent agent 

President Leroy A. Lincoln of Life 
Insurance Association of America said 
he had always been interested in any 
institution or movement which profes- 
sionalized the field workers. He _ told 
of his conversations a quarter of a cen- 
tury ago with Dr. Huebner and E. A 
Noods about the necessity of raising 
standards in the field and of necessity 
for professional training, these talks 
being at Chamber of Commerce meet- 
ings in Washington, all three being on 
the insurance committee of the chamber. 


President Stassen of U. of P. 
Harold E president of Uni- 
versity of Pennsylvania, said he be- 
lieved the future of life insurance is 
directly related to the economic and 
social aspects of the country and will 
be determined by certain factors: (1) 


stressed the im- 


is tor 


Stassen, 


Many Executives, Visitors, 
At Life Managers Dinner 


The annual dinner of the Life Mana- 
gers Association of Greater New York 
given at Waldorf-Astoria Starlight Roof 
Wednesday night was attended by many 
presidents and other executives of life 


insurance companies and_ out-of-town 
visitors in New York for the Insurance 
Commissioners’ and other insurance 
meetings. The dinner this year was in 


Axman, editor of 
Presiding at 


Wofford, 


of Clarence 
Underwriter. 
was Harris Li 


honor 
The Eastern 
the dinner 
The Prudential, vice president 


manager, 
of the association. More than 400 at- 
tended the dinner. 

Harry Gardiner, general agent, John 
Hancock, introduced the guest of honor. 
L. W. Sechtman,; general agent, Aetna 
Life, secretary-treasurer of the associa- 
tion, was in charge of dinner arrange- 
ments. 


ARBITRARY LIMIT NOT ENOUGH 


N. Y. State Association of Life Under- 

writers Writes President Orr a 

Group Life Definition Letter 

Stanley C. Collins. CLU, president of 
New York State Association of Life 
Underwriters, has written a letter to 
Clifford Orr, president, NALU, discuss- 
ing Group life definition. The New York 
association that with the point of 
view that Group life should be supple- 
mental and should require services of 
agents and should tend to make insureds 
rely primarily on personal insurance as 
opposed to Group it is in hearty accord. 
It is considered judement of the asso- 
ciation that a flat limitation of $20,000 
does not require that Group be supple- 
mental nor does it tend to involve the 
services of agents. The association urges 
NALU to give serious thought to a 
formula which would establish a_rela- 
tionship between the personal insurance 
an insured controls and the maximum 
Group insurance to which he is entitled, 
but says it is not function of the New 
York Association to recommend such a 
formula. “Unless some other limitation 
than an arbitrary $20,000 limit is estab- 
lished by the insurance institution and 
then made mandatory through legisla- 
tion Group evils will not be overcome,” 
It Says. 


Savs 


whether policyholders and beneficiaries 
feel that the insurance program sold 
them has been wise, of merit and well 
developed; (2) the appraisal by society 
as a whole of the wisdom of the great 
accumulation of insurance funds, both 
from standpoint of the individual com- 


panies and from that of society as a 
whole; (3) the degree to which the suc- 
cess of these two factors is followed 


by interpretation to the people of the 
country; in brief, the effectiveness with 
which the story of life insurance is told 
to the free people of the nation. 
Committee Which Located and 
Arranged Purchase of College 
The new home of the American Col- 
lege was located and purchased through 
the efforts of a committee consisting of 
John H. Reese, chairman; John A 
Stevenson and Sewell W. Hodge. In 
addition to the college, the building also 
houses the American Society of Char- 


tered Life Underwriters, American In- 
stitute for Property and Liability Un- 
derwriters, Inc., and S. S. Huebner 

















BOSTON, 


Te COLUMBIAN NATIONAL 
LIFE INSURANCE Zenyacmy 
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PROOF O' THE PUDDING 


The average length of service of our General Agents 


. . - 14.9 years, including ten recent appointments. 


BUILT ON INTEGRITY 


GROWING ON SERVICE 








Wertimer Chairman of 
N. Y. State Ass’n Board 


CONFERENCE ABOUT LICENSES 


Acts in Advisory Capacity With Insur- 
ance Department; Clarence Metzger, 
Vice Chairman 


CLU, 


Sidney Wertimer, Buffalo mana- 
ver of The Prudential, was elected 
chairman of the advisory board of the 
New York State Association of Life 
Underwriters, at a meeting held in the 
office of the Superintendent of Insur- 
ance, Albany, November 30. Mr. Wer- 
timer, who is one of the original nine 
members, succeeds Frank H. Wenner, 
CLU, general agent of the Connecticut 
Mutual, Utica, who has been chairman 
since 1938. 


The board acts in an advisory capacity 
to the Insurance Department on prob- 
lems affecting the establishment of 
minimum standards of qualific ations for 
new life insurance agents’ licenses. Dur- 
ing the ten years since the board was 
appointed by Superintendent of Insur- 
ance Pink and continued by Superin- 
tendent Dineen, it has met twice a year 
to iron out the problems involving life 
insurance examinations. 

Clarence Metzger, CLU, 
agency training, Equitable 
elected vice chairman. In addition to 
Mr. Metzger the New York State com- 
panies’ home offices were represented at 
the meeting by Donald Parker, sub- 
stituting for Vice President Dudley 
Dowell of the New York Life and Cecil 
North, vice president of the Metropoli- 
tan Life, 

The members of the board who were 
at the meeting, in addition to Messrs. 
Wertimer and Wenner, included Elmer 
Beesley, general agent, State Mutual 
Life, Syracuse; Edward R. Gettings, 
general agent of Northwestern Mutual, 
Albany; Samuel Godfrey, CLU, mana- 
ger, Metropolitan, Troy, and Spencer L. 
McCarty, CLU, Provident Mutual, Al- 
bany. 


director of 
Society, was 








Insurance Education. 
Since the aims and activities of these 
organizations are closely allied to those 
of American College the new headquar- 
ters actually a national center 
for insurance education on the col- 
legiate and professional level. 
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HARRY GARDINER, GENERAL AGENT 
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Provident Makes Cowles 
Head of Agency Dept. 


vP, MANAGER OF AGENCIES 





General Agent in Los Angeles Assumes 
Home Office Duties 
First of Year 





H. Cowles, general agent for 
Provident Mutual Life at Los Angeles 
since 1932, has been elected vice presi- 
dent and manager of agencies of the 
company, a position not filled since the 
resignation of Willard K .Wise last Oc- 
tober. 

Mr. Cowles pomp Provident Mutual 
immediately after graduation from Uni- 
versity of Colaewas in 1914 when he 
entered the Colorado agency under his 
father Irving R. Cowles. He was made 
junior partner in 1917 and sole general 
agent on his father’s death in 1922. 
After five years he resigned to go with 
the home office agency department as- 
sisting the then Manager of Agencies 
Franklin C. Morss. He was made as- 
sistant manager of agencies in 1930 in 
charge of the Western zone. When 
Walter E. Vail resigned as general agent 
for southern California, Mr. Cowles suc- 
ceeded him and built a strong, produc- 
tive agency distinguished for the high 
caliber of its personnel. 

Mr. Cowles’ son, James H. Cowles, Jr. 
isa member of the Los Angeles agency. 
Another son, Ben W. Cowles is attend- 
ing Yale; a daughter, Mrs. Jane E. 


James 





H. L. Knight’s New Post 





HARLAND L. 


KNIGHT 


Harland L. Knight, who has _ been 
agency vice president of Union Mutual 


Life of Portland, Me., joined the Massa- 
chusetts Protective ‘and Paul Revere 
Life of Worcester this week. Mr. 


Knight will be a member of the home 
office agency department of these com- 
panies on the staff of Harry J. Shaffer, 
director of agencies. He is a graduate 
of the University of Maine, 


J. F. SMITH TO YONKERS 
John F. Smith, manager of The Pru- 
dential’s New York district office No. 9, 
has been appointed manager of the com- 





pany’s district No. 1 at Yonkers. He 
succeeds Harry Rosenwasser who re- 
tired recently after 32 years with Pru- 
dential. 


A native of Yonkers, Mr. Smith joined 
Prudential as an agent at New York 
City in 1924. He later was appointed as- 
sistant district manager and in 1935 was 
placed in charge of the New York City 
district No. 14, becoming manager at dis- 


trict No. 9 in 1940. 











JAMES H. 


COWLES 


Dewar is also located in 
After closing their affairs in Los An- 
geles Mr. and Mrs. Cowles (the former 
Elizabeth B. Oakes of Denver) will move 
to suburban Philadelphia, 


Los Angeles. 





Lowell M. Baker Has Joined 
Wheeler H. King Agency 


Lowell M. Baker, well known in the 
life insurance fraternity of New York 
for his intimate knowledge of underwrit- 
ing and his willingness to be helpful, has 
joined the Wheeler H. King agency of 
New England Mutual Life at 500 Fifth 
Avenue, New York. 

This affiliation not only brings to the 
King agency staff an experienced life 
underwriter with thirty years of field 
and home office training but continues a 
friendly relationship which started 25 
years ago when Mr. Baker was with the 
New England’s home office as auditor 
and was responsible for Mr. King’s early 
training with that company. Some years 
later both men went into the field in 
New York where both have been suc- 
cessful in agency management work, 

Mr. Baker in his new post will assist 
brokers in the underwriting of personal 
life insurance, business insurance and 
pension trusts. 

The King agency expects to pay for 
about $6,000,000 this year exclusive of 
annuities and conversions, and_ this 
month it will mark the achievement of 
passing the $50 million mark in business 
in force. 








COMPETENT YOUNG WOMAN— 
Many years experience in Life Insurance 
field. Varied background including secre- 
tarial work, programming, analyses and 
pension trusts. References to be exchanged. 
Box 1840, The Eastern Underwriter 
41 Maiden Lane 
New York 7, New York 








Lincoln Nat’! Partnership 

The promotion of G. L. Shoup, CLU, 
formerly assistant general agent of the 
Green-Shoup agency of ple National 
Life in Grand Rapids, to general agent 
in partnership with General Agent A. 
G. Green, is announced by Cecil F. 
Cross, vice president and manager of 
agencies. The agency will now be known 
as Green-Sharp and Associates. 

Mr. Shoup joined Lincoln National 
as a district agent in Battle Creek in 
1924. Since November, 1944, he has been 
assistant general agent in Grand Rapids. 
He received the CLU designation in 
1946. During his 24 years with Lincoln 
National, Mr. Shoup has repeatedly 
qualified for his company’s sales honor 
clubs and has won other company and 
agency honors. He is a member of his 
company’s consecutive weekly produc- 
tion club and has sold at least one policy 
each week for the past 1,173. 





ized in 1875. 


This Application . - - 





... was the first written by The Prudential after the Company was organ- 


Since then, The Prudential has grown with America—from a basement of- 
fice and a handful of personal producers to one of America's most suc- 
cessful service organizations. 


This achievement is based on the friendly and able service of Prudential 
men and women. The public's wide acceptance and reliance on this ser- 
vice is shown by the fact that last year more life insurance policies were 











bought from The Prudential than from any other company. Further proof 





that— 








THE 


HOME OFFICE, NEWARK, N. J. 


SUCCESS IS GAINED THROUGH SERVICE 


PRUDENTIAL 
INSURANCE COMPANY OF AMERICA 


a mutual life insurance company 


WESTERN HOME OFFICE, LOS ANGELES, CALIF. 
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No Fear If Companies 
Excel the Government 


DINEEN ON FREE ENTERPRISE 





Superintendent Praises Operations of 
Companies and Producers; Little Need 
of “District Attorney” Action 





In marked contrast to the blast about 
insurance which Congressman Celler of 
Brooklyn gave on the radio Friday 
morning of last week was the orchid 
handed to the insurance fraternity by 
Superintendent Dineen in talking before 
1,400 attending the Insurance Federation 
of New York’s luncheon at Hotel Com- 
modore. Headline in New York Times 
on the Superintendent’s talk was “In- 
surance Hailed for High Morality.” 

The Superintendent said he wanted to 
congratulate the insurance industry’s 
record as far as public interest is con- 
cerned and also for its cooperation with 
state officials and legislators. Referring 
to the large number of companies li- 
censed in the state and to the thousands 
of brokers and agents who have been 
licensed, he said that rarely has the De- 
partment had to revoke a license or 
discipline a company. Only ten compa- 
nies have been “disciplined” since he 
took office five years ago. “Don’t ask 
me what thev are,” he said smilingly, 
“but you must regard it as a fine com- 
pliment that your business doesn’t need 
a district attorney very often.” 

Superintendent Dineen, in speaking 
of the Federation’s slogan, “Insurance 
United for the Defense of Private En- 
terprise,” said that the slogan is one 
which should be lived up to or private 
enterprise would be damaged. He thought 
there was a confusion between the terms 
“private enterprise” and “free enter- 
prise.” Private enterprise, as opposed to 
Government enterprise, applies. 


Quotes L. A. Lincoln 


“Tt is up to us to conduct ourselves 
in such a way that there will be no 
excuse for the Government going into 
the insurance business,” he declared. 

Mr. Dineen quoted Leroy A. Lincoln, 
president of Metropolitan Life, who in 
introducing Senator Mahoney at the 
luncheon made this comment: “The best 
way to demonstrate that private enter- 
prise can survive is to prove that it can 
do a better job than the Government 
can in operating business.” Mr. Dineen 
added: “We have an opportunity to 
demonstrate by the workings of the 
insurance business that it can be con- 
ducted on a high plane and soundly, 
and when that is done there is no excuse 
for the Government entering this field.” 


Comments on Hunt 


The Superintendent handed out some 
compliments to individuals, especially 
those who have contacts with Albany. 
During his days of practicing law he 
had had duties of the nature of a lobby- 
ist. He wanted to make it plain that 
insurance companies and all citizens 
have a right to appear before a legis- 
lative committee or to talk with indi- 
vidual legislators about bills where there 
is a difference of opinion. When an in- 
surance company or companies believe 
that there is something in the bill which 
is injurious to the business and which 
they sincerely think should not be there, 
an amendment or rewriting being in 
order, American business has a right 
to make itself heard, 

Among those praised by Mr. Dineen 
was Everett Hunt of the Insurance 
Federation. The Superintendent took 
time out to describe how Hunt operated 
with members of the legislature. He 
does not register any objection by us- 
ing hammer and tongs methods, his ap- 
proach being a mild one, something like 
this: “I was reading the bill last night 
and it may be all right, but I am in 
a little doubt about a detail or two. 
For instance.” 

Dineen said the fact that Hunt finds 
something the matter with a bill makes 
a legislator wonder if there might not 
be something the matter with it. 

Mr. Dineen was introduced by Frank 






Hancock Appoints Thirteen 


New Regional Supervisors 


With the appointment of 13 new re- 
gional supervisors, the district agency 
department of John Hancock looks to- 
ward coordination and intensification of 
its training program at the district level. 

The new regional supervisors, their 
former offices, and their new territories 
are as follows: 

Walter P. Scott of New York 1, 
Greater New York; Charles F, Bryson 
of Attleboro, Mass., northern New Eng- 
land; Robert W. Foulsham, Jr., of Bos- 
ton 1, northern New England; Gerard 
A. Brillon of Pawtucket, R. I., southern 
New England; John J. Quinn of Wor- 
cester, upper New York State; John P. 
Kugler of South Philadelphia, south- 
eastern region; Harry T. Knight of San 
Francisco 1, West Coast; Denzel J. Hay- 
wood of Youngstown, east central re- 
gion; Arthur W, Lowery of Fort Worth, 
southwestern region; Merrill W. Kid- 
man of Chicago, north central region, 
and Harry L. Schroeder of Minneap- 
olis, north central region. 





A. Christensen. The America Fore pres- 
ident said the fire people had not always 
been in accord with the Superintendent, 
expected that differences of opinion on 
some aspects might continue, but the 
Superintendent was a forceful character, 
earnestly interested in doing the best 
job he could from his viewpoint as head 
of the Department, 


Mahoney’s Comments 


Senator Mahoney talked reminiscently 
about his committee which is making 
an inquiry into insurance rates and prac- 
tices and again stressed the fact that it 
was out to get facts and not to create 
sensations. He thanked the insurance 
men for the cooperation they have given 
the committee. 
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Boston Managers Elect 


Richard W. Partridge was elected 
president of the General Agents and 
Life Managers Association of Boston 
for 1949 at the organization’s recent an- 
nual meeting. Mr. Partridge has been, 
for the past 12 years, a Boston general 
agent for New England Mutual. He is 
a qualifying member of the Million Dol- 
lar Round Table and is a past president 
of the Boston Host Lions Club. 

The following new officers were also 
elected: Herbert W. Florer, general 
agent, Aetna Life, vice president; Tower 
C. Snow, general agent, Connecticut 
Mutual, treasurer; and Willard L. Mom- 
sen, general agent, Northwestern Mutual, 
secretary. 

The board of directors for 1949 will 
be: Howard W. Whittaker, Metropolitan 
Life; Leland T. Waggoner, Mutual Life 
of New York; Robert B. Pitcher, John 
Hancock; Robert E. Turner, Equitable 
Life of Iowa; Sherrill A. Smith, Travel- 
ers; and Thayer Quinby, Columbian Na- 
tional Life. 


COMPLETES 35 YEARS 

Harry A. Thornton, manager of the 
Sioux City, Ia. district office of The 
Prudential, has completed 35 years of 
continuous service, 17 years of which he 
has spent as a manager, according to an 
announcement by the company. 

Mr. Thornton joined Prudential as an 
agent in St. Paul, Minn. He became as- 
sistant manager in Minneapolis in 1925, 
and was promoted to his present position 
in 1931, 
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Memorial Plaque Unveiled 
By Great-West Life 


A memorial plaque, dedicated to the 
members of the Great-West Life who 
lost their lives in World War IT, was 
unveiled at a brief ceremony in the 
company’s head office recently. In the 
presence of relatives and a large group 
of officers and employes of the com- 
pany, H. W. Manning, vice president 
and managing director, unveiled the 
bronze plaque which bears twelve names 
Reverend W. Gerald Burch, rector oj 
St. Luke’s Church, Winnipeg, conducted 
the dedication service. Two minutes’ 
silence was observed in honor of the 
dead of two wars. 

Following the unveiling and dedication 
ceremony, Agnes Lohr, president of the 
Great-West Life Ladies’ Club, laid a 
wreath on the 1914-1918 war memorial. 
W. S. M. Lang, president of Great-West 
Men’s Club, placed a wreath on the 
1939-1945 memorial. 























































































































PLAN HEAD OFFICE ADDITION 

London Life, London, Ont., will begin 
a seven-story addition on its head office 
building in 1949. When the existing 
structure was built, it was made to ac- 
commodate 500. The head office staff of 
the company now exceeds 1,000. 


Loose Talk 


(Continued from Page 1) 





well be is one counts all the assets of all 
the 549 life insurance companies. Since 
these assets represent the equities 
life insurance maintained by 75,000,000 
Americans, this should not be surpris- 
ing. 

“He speaks of life insurance as having 
an annual income of more than $5 billion 
500 million. In this he is equally in 
error but in the other direction. Their 
income, including investment income, is 
about $9 billion a year. Again this rep- 
resents the income used to pay or pro- 
vide for the present and future obliga- 
tions of the companies under policies 
aggregating over $200 billion and owned 
by. 75,000,000 Americans. 

He speaks of charges that ‘insurance 
companies are thwarting the administra- 
tion’s anti-inflation effort. This is en- 
tirely false, and the financial authorities 
of the Federal Government are better 
informed than the Congressman, and he 
might well consult them. 


A Ridiculous Assertion 


“He speaks of ‘insurance companies 
as not having used their funds as trus- 
tees of the people or the stockholders or 
the policyholders—they have used them 
for selfish ends.’ This is a_ ridiculous 
assertion and an affront to the laws of 
his own State of New York and New 
York Insurance Department supervision 
as well as that of other states. 

“He speaks of bringing in the compa- 
nies under the Federal Anti-Trust Laws, 
apparently not realizing that the life in- 
surance companies are certainly under 
the anti-trust laws now without further 
legislation. 

; “He speaks of the Metropolitan Life as 
‘being the largest owner of farm land 
in the country as a result of foreclosure. 
The fact is that the Metropolitan long 
since sold every acre of farm land it 
has ever owned. The company now holds 
title to a small number of farms. sold 
under contract. Title to these farms 
will pass to the purchasers who are cur- 
rently operating them as soon as they 
complete payment of the purchase price. 
Even the amount so involved represents 
only about one one-hundredth of one 
per cent of the value of all farms in the 
United States.” 
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The Mutual Life’s national 

advertising campaign is another 

part of the Company's overall program to give 
strong support to the personal selling efforts of its 
Field Underwriters. On an average of once a week 
a Mutual Life “sales message in print” appears in 
one or another of six leading national magazines. 
Each ad is aimed directly at the better prospect 
—particularly the young family man. Every ele- 
ment of the ad—the headline, the illustration, and 
the short human interest story—helps to get our 
message across to that audience. Each ad explains 
briefly the contribution life insurance can make 
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toward family security, and stresses the desirability 
of an Insured Income interview. 

To arouse the reader’s interest further, the ad 
offers him a free booklet about Social Security. 
The booklet explains how to estimate Social Se- 
curity benefits, and then points out the advisability 
of preventing the possible loss of those benefits 
through a properly coordinated life insurance 
program. 

Thus The Mutual Life’s advertising campaign 
and The Mutual Life Field Underwriters are 
exerting a combined effort to help convince the 
public of the need for life insurance. 
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Lincoln Comments on Mahoney Inquiry 


Tells Life Insurance Association Growth of Largest Companies 


Has Been Less Than Business as a Whole; 


In his address before Life Insurance 
Association of America on Thursday of 
this week President Leroy A. Lincoln 
of that association discussed the recent 
hearing of the New York Joint Legisla- 
tive Committee (Mahoney committee) 
now making an inquiry into insurance 
practices and rates. Mr. Lincoln dis- 
cussed matters which came up at the 
hearing. One subject on the committee’s 
agenda was what would be the ultimate 
effect upon our economy of the increas- 
ing growth and economic power of the 


larger companies. The witnesses and 
Superintendent Dineen of New York 


State replied in the same general vein. 

In the memorandum filed with the 
committee it was pointed out that the 
United States has made great progress, 
both economically and in special well- 
being. It is a country of great wealth 
and great natural resources and, as the 
nation has developed the institution of 
life insurance has likewise. Less than 
34%4% of the people’s income is devoted 
to ownership of life insurance. Excel- 
lent as has been the work of the life 
companies and their agency system in 
expanding and increasing the benefits of 
life insurance ownership the amount 
owned today is barely equivalent to the 
income of the American people for a 
single year. The growth of the larger 
companies has not exceeded that of the 
others, but has been less. The 12 com- 
panies with more than $1 billion each 
in assets have grown since 1906 at a 
rate only two-thirds as much as that of 
the rest of the business. Moreover, the 
assets of the four largest New York com- 
panies have increased over that period at 
a rate only half that for the rest of the 
business. 


Position Achieved by Metropolitan and 
Prudential 


Mr. Lincoln continued: “The reason 
for the leadership in size of the two 
largest companies today is that they 
have operated on a nationwide scale in 
the United States as well as in Canada, 
and have provided a range of insurance 
service which makes their policies 
adaptable to a much broader segment 
of the population than is served by most 
other companies which also operate on 
a nationwide scale. The largest two com- 
panies write not only Ordinary policies, 
but also Group insurance and the small 


Industrial policies. They have achieved 
their position very largely by serving 
the needs of the American public in all 
income classes, rather than by limiting 
their clientele mainly to people in more 
affluent circumstances. The great ma- 
jority, who are fs the modest income 


groups, have naturally ‘heen attracted to 
those nana which offer insurance 
especially adapted to their particular 
needs and circumstances.” 
About nine-tenths of life 
companies’ assets 
ment of their 
of 1947, when 
nies of the U. 
surance in force 
to $52 billions. 


insurance 
represent the invest- 
reserve funds. By the end 
e life insurance compa- 
had 191 billion of in- 
their assets amounted 


Assets 


Mr. Lincoln said these assets repre- 
sented only one of the many reservoirs 
of the people. “Although life insurance 
assets,” he said, “have increased sub- 
stantially in recent years, so have other 
savings media of the people. Since 1942, 
for instance, the assets of all life insur- 
ance companies together have increased 
over 18 billion dollars. During this same 
time the people’s savings in United 


States savings bonds of small denomina- 
3onds) have increased about 27 
those in the form of commercial 
Savings and time deposits are up 
deposits in mutual sav- 


tion (E 
billion ; 
banks’ 
about 21 billion; 


Debenture Bond Investments 


ings banks are up about 8 billion; sav- 
ings and loan association assets are up 
about 7 billion; and United States Gov- 
ernment social security funds have in- 
creased 13 billion dollars. Furthermore, 
every one of these other types of insti- 
tution has experienced a much greater 
percentage rate of growth during this 
period than have the assets of the largest 
life insurance company or those of all 
companies combined. 

“In 1947 alone, the people saved in 
those and other forms (including net in- 
crease in equity in their homes and other 
durable consumer goods) some 35 billion 
dollars. That, added to the 16 billion dol- 
lars of corporate saving, is 51 billion 
dollars saved in 1947. Thus, in a single 
year, the economy saved substantially as 
much as the total of 52 billion dollars of 
assets which America’s entire life insur- 
ance business had built up over the en- 
tire century of its existence. 


“The largest life insurance company 
has assets which amount to one- 
sixth of those of all United States life 


insurance companies. Substantial as are 
the assets which this company holds on 
behalf of its policyholders, their amount 
represents only a small fraction of the 
over-all capital structure of the country 
—between 1 and 14%. Furthermore, the 
lending of hin conmmana? s assets, like ‘that 
of life insurance companies generally, 
does not connote control over those to 
whom it lends its funds. In its capacity 
as an investor, it is primarily a creditor. 
State insurance laws prohibit it from 
purchasing common stocks. Its owner- 
cm of corporate bonds should not and 
does not entail managerial or even vot- 
ing power in those corporations whose 
obligations are so held. Its investments, 
therefore, do not mean and should not 
mean any economic power to control; 
nor is there the least likelihood that 
its possible future growth will do so. 

“What the extent of the ultimate 
growth of any one company—or of the 
life insurance business as a whole—will 
be, no one can say.” 


Against Statutory Limit on New 
Business 


Discussing statutory limitation on the 
amount of new business which the com- 


pany may write during the year Mr. 
Lincoln said the memorandum filed by 
some of the witnesses regard rigid limi- 


tation on new business as neither de- 
sirable nor practical. 

_Mr, Lincoln then disc ussed the ques- 
tion on the agenda, “Should ‘private 
loans or placements’ be limited as to 
amount or percent?” He said the posi- 
tion of the witnesses on this subject was 
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unanimous to the effect that there is no 


fundamental difference between invest- 
ments acquired by an insurance com- 
pany through private placement and 


those acquired through public purchase. 

As to the amount or per cent of se- 
curities which might be acquired by an 
insurance company’ through private 
placements, Mr. Lincoln said in part: 
“While one can understand the purpose 
of limitations on, the types of invest- 
ments to be held by insurance compa- 
nies, any limitation upon the — of 
acquisition would be entirely novel and 
is unthinkable.” 


Debentures 


There was also much discussion at the 
hearing on the nature of a “debenture” 
apparently stressing the fact that a de- 
benture bond is an obligation without 
security specified in the instrument it- 
self. Said Mr. Lincoln: “On this score, 
the position of the companies is one 
developed through the years and arising 
out of the different characteristics of 
present-day investment from those of a 
generation or two ago. 

“During the latter part of the last cen- 
tury and the first two decades of this 
one, the big borrowers of capital were 
the railroads and, to some extent during 
the latter part of the period, the public 
utilities. Industrial companies were rela- 
tively small in size and few were finan- 
cially strong enough to issue bonds. The 
assets of railroad and public utility com- 
panies, being very largely in fixed plant, 
could be more readily mortgaged and it 
was therefore, the custom to sell mort- 
gage bonds. 


Debenture Financing 


a large proportion 
of industrial companies’ assets usually 
consist of current assets and of other 
assets not susceptible to pledge as are 
those of the railroads and utilities. As 
industrial companies began to grow in 
size and financial strength and to bor- 
row money, the English method of rais- 
ing debt capital came to be used. The 
phrase ‘unsecured obligation’ came un- 
happily into vogue with the development 
of debenture financing, not by way of 
indicating that the debenture holder 
lacked ultimate security for repayment, 


“On the contrary, 
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but simply as a phrase denoting that, as 
contrasted with the conventional mort- 
gage, a debenture obligation carried with 
it no specific pledge of assets duly re- 
corded as specific security, as in the case 
of a mortgage bond. Unfortunately, the 
use of the term ‘unsecured’ continues and 
the erroneous impression is all too prev- 
alent that life insurance companies loan 
money without having security for its 
repayment, 

“The amendments to the New York 
insurance law permitting life companies 
to invest in debentures and preferred 
stocks were first adopted in 1928, mani- 
festing legislative recognition of the im- 
proved financial status of industrial cor- 
porations and of the method used by 
them in raising capital through such 
means. 


U. S. Governments Are Debenture Bonds 


“United States Government Bonds, 
the closest ap proximation to a riskless 
investment, are in fact debenture bonds. 
It should be emphasized that to be able 
to issue a debenture bond rather than a 
mortgage bond is really a mark of fi- 
nancial strength. Deben.iure bonds or 
notes acquired by life companieis as the 
senior obligation of borrowers do have 
ultimate security for repayment. Let 
there be no misunderstanding about that. 
There is under such obligations adequate 
security, relatively as good, and more 
often better than can be had+through 
resort toa mortgage on specific physical 
assets, which in an industrial operation 
may become obsolete a few years hence. 

“Debentures as usually set up by the 
loaning life insurance companies provide 
that the assets of the borrower cannot 
be pledged or mortgaged without equally 
securing the outstanding debentures (ex- 
cept for limited purchase money mort- 
gages); that additional long term debt 
can be incurred only in limited amount; 


that agreed working capital must be 
maintained to prevent default or cessa- 
(Continued on Page 15) 
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Congress Members Not 
Committing Themselves 


LITTLE COMMENT ON CELLER 





Walter “Interested in Welfare of In- 
surance Industry and Maintenance 
of Companies’ Strength” 





Representative Celler, who in a radio 
talk last week charged life companies 
with being “a menace to the nation’s 
economy,” will become chairman of the 
House Judiciary Committee in the 81st 
Congress. He told reporters that he will 
subject the practices of the life compa- 
nies to a “microscopic investigation” with 
the purpose of enacting legislation “to 
curb their monopolistic and unfair trade 
practices.” 

Some Congressional leaders were asked 
for comments. Congressman Francis E. 
Walter, Pennsylvania, ranking member 
of the House Judiciary Committee below 
Celler, declined specific 
comments concerning the statement of 


to make any 


the chairman-to-be, in the interest of 
committee harmony, but he did point out 
that he was active in behalf of the in- 
surance industry following the Supreme 
Court decision in SEUA case, and that 
he “is still interested in the welfare of 
the insurance industry and in the main- 
tenance of the strength of the insurance 
companies.” He was co-author of the 
Bailey-Walter Bill which would have 
exempted insurance companies from the 
Supreme Court ruling which placed them 
in the interstate commerce status, and 
thereby under the jurisdiction of the 
Sherman and Clayton acts. The meas- 
ure was defeated, however, following 
which Public Law 15 was enacted. 


McCarran in Nevada 


On the Senate side, incoming Judiciary 
Committee chairman Pat McCarran was 
in Nevada when Celler’s pronouncement 
was made. Chiefly responsible for the 
moratorium which shifted the burden of 
insurance regulation from the Federal 
Government to the individual states, he 
has long been a steadfast friend of the 
industry. A staunch supporter of anti- 
trust laws and a vigorous opponent of 
monopoly, the Nevada legislator has al- 
ways contended that the regulation of 
insurance should be controlled by the 
states. Federal supervision should be 
undertaken only when and if the states 
fail to do a competent job, he has main- 
tained. 

Outgoing chairman Alexander Wiley, 
Wisconsin, will become ranking minority 
member of the Senate Judiciary Com- 
mittee. He has conscientiously en- 
deavored to bring about an equitable 
solution to the insurance industry’s prob- 
lems. He supported the extension of 
Public Law 15 for six months after the 
moratorium was originally scheduled to 
expire and was instrumental in achieving 
Congressional recognition of the need 
tor this added period for drafting of 
adequate state regulatory statutes. 

Senator Homer Ferguson, Michigan, 
another Republican member of Judiciary 
Committee, said that he has anticipated 
such action as that to be taken by 
Cellar. A careful survey of the situation 
to see what can and can’t be done, 
Ferguson declared, must be made and for 
this reason he said he did not wish to 
make any specific commitments at. this 
moment. Furthermore, he does not want 
‘0 tip his hand before Congress con- 
venes. 

Anti-Trust Division 


A spokesman for the anti-trust divi- 
‘ion of Justice Department declined to 
make specific comments. However, he 
Pointed out that it was an acknowledged 
lact that life companies are “tremen- 
dous” in size and scope of operations 
and to that extent exert a considerable 
bower. He said he did not know whether 
this power had been extended beyond 
the purview of the anti-trust laws and 
would not commit himself as to whether 


any complaints against companies had 
been brought to the attention of the 
anti-trust division. 


A spokesman of the Chamber of Com- 
merce of the U.S. said that the Senate 
Judiciary Committee, Federal Trade 
Commission and Justice Department 
“have been keeping abreast” of devel- 
opments in the industry and have thus 
far made no complaints. Furthermore, 
he said many states have been con- 
ducting their own studies since enacting 
regulation following passage of Pubic 
Law 15. He cited the Mahoney commit- 
tee’s inquiry. 





Carey, Hollis Advanced 
By John Hancock Mutual 


Benjamin D. Carey, Jr., of Belmont 
and Raymond O. Hollis of Weymouth 
Heights have been made assistant secre- 
taries of John Hancock Mutual Life. Mr. 
Carey is manager of the monthly policy 
department. 

A graduate of the University of Idaho 
and of the Bentley School of Finance, 
Mr. Carey began his John Hancock 
service in 1929 as a clerk in the auditing 
department. In 1941 he was made man- 
ager of policy division M. October, 1944, 





saw his promotion to assistant depart- 
ment manager of the Ordinary policy 
department. He is now manager of the 
monthly policy department. 

Mr. Hollis, a graduate of Bates Col- 
lege, has served with John Hancock’s 
Ordinary policy department since 1931. 
He is assistant manager of the depart- 
ment. 


DANIEL J. SULLIVAN DEAD 
Daniel J. Sullivan, 71, associated with 
the Metropolitan Life in Buffalo for a 
quarter of a century, died last week 
in Canandaigua, N. Y. He lived in Buf- 
falo until his retirement 15 years ago. 
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WHY LAWYERS HAVE BEEN TURNING TO THE CAREER OF FIELD UNDERWRITING 





experience. 





recent survey shows that more than 10% 
of the men in our field organization are 


either law school graduates or have law 
backgrounds. In one agency, six full-time 
Field Underwriters are members of the Bar. 


In another agency, five men have similar 


Previously they had chosen to be profes- 


importance of professional service. Later they 
found that being a Career Field Underwriter 
not only measured up to these standards, but 
that they could use their legal knowledge to 
give even more satisfying service to other 


men’s families — and thus their own. 


in our profession more satisfaction than in 


sional men and were trained in the value and 


These are straws in the wind. They indi- 
cate that the fine work done by Career Field 


Underwriters has established their profes- 
sional standing. It is significant that men 
trained in other professions and businesses 


are acknowledging this standing and finding 


their former occupation. 


The career men of all companies, their 
sights high, are a credit to the institution and 
a powerful force in motivating still other out- 
standing men — with or without a law 
degree — to best serve themselves by their 


complete service to others. 





HOME LIFE INSURANCE COMPANY 


JAMES A. FULTON 


President 


256 BROADWAY, 


NEW YORK 


WILLIAM P WORTHINGTON 
Agency Vice President 


“A Career Underwriters’ Company” 
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Brooklyn Association 
Training Course Plans 


BRAGG IS FACULTY CHAIRMAN 





Will Begin January 6 at Bossert; Cost 
To Be $15; Lecturers and 
Their Topics 





The Brooklyn branch of the Life Un- 
derwriters Association of the City of 
New York, through its educational vice 
president, Carl E. Haas, CLU, general 
agent, Continental Assurance Co., an- 
nounces a training course for the asso- 
ciation members. James Elton Bragg, 
CLU, manager, Guardian Life, will serve 
as chairman of the faculty. 

The Brooklyn branch’s course in ca- 





Jenkins & Guillo, Inc. 
JAMES ELTON BRAGG 


reer underwriting will be given every 
Thursday afternoon at Bossert Hotel, 
Brooklyn, beginning January 6, from 


2:30 to 5 p.m. The course is open to all 
members at a cost of $15 which includes 
14 lectures, the text material, grading of 
questionnaires and a diploma upon suc- 
cessful completion. Special arrangements 
can be made for those who just want to 
attend the lectures without the necessity 
of completing ee uires and for 
those enrollees who bring their own text 
material, 

The series of lectures will be directed 
toward the goal of giving each registrant 
practical ideas to assist in the sale of in- 
surance today. 

The schedule follows: 

January 6, James Elton Bragg, “The 
Problems of Risk” and “The History of 
Life Insurance” ; January 13, James EI- 
ton Bragg, “Basic Foundations” and “The 
Problems of Estate Clearance”; January 
20, Vernon Johntry, CLU, Guardian Life, 
“Relation of Life Insurance to Social 
Security”; January 27; Solomon Huber, 


CLU, Mut - Benefit Life, “The Prob- 
lem of Estate Clearance” and “The Dis- 
position of E state Property”; February 
3, Solomon Hubs r, The Needs of John 
Prospect and His Family”; February 19, 
Osborne Bethea, Penn Mutual Life, 


“The Fundamentals of Programming” 


and “The Average Insurance Program”; 
February 11, Harry Krueger, CLU, 
Northwestern Mutual “The Young 


Man’s Life Insurance Needs’ 
Woman’s Market for Life 
February 24, Harry Krueger, “The Pro- 
fessional Man’s Life pecs Needs” 
and “Life Insurance and Current Eco- 
nomic Trends”; March 3, Brooks Pal- 
mer, CLU, Equitable Society, “Life In- 
surance as Investmennt for F amily Pro- 


and “The 
Insure ince” 


tection” and “Life Insurance as Deferred 
Income easahmanier"s March 10, Brooks 
Palmer, “Basic Investment for Boys and 
Girls” and “The Annuity in Light of 
Current Conditions”; March 17, Leon 
Gilbert Simon, Equitable Society, “The 
Problems of the Key Man” and “The 


F. J. Conlin to Become 
Mutual Benefit Gen’! Agt. 


Mutual Benefit Life has announced 
the appointment of Francis J. Conlin, 
CLU, as general agent at Spokane, ef- 
fective January 1. Paul D. Stone, CLU, 
who has been in sole charge of the 
agency since 1937, will continue as 
associate general agent, developing pen- 
sion trust, business and personal insur- 
ance service. In the past ten years, 
the insurance in force in the Spokane 
agency (which covers 19 counties in 
eastern Washington), has more than 
doubled, and currently the office is hav- 
ing one of the best years ever recorded 
in new business. On the basis of his 
personal sales record, Mr. Stone quali- 
fied in 1947 for the Million Dollar 
Round Table. 

Mr. Conlin entered the life insurance 
business with the Provident Mutual in 
1936, following graduation from the 
University of Michigan. Since 1941 he 
has supervised a sales unit in Ann 
Arbor for the Benscoter Agency of 
Provident Mutual. A CLU since 1945, 
Mr. Conlin has also taken courses in 
business insurance and tax subjects. He 
has taught these and related subjects 
in insurance courses and through the 
extension service of the University of 
Michigan, and has been a speaker at 
numerous conventions and sales con- 
gresses. 





Problems of the Sole Proprietor’; 
March 24, Leon Gilbert Simon, “The 
Problems of the Partnership” and “The 
Problem of Close Corporation”; March 
31, Edwin H. White, CLU, Aetna Life, 
“The Problems of Estate Planning”; 
April 7, Edwin H. White, “Analysis of 
a Typical Large Estate.” 

Registration is limited and those de- 
siring to attend should contact C, R. 
Salisburg, The Prudential, 16 Court 
Street, Brooklyn, N. Y. 





ad 
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Joins Kelley-Baum Agency 


Mrs. Ruth Stevens, formerly associ- 
ated with Canada Life Assurance, has 


joined the sales staff of the Kelley- 
Baum agency, Detroit, of Manhattan 
Life. A native of Detroit, her entire 


business career has been spent in selling 
with the exception of three years during 
the war, when she was with the National 
War Labor Board as chief economist. 
Before the war Mrs. Stevens was in 
the investment securities field and was 
one of the few women members of the 


Securities Traders Association. She 
helped found the Mount Carmel Im- 
provement Association, which has ef- 


fected many improvements in that resi- 
dential area. 


PLAN ECONOMIC CONFERENCE 

The planning committee for the eco- 
nomic conference of the American So- 
ciety of Chartered Life Underwriters is 
preparing a program slated for January 
19 at the Palmer House, Chicago. 
Those on the committee are Wm. D. 
Davidson, Equitable Society, chairman; 
Gerard S. Brown, Penn Mutual; Charles 


L. Kluss, Edwin, Shields & Hewitt & 
Associates; Carl E, Lindstrom, Trav- 
elers; Nelson D. Phelps, Northwestern 


Mutual; Clarence E. Smith, Northwest- 
ern Mutual; Lloyd W. Uebele, North- 
western Mutual; Harry G. Walter, W. 
A. Alexander & Co 








Eighty-one years have passed since February 9, 1867, 
when the Equitable Life of Iowa issued its first policy. 


During the intervening decades, the company and 
its field representatives have served well and faithfully, 
the essential life insurance needs of policyholders and 
prospects. The company’s sound, progressive manage- 
ment, and the able and conscientious efforts of its field 
force, have contributed to the ever increasing prestige 
of Life Insurance as an institution. 


In the days to come, the Equitable of Iowa pledges 
a strict and continuing adherence to the spirit of trustee- 
ship which has dominated its every transaction with the 


insuring public. 


Equitable Life of Iowa 


Founded in 1867 in Des Moines 




















Company 





57th Year of Service 
lo the yo @ of 
New England 


Jay R. Benton, President 




















Heads New Dayton Agency 
For New England Mutual 





CORWIN 


CLARENCE A. 


announces 
A. Corwin 


New England Mutual Life 
the appointment of Clarence 
as general agent of its newly established 
agency in Dayton effective December 15. 
This step has been taken to provide 
more complete and convenient facilities 
for the company’s large group of policy- 
owners in west central Ohio. 

Mr. Corwin holds degrees from Wit- 
and Columbia Univer- 
sity and was a faculty of the 
Springfield, Ohio high school for 1 
years. He was assistant superintendent 
of schools at the time he joined New 
England Mutual’s Columbus — general 
agency in 1937. His success in personal 
production soon led to his appointment 
of district agent in Springfield. He is a 
member of the company’s Leaders Asso- 
ciation, top fieldman’s organization. 

Active in civic affairs, Mr, Corwin is 
president of the board of the Springfield 
City Hospital, a past director of Wit- 
tenberg College and a past president of 
the Springfield Life Underwriters Asso- 
ciation. He is also a member of Pi 
Kappa Alpha fraternity and the Ameri- 
can Legion. 

DOMINION LIFE BRANCH 

Dominion Life, Waterloo, Ont., has 
opened a new branch at Thunder Bay, 
Ont. Manager is John B, Somerset. 


tenberg College 
member 
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Change-Over From Old 
Aptitude Index Delayed 


WILL BEGIN ON FEBRUARY 1 





New Date Chosen Because of Mechani- 
cal Difficulties by Printers and at 
Request of Some Companies 





The change-over from the old Apti- 
tude Index to use of the new one has 
been delayed one month and will begin 
on February 1, Dr. Ss. Rains Wallace, 
director of research division, Life In- 
surance Agency Management Associa- 
tion, announced. The Aptitude Index 
was introduced ten years ago by a pre- 
decessor organization of the Agency 
Management Association—Life Insur- 
ance Sales Research Bureau—and is a 
widely used instrument in the life in- 
surance business for the selection of 
agents. 

In making the announcement to mem- 
ber companies, Dr. Wallace said the new 
date was chosen because of mechanical 
dificulties encountered by printers and 
because some companies had requested a 
later date. These companies said they 
wished to plan meetings with their gen- 
eral agents and managers before initi- 
ating the use of the new form. “For 
these reasons,” Dr. Wallace wrote mem- 
ber companies, “we now ask that you 
continue the use of the old forms and 
we shall be glad to furnish you gratis 
with enough to carry you through Janu- 
ary if you will let us know your needs.” 
The research division is now ready to 
send out “sample copies” of the new In- 
dex for use in explaining the new form 
to general agents and managers. Ques- 
tion and answer material for use in 
orientation of personnel also is available. 


Importance of Uniformity 


Dr. Wallace emphasized the impor- 
tance of uniformity in the date on which 
all companies begin use of the new form. 
This uniformity is necessary, he said, in 
order to preserve the research value of 
the new Index forms which will be re- 
turned to the association after they are 
completed by applicants. 

Dr. Wallace urged that companies 
destroy all the old Aptitude Index forms 
on January 31. Should any companies 
continue use of the old forms after that 
date great confusion concerning the 
meaning of scores would result. 

One of the features of the new form 
gives the association ownership of all 
copies. When a test has been given a 
prospective agent, pages 3 to 10 must 
be returned to the association. This is 
done through a device on the new copies 
which enables these pages to be removed 
with a single stroke by means of a 
series of carbons with perforated edges. 

In this way, the association will have 
available to it the results of all tests 
given. A constant study will thus en- 
able the research division to maintain 
the test in an up-to-the-minute fashion. 
The new system also helps to maintain 
the confidential status of the Aptitude 
Index. 


Commonwealth Appointments 


Commonwealth Life, Louisville, an- 
nounces the promotion of Wayne Ster- 
linske, assistant director of training for 
the past ten months, to director of train- 
ing, and the appointment of Richard F. 
Mahaney as assistant director of train- 
ing, 

Mr. Sterlinske joined Commonwealth 
in 1946 as agent at Lebanon, Ky. He 
was named special assistant in the Blue 
grass district in September, 1947, and 
Was appointed as assistant director of 
training last May. 

Mr. Mahaney joined the company as 
an agent in the Louisville east office in 
March, 1947. Before that he was in 
business for himself, In his new posi- 
tion he will assist in organizing, teach- 
ing and exercising supervision over the 
various home office schools which are 
conducted by the company at the home 
office, 


1949 Million Dollar Table 
Committee Appointments 


Committee appointments for the 1949 
Million Dollar Round Table as an- 
nounced by Paul W. Cook, CLU, chair- 
man, at annual business meeting, French 
Lick, September 20 and confirmed by 
vote of executive committee later are: 

Program committee—Theodore Wid- 
ing, CLU, Provident Mutual, Philadel- 
phia, chairman; William T. Earls, CLU, 
Connecticut Mutual, Cincinnati, vice 
chairman, bull sessions; F. R. Olsen, 
Northwestern Mutual, Minneapolis, vice 
chairman, publicity; Oscar E. Carlin, 
John Hancock, Columbus; William D. 
Davidson, Equitable Society, Chicago; 
Edwin T. Golden, New York Life, San 
Francisco; Meyer M. Goldstein, Connec- 
ticut Mutual, New York; Alfred J. 
Lewallen, Mutual Benefit Life, Miami; 
David Marks, Jr.. New England Mutual, 
New York; Frank L. McFarlane, North- 
western Mutual, Cleveland; Vincent A. 
Miletti, Northwestern Mutual, Newark; 
Harold L. Regenstein, Massachusetts 
Mutual, New York; Harry R. Schultz, 
Mutual Life of New York, Chicago; 
George W. Stewart, Penn Mutual, Pitts- 
burgh; Simon D. Weissman, CLU, Equi- 
table Society, Boston. 


Mass for James J. Hoey 


A memorial mass for the late James 
J. Hoey of Hoey, Ellison & Frost, New 
York, will be celebrated on Wednesday, 
December 15, at 8:30 in the Lady Chapel 
of St. Patrick’s Cathedral, Fifth Avenue 
and 50th Street. Celebrant will be the 
Most Reverend Joseph F. Filannelly, 
D.D., Auxiliary Bishop-Elect and admin- 
istrator of the Cathedral. 


REDEKER BUFFALO SPEAKER 


Harry S. Redeker, general counsel, 
Fidelity Mutual Life, addressed mem- 
bers of the Buffalo Life Insurance Trust 
and Banking Council, Buffalo CLU 
Chapter and the Buffalo Life Managers 
Association at a joint meeting last week. 
Mr. Redeker discussed the Revenue Act 
of 1948. Arrangements were in charge 
of Charles C. Browning, manager of 
the New York Life, and H. Musser, 
manager of the Buffalo agency of Fidel- 
ity Mutual. 


WITH OCCIDENTAL 35 YEARS 

Leo W. Dowling, assistant manager 
of the life underwriting department of 
the Occidental Life of California, cele- 
brated 35 years of service, December 1. 
He joined Occidental as a member of 
the actuarial department. 





Planning Recodification 


Of Texas Insurance Laws 


Recodification of the insurance laws 
of Texas is being planned according 


to Commissioner George B. Butler, chair- 
man of the Texas Board of Insurance 
Commissioners and Life Insurance Com- 
missioner, who cites that every state 
comparable to Texas in population has 
revised its insurance laws in harmony 
with the needs “of a fast moving indus- 
try.” He says that as chairman of the 
Laws and Legislation Committee of the 
National Association of Insurance Com- 
missioners, he has been studying the 
Texas code and that he intends to ask 
authority for a recodification of Texas 
insurance laws and that the request will 
suggest that the lieutenant governor 
shall appoint a committee from the sen- 
ate, of three members, to work with 
a like committee to be appointed by 
the speaker of the house, and that this 
commitee of three state senators and 
three state representatives, shall be au- 
thorized to continue its work after the 
legislature adjourns, being paid on a per 
diem basis, with authority to complete 
the recodification of the insurance laws. 
He points to the need of employment 
of additional actuaries and attorneys to 
work with the committee. 





HITT 





THE COMPANY 





BAC 





YOUR LIFE INSURANCE ALMANAC 





the life underwriter. 


The calendar of life is marked by milestones. 


insurance needs. 


as a guiding almanac in Estate Planning. 


The 


FIDELITY MUTUAL 
LIFE INSURANCE COMPANY 


THE PARKWAY AT FAIRMOUNT AVENUE 
PHILADELPHIA « PENNSYLVANIA 


Marriage, chil- 


dren, promotions, increased income, home ownership — are 


normal, expected human events . . . each creating new life 


To help the client anticipate these needs is the function of 
Significantly, 81% of Fidelity’s fore- 


most underwriters now use Fidelity Personal Estate Plans 
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Seated at right President Jay R. Benton with George A. Lister. Standing, left to 


right, are Leo H. Leary, vice president; 


Edmund M. Wright, superintendent of 


agencies, and Everett H. Lane, executive vice president. 


Lister has been appointed 
regional supervisor for Mutual 
an announcement by 
President Jay R. Benton. Mr. Lister 
goes to Boston Mutual from the John 


George A. 
Boston 


Life, according to 


where he began as an agent 


Philadelphia. In 1933 


Hancock, 
18 years ago in 





Guardian Agency Assistant 


WARREN M. 


PACE 


Warren M. Pace, 


Richmond, has 


former Guardian co- 
manager at been ap- 
assistant on the home 
Frank F. 


agency vice president of 


pointed agency 
office staff of Guardian Life. 
Weidenborner, 
the company announced. 
Native of Virginia, Mr. 
Guardian in 1946 as a field representa- 
office. He 


company’s 


Pace joined 


tive with the Richmond 
qualified for the 
Club his first year in personal produc- 
January, 1947, he 


pointed agency supervisor at Richmond 


Leaders 


tion, and in Was ap- 
Early this year, following the death of 
Herbert W. Vaden, former 
Richmond, Mr. 
Robert P. Quarles were 
managers of the 

a graduate of mi 


Guardian 
manager at Pace and 
appointed co- 
agency. Mr. Pace is 
University of Rich- 


mond with a bachelor of science degree 
in business administration. 





district 
manager. He served in that capacity in 
West Philadelphia, 
Elizabeth, N. J, Last July he was ad- 
vanced to regional supervisor of north- 
England. He has also been a 
member of the 


he was promoted to assistant 


and in Orange and 


ern New 
faculty of home office 
schools in agency management at the 
John Hancock. His duties have included 
business and debit administration, and 
the selection of sales personnel and field 
administration. In his new capacity with 
Boston Mutual he will serve as regional 
supervisor of the northeastern regional 
territory. 


Northwestern Mutual’s 
National Ad Campaign 


FEATURE BUSINESS LEADERS 





Use SEP, Time, Successful Farming; 
. Walter Thompson Has Account; 
Photos by Karsh 





Featuring a new and distinctive series 
of advertisements in national magazines 
of general circulation, Northwestern Mu- 
tual Life has scheduled a campaign based 
upon the person: il experiences of promi- 
nent American business leaders in solv- 
ing today’s life insurance problems. The 
first in the new series of Northwestern 
gr al advertisements are appearing in 
The Saturday Evening Post, Time Mag- 
azine and Successful Farming. 

The initial advertisement in the new 
campaign will carry a statement of per- 
sonal experience in buying life insurance 
by ryt A. Bullis, chairman of the 
board, General Mills, Inc. Other promi- 
nent American business leaders soon to 
be featured in the series will include 
Harold S. Vance, chairman, Studebaker 
Corp., and Carl J. Sharp, president. 
Acme Steel Co. 

Art for the advertisements will teature 
a Yousuf Karsh photograph of the 
indvidual quoted in the copy. Karsh, 
prominent Canadian photographer, has 
gained worldwide recognition for his 
skill in photographing president, kings, 
generals, scientists, writers and business 
leaders. He is author as well as photog- 
rapher of the well known book of photo- 
graphs, “Faces of Destiny.” 

The J. Walter Thompson Co. agency 
has been appointed to handle the adver- 
tising account of Northwestern Mutual 
Life. 

ADDRESSES ALBANY ASS’N 

James Brewer Hallett, New York, at- 
torney for the National Association of 
Life Underwriters, spoke on “Dollars in 
Your Pocket” at the recent meeting of 
the Albany Association of Life Under- 
writers. 








COMPLETE BROKERAGE FACILITIES 


All Life, Endowment and 


Annuity Plans 


Favorable Par and Non-par 


rates 


Standard and Sub-Standard 


risks 


Facilities for handling large 
cases 


Civilian Foreign Travel 


Coverage 


Annuities—Single Premiums 


up to $200,000 


Prompt and efficient Service 


INSURANCE IN FORCE 1,095 MILLION DOLLARS 


(Including Deferred Annuities) 


ASSETS, 358 MILLION DOLLARS 


THE 


WIANUFACTURERS 


INSURANCE , 


HEAD OFFICE . 








LIFE company 


TORONTO, CANADA 














Administrative Assistant 
Actuarial Dept. of Mutual 





NEIL 


W. MACINTYRE 


Neil W. Macintyre has been advanced 
to administrative assistant in the ac- 
tuarial department of Mutual Life of 
New York, it was announced today by 
Leigh Cruess, vice president and chief 
actuary. 

Mr. Macinty re was formerly a techni- 
cal assistant in the department. He 
joined the company as a clerk in 1934 
and was advanced successively to 
assistant section head, then section head 
in the annuity section of the actuarial 
department. He has been a Fellow of 
the Actuarial Society of America since 
1946, 

Mr. Macintyre, 39 years old, is a resi- 
dent of East Rutherford, N. J. He was 
graduated from the University of Michi- 
gan in 1934 and is a veteran of three 
years service in World War II with 
the Army Air Forces, including two 
and a half years in the European 
Theatre with a weather squadron. 





HEARD On The WAY 








Dr. Alvin C. Eurich, a trustee of Penn 
Mutual, acting president of Stanford 
University since the death of Dr. Donald 
B. Tresidder in January, has been named 
chief executive official of the New York 
State University system. He will take 
his new post January 1. The appoint- 
ment puts Dr. Eurich in charge of one 
of the largest state higher educational 
systems in the country. The system will 
eventually have a plant investment of 
more than $200,000,000, according to a 
report put out by a state commission 
earlier this year. The university now 
has jurisdiction over 28,500 students 
enrolled in 32 units throughout the state. 

In addition, the legislature has di- 
rected the university to establish addi- 
tional four-year colleges and two new 
medical schools. 

In his new post Dr. Eurich will have 
charge of the administrative work con- 
nected with the New York Board of 
Trustees’ activities in creating the state’s 
new system of higher education. 

Dr. Eurich became academic vice 
president of Stanford in 1944 and vice 
president in 1946. He also served as a 
member in President Truman’s commis- 
sion on higher education and as chair- 
man of the Pacific Coast committee of 
the American Council on Education. 

The death is reported of Mrs. Flor- 
ence Clarendon, who was secretary to 
the late Henry Moir, when the latter 


(Continued on Page 15) 
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Lincoln Before LIAA 


(Continued from Page 10) 


tion of common stock dividends ; that 
dividends can be paid out of past earn- 
ings only to a very small amount; and 
that proceeds of sale of assets must be 
ysed to repay the debt or reinvested in 
other assets. Such provisions tend to- 
ward the maintenance of a sound busi- 
ness structure on the part ot the bor- 
rower and they provide distinctly better 
actual security than is obtained through 
pledge of specific assets. 


Compares Merits of Debentures and 
Mortgage Bonds 


“Probably the confusion with respect 
to the relative merits of debentures and 
mortgage bonds arises because it 1s 
assumed that better security or more 
enforceable rights may be inherent in a 
mortgage bond. Such a bond is secured 
by conveyances described in a lengthy 
legal document and supposedly gives the 
bondholder the right, through a corpo- 
rate trustee, to foreclose and take the 
property. These conveyances, of course, 
are always subject to the usual clause 
wherein creditors cannot have the prop- 
erty conveyed as long as there is no de- 
fault, but, in the latter event, theoreti- 
cally the creditors can step in and take 
over. But what has been the experience 
of the past 20 years? Sections 77 and 
7-B of the Bankruptcy statutes were 
passed primarily to defer or hold in sus- 
pense the pursuit of the remedies so 

described in mortgage inden- 
True, it was intended that the 
courts could not forever postpone the 
exercising of the rights of foreclosure, 
but the actual experience was that these 
rights were suspended for such long pe- 
that creditors became tired and 
agreed to reorganization plans wherein 
the treatment accepted was usually quite 
different than would have been the case 
if they could have taken their proper- 
ties as provided in the mortgages. In 
certain instances, the holder of a mort- 
gage or mortgage bond on real estate 
would have been better off to have had a 
debenture or so-called ‘unsecured’ obli- 
gation rather than a mortgage because 
the latter became subject to moratorium 
legislation, whereas judgment could have 
been obtained on the ‘unsecured’ obliga- 
tion. 


wordily 
tures. 


riods 


“The ‘acid test’ to be applied to any 
loan when made should be, ‘Is the loan 
“money good” in the event of financial 
difficulties on the part of the borrower ?’ 
There is no riskless investment.” 


Policyholders and Agents Will Defend 
Institution Against Attack 


Mr. Lincoln said that a life insurance 
company, large in point of assets really 
itself personifies small business. Many 
such companies have millions of policy- 
holders who, if it is a mutual company, 
are in many ways analogous to stock- 
holders. Their average interest in the 
success of the company is individually 
small and, while the company may be 
the custodian of their savings, each and 
every one has a keen interest in how 
the company shall make investments. He 
or she is a genuinely small investor and 
his or her status is as much entitled to 
consideration as that of what is called 
the small borrower. 

In summing up, Mr. Lincoln said that 
the 75,000,000 of policyholders in the 
United States are just ordinary, indi- 
vidual citizens who are vitally concerned 
with the subjects which were discussed 
at the Mahoney hearings. Their life in- 
surance, irrespective of the company’s 
size, means everything to them. They 
look to their local agents to be alive 
to their interests and to keep them in- 
lormed if their institution is being at- 
tacked. They know the company man- 
agements welcome the spotlight of pub- 
licity when turned on the institution for 
helpful, constructive proposals. They 
know that anything less than helpful will 
meet the instantaneous opposition of the 
agents who represent the companies in 
every city, town and village. In addition 





Postal Life Appoints 
Wolff General Agent 


OFFICES AT 150 BROADWAY 
Large Personal Producer and Brokerage 
Supervisor Was Formerly With 


Security Mutual in N. Y. 


Alvin Wolff, well known in life insur- 
ance brokerage circles, has been ap- 
pointed by the Postal Life of New York 
as general agent for downtown New 
York with offices at 150 Broadway, it 
is announced by Roy A. Foan, director 
of agencies of the company, 

Mr. Wolff, a substantial personal pro- 
ducer as well as a successful brokerage 
manager, has been affiliated with the 
life insurance business since 1934. After 
attending New York University he re- 
ceived his initial training as a full time 
agent with the Equitable Society. He 
was promoted to unit manager at age 25, 
one of the youngest men to receive this 
recognition. Later, representing another 
company in New York, he did an out- 
standing job as brokerage supervisor. 

Mr. Wolff's insurance career was in- 
terrupted for three years while in the 





to the agents there are the thousands 
of home office employes filled with a 
sense of trusteeship and decidated to the 
protection of the policyholders. Millions 
insured in the fraternals have their in- 
surance at stake and highly value their 
protection. Behind this army of life 
people are the thousands selling fire and 
casualty insurance and who are sensitive 
to any threat to any part of the whole 
insurance structure, 

“And so these agents and their policy- 
holders and members, wherever located 
throughout the nation, stand ready to 
support whatever may be constructive 
and well conceived respecting their life 
insurance, but will have little or no pa- 
tience with destructive attacks—yes, no 
patience at all,” Mr. Lincoln concluded. 





ALVIN WOLFF 


U. S. Air Force where he was in charge 
of officer classification. Returning to the 
insurance business in January, 1946, he 
joined a large New York agency of 
Security Mutual Life as brokerage man- 
ager. While there he has consistently 
maintained a leading position, 

A charter member of the Lions Club 
of Laurelton, L. I, Mr. Wolff also is 
a member of the Life Underwriters As- 
sociation of New York, the Life Super- 
visors Association and the Knights of 
Pythias. 


TO HEAR PAUL H. DUNNAVAN 

Paul H. Dunnavan, Minneapolis, chair- 
man of the Million Dollar Round Table, 
is slated to address today’s meeting, 
December 10, of the Des Moines Asso- 
ciation of Life Underwriters. 













Ours isnotthelargest ~ 
of American life insur- 
ance companies. It is not ; 
the oldest, either. But, some- ‘e 
how, even without those firsts, 

we think it has much to offer. 
Our men in the field—they’re a 
happy, prosperous gang — have 
summed it up in the words: “Small 
enough to be big!” 

Factually, we’re ninth oldest among 
American life companies. But we 
reach our 100th year driven by a 
young, progressive spirit that belies 
our age. This year, as last, our 
business forges forward ... and 
most important, our biggest gains 
are still in friendly service! 
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Made Group Supervisor 





GEORGE E. HOPKINS 


Massachusetts Mutual Life has ap- 
pointed George E. Hopkins Group Su- 
pervisor in the Springfield, Mass., 
Group office. 

After graduating from College, Mr. 
Hopkins entered the Group department 
of Massachusetts Mutual. He is a grad- 
uate of the Moses Brown School in 
Providence (R. I.), and received his 
B.A. degree from Dartmouth College 
this year. While at Dartmouth he was 
a member of the Dragon Senior So- 
ciety, and Phi Gamma Delta Fraternity. 
During the war he served as a lieu- 
tenant in the Air Corps, and saw serv- 
ice in the European Theater with the 
8th Air Force, as navigator of a B-17. 
He was a prisoner of war for a year. 

SELLS ITS INDUSTRIAL DEPT. 
United Co., Chicago, Acquires $68 Mil- 

lion Business of Missouri Co., St. 

Louis; Keeps Ordinary Dept. 

St. Louis, Dec. 7—Missouri Insurance 
Co. of St. Louis has sold its $68,000,000 in 
its Industrial department to United In- 
surance Co. of Chicago for about $2,500,- 
000, it was announced here tonight. H. 
G. Zelle, president, and E. A. Schmid, 
vice president and treasurer, will remain 
only stockholders of the local company 
which will retire all minority stock. It 
plans to concentrate future operations 
on its Ordinary life, credit life and health 
and accident business, and will still have 
about $14,000,000 of insurance in force 
and $3,000,000 in capital surplus. 

The deal with United Insurance Co. is 
effective on December 31 and it will 
continue operation of Missouri’s twenty 
district Industrial offices in Missouri, IIli- 
nois, and Kansas and take over person- 
nel handling this Industrial business, in- 
cluding J. D. Reeder, vice president and 
actuary, and C, R. Gulley, vice president 
and agency manager. Other Missouri 
agencies in five states will not be af- 
fected by the United deal. 


Heard on the Way 


(Continued from Page 14) 


was vice president of Home Life Insur- 
ance Co. and who later became presi- 
dent of the United States Life. Mrs. 
Clarendon for some years in the ’20’s was 
insurance editor of the Magazine of 
Wall Street and wrote articles from 
1922 to 1928 describing the insurance 
needs of men at different ages, of pro- 
fessional men and others, as well as 
writing stories analyzing insurance. She 
also answered questions about life in- 
surance sent to the magazines. She also 
was an editorial contributor to The 
Eastern Underwriter. She was an ac- 
complished musician and composer and 
had an unusually large acquaintance in 
the actuarial world. 

Uncle Francis. 
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INNOVATION 


instruction in 


COLUMBIA 


For the first time, in- 
surance is being introduced at Columbia 
University as a the course in 
Economics of Business which is required 


for all candidates for the degree of Mas- 


part of 


ter of Business Administration. Four 
lectures are devoted to a general ex- 
planation of insurance and its place 
in the economic scheme. Ralph H. 
Blanchard, for years professor of insur- 
ance at Columbia and an outstanding 
figure in the insurance educational 


give lectures on “The Insur- 
“The Insurance Con- 


and Insur- 


world, will 
ance Mechanism,” 
tract,” “Types of 


” 
ance. 


Insurers 
In addition, Kenneth C. Bell, vice 
president of the Chase National Bank, i 
to address the students on “Insurance in 
3usiness”; and Prentiss B. Reed, inde- 
pendent adjuster, New York City, 
“Losses and Adjustments.” 


on 


Still lacking is any announcement from 
Harvard School of Business Administra- 
tion that its professors will give lectures 
on insurance subjects. Just why insur- 
ance is ignored by this great commercial 
institution is not easy to comprehend. 

HELPING PRIVATE BUSINESS 

A comprehensive picture of the 
vestment situation in life insurance was 
3ruce E, Shepherd, 
Association of Amer- 


in- 
given by manager 

Life Insurance 
ica in his annual report to that associa- 
Most interesting trend 
been the 
funds 


this week. 
1945 
life 


tion 


since has manner in 


which insurance have helped 
the development of private 
making corresponding to 
the 


individuals as the nation’s expenditures 


business by 
investments 
capital needs of corporations and 
investment—largely 
and 


on private domestic 


for producers’ durable equipment 


new construction—increased by about 
80% 


and 


between the first quarters of 1946 
1948. That since been 
maintained. 


level has 


But for the low net interest rate which 
has been earned on companies’ invested 


funds, the assistance to American indus- 


try would have been greater. 
The total net earnings of all U. S. 
legal reserve companies in 1947 alone 


were $1,045,608,000 lower than they would 
have been at the 1930 earnings rate level. 
This difference is nearly twice as large 
as the amount of dividends actually dis- 


tributed last year and nearly % greater 
than the amount of first-year premiums 
on policies purchased in 1947. The sacri- 
fice policyholders are bearing as a re- 
sult of the higher cost of life insurance 
is doubly onerous in view of the fact 
that at the current low level of dollar 
purchasing power—also a war inherit- 
policyholder needs about 45% 
more insurance than he did in 1930 to 
give him equivalent protection in terms 


ance—a 


of the things life insurance is needed for. 


CLAIM PROOF 


Insurance Commissioners are dis- 
turbed by phony insurance policies be- 
ing sold by unauthorized companies, it 
disclosed in Chicago this week 
when a Federal prosecutor read the fine 
print in one of these contracts, supposed 
to be an accident and health policy. 
Four “insurance company” officers had 
been arrested. The small print limited 
payments to policyholders older than 60, 
than 80, suffering 
from such diseases as 
Also, if in- 
could collect. 


was 


younger who were 


only children’s 
chicken-pox and measles. 


sured had yellow fever he 


G. Montegu Black, who has been ap- 
pointed Canadian director of Phoenix 
London Group, is well known in fields of 
finance and industry. He is president of 
Black & Armstrong and either president, 
officer or director of about fifteen other 
corporations, half a dozen of which are 
in the brewery business. Born in Win- 
nipeg he came to Manitoba when 7, his 
father having been appointed to a posi- 
tion with the Hudson Bay Co. in Win- 
aoe When 17 he got his first job, 
with the Western Canada Loan Co. He 
slauiea with the Winnipeg Rugby Club 
when it won the championship of Mani- 
toba; also, he was a member of Win- 
nipeg Hockey Club which was a cham- 
pionship team in 1894. 


* * & 
_Laverne Quadt is in charge of the 
Christmas party dinner of Insurance 
Women of New Jersey which will be 
held at Military Park Hotel, Newark, 


December 16. Insurance women of Pitts- 
burgh will have their Christmas party 
December 14 at offices of the Zurich. 
A collection of Christmas gifts will be 
taken for the children in Industrial 
Home for Crippled Children. Insurance 
women of southern New Jersey will 
hold their Christmas party in Wood- 
bury, N. J., December 13; Bridgeport 
insurance women’s party will be at 
Barnum Hotel, that city, December 21, 


and Insurance Women of Lehigh County, 
Pennsylvania, will have their party on 
December 20. 





















































J. GORDON BEATTY 
Horace R. Bassford, vice president 
and chief actuary, Metropolitan Life, 


and J. Gordon Beatty, chief actuary, 
Canada Life, been elected to Fel- 
lowships in the Institute of Actuaries 
of Great Britain, which celebrated 
its 100th anniversary last June. Mr. 
3assford, long prominent in the ac- 
tuarial field, has been associated with 
Metropolitan Life since he joined that 
company as a clerk in the actuarial divi- 


have 


sion in 1915. He became a Fellow of 
the Actuarial Society of America in 
1920 and was made assistant actuary 


in 1922, 
actuary. 


Later he was given the title of 
In 1936 when the late James 





°) 
JOSEPH MALZO 





Joseph Malzo, mortgage officer of 
Union Labor Life of New York, will be 
elected second vice president of the So- 
ciety of Residential Appraisers at its 
December 13 meeting at Hotel Shelton, 
New York. For the past two years Mr. 
Malzo has been secretary of the society. 
An authority on mortgage lending prac- 
tices, he joined the Union Labor Life 
thirteen years ago, and after experience 
in the agency and accounting depart- 
ments, was assigned to the home of- 
fice mortgage department. Mr. Malzo 
has written numerous articles on trends 
in the mortgage lending field for various 
trade journals. 








HORACE R. BASSFORD 


D. Craig, for years the company’s actu- 
ary, president, Mr. Bass- 
ford was given supervision of the Ordi- 
nary and Group actuarial divisions and 
when R. V. Carpenter, senior actuary, 
retired, the Industrial actuarial division 
was also placed under Mr. Bassford’s 
direction. He was elected president of 
the Actuarial Society of America in 1947, 
Mr. Beatty joined the actuarial de- 
partment of Canada Life in 1919, He 
was made assistant actuary in 1924; 
actuary in 1938 and chief actuary in 
1945. He is a Fellow of the Actuarial 
Society of America and the American 
Institute of Actuaries, and was elected 
president of the latter in 1947, 

Edward W. Marshall, vice president 
and actuary of Provident Mutual and 
former president of the Actuarial So- 
ciety of America, was elected corre- 
sponding member of the Institute of 
Actuaries of Great Britain, succeeding 
Dr. Arthur Hunter, former chief actu- 
ary of New York Life. 


* * * 


became a vice 


Harris L. Wofford this year’s presi- 
dent of the Scarsdale Community Fund 
is in charge of the campaign to raise 
$84,356 for the benefit of 16 beneficiaries 
including the U. S. O., reports that the 
goal has been exceeded by $202. Wil- 
liam D. Anderson, member of Soper 
Anderson Co., insurance adjusters, had 
an important position in this organiza- 
tion being chairman of one of three 
main divisions of the poten yg Eugene 

. Thore, general counsel, Life Insur- 
ance Association of America, also was 
one of the workers. The success of this 
philanthropic work has caused genuine 
satisfaction and happiness to the whole 
community. 

9 2h 


W. R. Jones, CLU, of the Manufac- 


turers Life sales organization in Cal- 
gary, Alberta, has been presented with 
a gold “Thanks” badge by N. E. Tan- 


ner, chief commissioner of Boy Scouts 
for the Province of Alberta and _ the 
Province’s Minister of Lands and Mines 
This award, which was made on behalf 
of all Scouts in the Dominion of Canada, 
was earned by Mr. Jones for his achieve- 
ment as chairman of the finance com- 
mittee for the Boy Scouts in Calgary, 
a position which he has occupied since 
the beginning of 1948. Through the ef- 
forts of Mr. Jones and those associate 
with him, the Scout organization in Cal- 
gary has acquired one of the finest 
Scout buildings in Canada. 
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Endowments of New York Insurance 
Society 

The Insurance Society of New York’s 
Commemorative Funds 
(Endowments), chairman of which is 
David C. Beebe, is confident that the 
Society will be able to reach its goal 
of $250,000 in endowments, the minimum 
amount which would make the Society 
eligible for recognition by the New 
York State Board of Regents as a 
junior college with the attendant bene- 
fits that would flow from such recog- 
nition. The number of persons who have 
contributed commemorative funds is 
impressive, demonstrating the confidence 
that the business has had and continues 
to have in the building of an adequate 
endowment fund for such an invaluable 
institution in insurance, a great protes- 
sion with many different fields of serv- 
ice and innumerable collateral aids, all 
f benefit to the entire business. 

The total amount contributed to the 
Insurance Society’s Permanent Funds 
(Endowment) account from inception to 
date amounts to $117,412; i.e., cash, plus 
the market value at time of contribu- 
donated securities. As of May 


Committee on 


tion of 
31, 1947 (end of Society’s fiscal year 
and the most recent date on which 


securities have been evaluated) the mar- 
ket value of invested funds was $125,- 
378, which, plus uninvested cash up to 
December 1 and donations to December 
31 of $11,489, make a total of $140,068. 

In discussing the necessity of meeting 
the junior college requirements of a free 
endowment of $250,000, Arthur C. Goer- 
lich, dean of the Society’s school, said 
to the writer: 

“One of our problems is presented by 
those students who wish to earn a col- 
lege degree or credit. 

“Practically all our students are in the 
insurance business. Their further prog- 
ress is dependent upon their studying 
insurance. Since we have the only or- 
ganization in this area which gives the 
specialized education or training they 
need, they must come to the Society’s 


School of Insurance. 
“For some years they have been ask- 
ing why they cannot receive college 


credit for the work done at our institu- 
tion. They maintain—and we feel that 
they are justified—that most of our 
courses are on a college level as to 
content, method of conducting the class, 
and severity of standards for passing 
the course. Regardless of all this, no 
college credit can be obtained until we 
are approved for such credit by the 
Board of Regents for the State of New 
York. 

“Under the present regulations, prob- 
ably the simplest way of making this 
credit available is to have our institution 
recognized as a junior college. One of 


the minimum requirements for such rec- 
ognition is a free endowment of $250,000. 
This, of course, is not the only require- 
ment, but just one of the preliminary 
obstacles we must hurdle, If the School 
ot Insurance were so 


recognized, we 







































would be in a position to ask that the 
credits earned at our institution be ac- 
cepted by the various degree-granting 


institutions towards the student’s ulti- 
mate goal—a college degree.” 

At the end of 1945 there were nine 
funds in existence. Today there are 36. 
These funds range from $100 to $25,000. 
Names of the funds, given alphabetically, 
follow: 

The American Foreign a | As- 
sociation Fund, established in Febru- 
ary, 1947. 

The American International Under- 
writers Corporation. This fund was es- 
tablished in April, 1947. 

George W. Babb bequest. Left to the 
Society under the will of George W. 
Babb, United States manager of North- 
ern, who died in February, 1920, 

Edward L. Ballard Memorial Fund, 
established in February, 1941, by Mrs. 
Ballard in memory of her husband who 


was chairman of Merchants Fire and 
died in December, 1937. 

Laurens Reeve Bowden Memorial 
Fund, established in July, 1948, by 
friends and associates in memory of 
Mr. Bowden, who died in June, 1948, 


after 50 years in insurance. He was 
an officer of Pacific Fire and its af- 
filiated companies. 

T. Y. Brown Memorial Fund, estab- 
lished by Samuel T. Brown, president 
of T. Y. Brown & Co., in memory of 
his father, Timothy Y. Brown, who died 
in July, 1902. 

Guy Carpenter Memorial Fund, estab- 
lished in April, 1947, by Guy Carpenter 
& Co., in honor of the founder who 
died in April, 1935. 

Dargan & Co. Fund, established 
February by Dargan & Co., Inc. 

D. Roger Englar Memorial Fund, es- 
tablished December 1, 1948, by former 
partners of Mr. Englar of the legal firm 
of Bigham, Englar, Jones & Houston. 

C, W. French Memorial Fund, estab- 
lished by Seaboard Surety Co. in mem- 
ory of Mr. French, its president, from 
November, 1933, until his death in Octo- 
ber, 1946. 

The Foundation Fund, an accumula- 
tion of gifts from Harold V. Smith, 
Robert P. Barbour, William H. Koop, 
Wilfred Kurth, C. V. Meserole, and 
the firm of Minner & Barnett. 

Joseph Froggatt Memorial Fund, es- 
tablished in April, 1947, by Joseph Frog- 
gatt & Co. Inc., in memory of its 
founder who died in 1940. 

The Fulton Fund, established in Janu- 
ary, 1947, by R. A. Fulton & Co., Inc., 
and Fulton P. & I. Underwriting 
Agency, Inc. 

Haight, Griffin, Deming & Gardner 
Fund, established by that firm in April, 
1947, 

James J. Hoey and Bennett W. EIlli- 
son Memorial Fund, established in Feb- 
ruary, 1947, by Hoey, Ellison & Frost, 
Inc., in memory of Mr. Hoey, who died 
in November, 1941, and Mr. Ellison, who 
died in 1938, both of whom had been 


last 


members of 
directors. 

George C. Howe Memorial Fund, 
given by Mrs. Howe in memory of her 
husband who formerly was vice presi- 
dent of Niagara Fire and who died in 
1918 


Johnson & Higgins Fund, established 
in November, 1947, by Johnson & Hig- 
gins. 

T. Catesby Jones Memorial Fund, es- 
tablished in December, 1947, by partners 
of late Mr, Jones, a member of the 
firm of Bigham, Englar, Jones & Hous- 
ton. 


John J. King Fund, established in 
April, 1946, by late Mr. King, who was 
chairman of Hooper-Holmes Bureau and 
the Society’s 23rd president. 

F. W. Lafrentz Fund, established in 
December, 1943, by American Surety to 
commemorate 50 years of service by 
F. W. Lafrentz with American Surety. 

The Life and Founder Membership 
Fund. 

Julian Lucas Memorial Fund, estab- 
lished in July, 1947, by Davis, Dorland 
& Co. in memory of its former president 
who was 55 years in insurance and died 
in March, 1944. 

_ William MacInnes Prize Fund. This 
fund of Mr. MacInnes, manager, casu- 
alty claim department, American Surety 
Group, and a director of the Society, 
provides one-quarter of the fund’s in- 
come to be added annually to the prin- 
cipal of the fund and balance of income 
to be used for prizes in connection with 
courses of instruction in Society’s School 
of Insurance and when practical in re- 
spect to courses in medical jurisprudence 

Samuel D. McComb Memorial Fund. 
established in June, 1947, by Samuel D. 
McC omb & Co., Inc., in memory of their 
late president who died in March, 1944, 
The further education in 


the Society's board of 


_ fund is to 
marine insurance, particularly in respect 
to protection and indemnity insurance. 
Mr. McComb, who served as a director 
of the Society, was a frequent con- 
tributor of prizes for courses of study 
conducted by the Society. 

William H. McGee Memorial Fund, 
established in December, 1946, by Wm. 
H. McGee & Co., Inc., in memory of its 
founder who died in 1941, 

Martin W. Morron Memorial Fund, 
established by friends of the late vice 
president of the Aetna, who died in 
January, 1948. 

Earle W. Murray Fund, established by 
Mr. Murray, vice president of Appleton 
& Cox in December, 1946. 

_W. J. Nichols Award, contributed by 
friends of the late Waldemar J. Nichols, 
general adjuster of the North British 
& Mercantile, who died in August, 1917. 

Parker & Co, Fund, established April 
24, 1947. 

A. Duncan Reid Memorial Fund in 
memory of former president of Globe 
Indemnity who retired in 1939 and died 
in 1944. Fund contributed by Globe In- 
demnity agents and by members of the 
staffs of the Globe and other companies 
in Royal-Liverpool Group. 

Richard L. Roberts Memorial Fund, 
a tribute to him on his 50th anniversary 
in the business he founded in 1898. The 
fund established by the successor firm 
of Herbert L. Jamison & Co. 

Albert J. Smith Fund, contributed by 
Albert J. Smith, vice president, U. 
Aviation Underwriters, Inc. 

Sterling Offices Fund, established in 
> ae 1947, by the Sterling Offices, 
td. 

Talbot, Bird Fund, established in Sep- 
tember, 1947, by Talbot, Bird & Co., Ine. 

USAIG Fund in memory of Vaughan 
B. Corbett, Robert Duncan Donahue and 
Leigh B. Lynch. Established in Decem- 
ber, 1945, by United States Aviation 
Underwriters, Inc., managers of U. S. 
Aircraft Insurance Group in memory of 
three members of the staff who gave 
their lives while serving in the Military 
Air Forces during World War II. 

General Endowment Fund, created as 
a depository for miscellaneous contribu- 
tions to the permanent funds that were 
not given for the purpose of establish- 
ing new funds or assigned to already 
established . funds. 
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Expect 1,000 Persons at 
Commissioners’ Luncheon 

It is believed that at least 1,000 per- 
sons will be in attendance at the Na- 
tional Association of Insurance Commis- 
sioners convention December 12 - 15, Ho- 
tel Commodore. Kenneth E. Black of 
he Home is chairman of the committee 
of arrangements, and Howard P. Dun- 
ham, American Surety, is treasurer, 
other members being John R. Barry, 
Corroon & Reynolds; Orville Davies, 
General Exchange Insurance Corpora- 
tion; Ray Murphy, Association of Cas- 
ualty & Surety Companies; Jesse S. 
Phillips, General American Indemnity; 
Junius L. Powell, Chubb & Son; Thomas 
H. Silver, Jr., Lumber Mutual Casu- 
alty; Henry Wood, Equitable Society. 

The principal luncheon will be held at 
the Hotel Commodore on December 14. 
Before the luncheon there will be a re- 
ception to invited guests. It will be in 
honor of Emil Schram, president of New 
York Stock Exchange, who will be prin- 
cipal speaker at the luncheon. 

A luncheon, guests at which will be 
limited to wives of the Commissioners, 
will be held at the Stork Club Decem- 
ber 15. The chairman of the women’s 
entertainment committee is Mrs. How- 
ard P. Dunham. 

At the Commodore the committee on 
arrangements will have an information 
booth where the Commissioners and 
other members of the Departments and 
their wives will be able to get advice 
about what plays to see or music to 
hear or museums and other cultural 
centers to visit. 

* * * 
Aid Lost Pilot and Wife 

Two landmarks of the Travelers In- 
surance Cos. in Hartford played a major 
role in aiding a lost pilot and his wife 


to land their private plane safely 
Thanksgiving evening after a desperate 
two hour flight through eastern skies. 


Blairstown, N. J., to 
Teterboro, N. J., Mr. and Mrs. Walter 
Rechsteiner of Union City, N. J., lost 
their companion plane in the darkness 
and for two hours radioed frantic ap- 
peals for aid. 

Mr. Rechsteiner finally made contact 
with Brainard Field in Hartford and 
aided by the beacon atop the Travelers 
Tower in Hartford, New England’s 
tallest building, and by the flashing red 
lights atop WTIC’s radio towers on 
nearby Avon Mountain, the couple 
finally landed safely at Hartford’s Brain- 
ard Field with only fifteen minutes gas 
supply left in the tank of their single 
engine Stinson plane. 

Mr. Rechsteiner described the beacon 
and the flashing lights to Hartford radio 
operators who identified them as the 
insurance company’s landmarks and 
guided him into the airport. 


Returning from 
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Commissioners Meet 
In N. Y. Next Week 


COMPLETE PROGRAM _ ISSUED 
Executive and Rating Committees Meet 
Sunday; Final General Sessions on 


December 15 


The National Association of Insurance 
Commissioners, which is holding its mid- 
meeting at the Hotel Commodore 


year 
in New York City on Sunday to Wed- 
nesday, inclusive, December 12-15, has 


this gathering. 
expected to 
luncheons. J. 
is president of 
Forbes, Michi- 


issued the program for 
Nearly 1,000 persons are 
attend the sessions and 
Edwin Larson, Florida, 
the NAIC and David A. 
gan, is vice president. 


Following is the complete program: 


Sunday, December 12 
2:30 p.m. Executive Committee Meet- 
ing—Commissioner 7. Ellery Allyn, 
Connecticut chairman. (Other meetings 
of executive committee subject to call.) 
4:00 p.m. Special Committee on Rates 
and Rating Organizations —Commis- 


sioner David A. Forbes, Michigan, chair- 
man. 
Monday, December 13 
9 am. Accident and Health Commit- 


tee—Commissioner Donald Knowlton, 
New Hampshire, chairman. Agenda: 

1. Report of Subcommittee on Stand- 
ard Provisions. 

2. Report of Subcommittee on Mini- 
mum Benefits and Policy Contents. 


3. Effect of committee recommenda- 


tions on official guide. 
9 am. Joint Meeting of Commis- 
sioners’ Subcommittee on Uniform Ac- 


counting and Subcommittee of Commit- 
tee on Blanks on Uniform Accounting, 

10 am. Subcommittee on Gain and 
Loss Exhibit—Superintendtnt Robert E. 
Dineen, New York, chairman. 

11 am. Opening of convention and 
business meeting—Commissioner J. Ed- 
win Larson, president, presiding. 

12:30 p.m. Luncheon for Commission- 
ers—Given by Passe Club International, 
membership of which is composed of 
former commissioners and_ superinten- 
dents of insurance, 

2 p.m. Special Committee on Federal 
Legislation—Commissioner David A. 
Forbes, Michigan, chairman. Agenda: 

1. “Mail order and Unauthorized In- 
surance’—Report of 
All-Industry Committee. 

2. Casualty interstate rating 


, | t plans. 
3. The question of writing by 


fire in- 


surance companies of legal liability in- 
surance. 
2 p.m Workmen’s Compensation 


Committee 
McCormack, 

4 p.m 
Profit 
E. Dineen, 


Commissioner 
Tennessee, 
Subcommittee— 
Formula—Superintendent Robert 
New York, chairman. 
Tuesday, December 14 


9 am. Life 


James M. 
chairman. 
1921 Standard 


Committee—Superintend- 


ent Robert E. Dineen, New York, chair- 
man. 

10 a.m. Laws and Legislation Commit- 
tee—Commissioner George B. Butler, 
Texas, ch lairman, 

10 am. Fraternal Committee—Com- 
missioner William A. Sullivan, Wash- 
ington, chairman. 

10 a.m. Subcommittee on Definition 


and Interpretation of 
Powers. 

11 am. Fire and Marine 
Superintendent W. Lee 
chairman. 

1 p.m. General committee luncheon, 

2:30 p.m. Special Committee on Rates 
and Rating Organizations—Commis- 


Underwriting 


Committee— 
Shield, Ohio, 


Subcommittee of 


sioner David A. Forbes, Michigan, chair- 


man. Agenda: ‘ 
Multiple location risks on an inter- 

state basis, ; 
3:30 p.m. Taxation and Real Estate 


Committee— Commissioner John  D. 
Pearson, Indiana, chairman. 

3:30 p.m. Subcommittee — Central 
Office Supervision—Commissioner Jack 
G. McKenzie, Arkansas, chairman. 

4 pm. Examinations Committee— 
Commissioner William P. Hodges, 





North Carolina, chairman. 
Wednesday, December 15 
9 am. Valuation of Securities Com- 
mittee—Commissioner Charles F. J. 
Harrington, Massachusetts, chairman. 
9 a.m. Committee on Unauthorized In- 


surance—Commissioner Donald F. Dic- 
key, Oklahoma, chairman. 

10 am. Casualty and Surety Commit- 
tee—Commissioner George A. Bowles, 
Virginia, chairman. 

10 am. Social Security Committee— 
Commissioner Sterling Alexander, Iowa, 
chairman. 

11 aan: 

2 p.m. 


John S. Currie Advanced 
By North British Group 


John S, Currie of the North British 
Group has been advanced to the position 
of office supervisor of the general cover, 
brokerage and service and metropolitan 
departments at the home office in New 
York. 

Mr. Currie has been associated with 
the North British Group in an_under- 
writing capacity in the metropolitan de- 
partment since 1928, 





session. 
session, 


Plenary 
Plenary 


Home Opens Midtown 
Office in New York 


AT 60 VANDERBILT AVENUE 


Blaetz Resident Secretary, Seller Man- 
ager, Keating Associate Mer.; 
Assistants Are Named 





The Home Insurance Co. formally 
opened its new midtown office of the 
metropolitan department at 60 Vander- 
bilt Avenue in New York City on Mon- 
dav of this week, with a large group of 
producers and company executives pres- 


BLAETZ 


HENRY C. 


ent. The company thus creates addi- 
tional facilities for brokers in the mid- 
town area, now a highly important dis- 
trict for insurance production, with a 
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new office on the ground floor of this 
convenient location. 

Close by the Home’s midtown office js 
Grand Central Station, the Biltmore, 
Roosevelt, Commodore and other big ho- 
tels, the Yale Club, air terminal and 
offices of many large corporations. For 
years the insurance district centering in 
the Grand Central area has been ex. 
panding and a huge volume of premium 
income for fire, casualty, marine and 
life insurance now originates in these 
offices. 

T. M. Williams, vice president of the 
Home, has supervision of the metropoli- 
tan department. The new office is 
headed by Henry C. Blaetz, resident 
secretary, who will be assisted by H. W., 
Seller, manager, and Walter F. Keating, 
associate manager. 


Assistant Managers 


The following were appointed assistant 
managers: Gilbert H. Dietrich and John 
E. Engel, production department; Ryland 
T. Capps, Jr., real estate department; 
Theodore H. Schulz, service and broker. 
age departments. Rutledge T. Berming- 
ham will be marine manager and Julius 
Seaman will be Home Indemnity man- 
ager. 

At pre-opening ceremonies on Thurs- 
day last week, Harold V. Smith, Home 
president, officers of the Fifth Avenue 
Association, officers of the Real Estate 
Board of New York and other promi- 
nent business leaders were in attendance. 

Photographic reproductions of some of 
America’s most famous homes have been 
used as the first window display for 
the new offices. : 

Mr. Blaetz started his insurance career 
in Philadelphia as an office boy with 
the Philadelphia Underwriters. After 
that he was with J. Howard Brown & 
Co. for about five years and then went 
with the Lumbermen’s. In 1923 he joined 
the Franklin as special agent in charge 


of the central office. He was trans- 
ferred from Philadelphia in 1930 and 
later took over the management of 


the Brooklyn office of the Home. 


NAIA Exec. Committee to 
Meet in New York Today 


The executive committee of the Na- 
tional Association of Insurance Agents 
will meet today, Saturday and Sunday 
at the Hotel Commodore in New York 
City. O. Shaw Johnson, Clarksdale, 
Miss., is chairman of the committee. 


Brayton Wilbur Elected 


Director of Hanover Fire 


Brayton Wilbur, president of Wilbur- 
Ellis Co. of San Francisco, on Decem- 
ber 8, was elected a director of the 
Hanover Fire and Fulton Fire. He is 
also president of the San Francisco Mu- 
seum of Art and a director of the Cali- 
fornia Pacific Title Insurance Co. and 
the National Foreign Trade Council. 
Mr. Wilbur is also 1949 chairman of the 
San Francisco Community Chest cam- 
paign, chairman of the board of the Fed- 
eral Reserve Bank of San Francisco and 
past president of the San Francisco 
Chamber of Commerce. 


Inland Claims Assr:. to 
Hear Fine Arts Expert 


William K. Drewes, nationally known 
expert on fine arts will be a _ guest 
speaker at the regular monthly forum 
of the Inland Marine Claims Association 
to be held December 14, at 6 p.m, at 
the Cabin Restaurant in New York City. 
Mr. Drewes will discuss various aspects 
of fine arts and answer questions from 
the standpoint of adjusters and ap- 
praisers. 

The forum was arranged by Robert 
Schad of Chubb & Son, Kingman Put- 
man of Albert R. Lee & Co., and Emil 
Ribbe of the Great American, members 
of the program committee of the Inland 
Marine Claims Association. The forum 
is conducted in conjunction with the as- 
sociations’ educational program which 
includes monthly forums on topics 0 
interest to inland marine claims men. 
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Replacement Cost Covers Likely to 
~ Be Limited to Special Risks by Cos. 


William C. Moore, General Adjustment Bureau, Presents 
Arguments For and Against Wider Sale of This Insurance; 
Moral Hazard Must Be Watched Carefully 


An objective approach to replacement 
cost insurance, which has been the sub- 
ject of much discussion in insurance 
company and buyer circles in recent 
years, was made by William cs Moore, 
manager, education and research, Gen- 
eral Adjustment Bureau, Inc., when he 
addressed the Insurance Conference of 
the American Management Association 
in Chicago last week. After presenting 
arguments for and against this coverage 
he said that while writing this protection 
seems to be on the increase, it 1s only 
to a limited degree. 

“Unless,” said Mr. Moore, “under- 
writers make drastic changes in their 
thinking, this type of insurance will al- 
ways be limited to special risks and 
clients, and will be screened and ex- 
amined with a great deal of caution. 


Purpose of This Coverage 


In discussing this whole subject at 
the meeting of insurance buyers and 
company representatives Mr. Moore 
stated: ! : ‘ 

“Replacement cost insurance 1s a sim- 
ple term meaning exactly what it says. 
It is insurance on replacement cost as 
contrasted with insurance on actual cash 
(or sound) value. It is generally written 
by attaching an endorsement to the 
basic fire coverage on building property. 
In some territories, it can be written as 
a separate policy to bridge or fill in the 
gap between full replacement cost and 
the customary adjustment figure deter- 
mined with due allowance for deprecia- 
tion—hence the term ‘depreciation in- 
surance.’ 

“But the writing of a separate policy 
has some obvious disadvantages, and the 
trend is toward covering full replace- 
ment cost by endorsement, with the 
emphasis on the entire ‘replacement 
cost’ rather than ‘depreciation,’ which is 
only a result reached by subtracting a 
loss figure based on actual cash value 
from full replacement cost. 


Arguments of Advocates 


“From the property owner's or lessee’s 
point of view there are a number of 
sound reasons why replacement cost in- 
surance is desirable. Insurance is a 
‘contract of indemnity,’ so why should 
it not indemnify in full? If and when 
repairs or replacement are made, why, 
says the owner, should he be required 
to pay from his own pocket any sum 
of money? He did not want the fire. 
He was willing to pay whatever pre- 
mium was asked to provide full pro- 
tection, yet the basic property insurance 
coverage only insured for ‘actual cash 
value’ and the difference between that 
and replacement cost was a risk carried 
by the owner, who wanted to buy pro- 


tection so that he would not have to 
carry any part of the risk. 
“Such an owner brushes aside the 


argument that without his contribution 
to depreciation he has had ‘free’ usage 
of those damaged or destroyed materials 
for whatever period of time may have 
elapsed from the date of construction 
to the date of loss. Surely, says he, ‘I 
understand depreciation and am_ not 
denying it exists, but if I am _ willing 
to pay an extra premium, why should 
not depreciation—which is simply one 


aspect of owning property (and the 
maintenance thereof)—be as sound a 
subject for insurance as the physical 


: “ ees 
property itself?’ If one is certain there 
is no moral risk under any possible con- 
ditions, the. argument seems to be a 
sound one. 

“Ln . ’ . e 

From the adjuster’s point of view, 
there are several obvious ad yantages to 
replacement cost insurance. The ques- 


tion of depreciation has always been one 
of the most difficult to surmount, even 
when all other aspects of a claim settle- 
ment move along smoothly. With re- 
placement cost insurance in force, the 
question of depreciation does not arise, 
and it is only a question of agreeing on 
a fair figure for full replacement cost, 
making certain that such replacement 
is of the same quality as what was 
destroyed and that the extent of repairs 
or replacement is limited to what was 
damaged by fire,” said Mr. Moore. 

“Another beneficial factor to the in- 
surance companies when replacement 
cost coverage is written is that the com- 
pany is often more adequately compen- 
sated in premium for the loss sustained 
than might otherwise be the case. A 
high percentage of property losses are 
partial rather than total, and, the 
smaller the loss, the more difficult it is 
to secure a proper deduction for depre- 
ciation. As a practical matter, many 
small losses are probably paid on (or 
very close to) a full replacement cost 
basis even though the premium income 
is predicated on rates assuming losses 
will be adjusted on the basis of actual 
cash value only. 

“Tf depreciation is included in a loss 
settlement, even only to a partial extent, 
a premium on this part of the adjust- 
ment should be collected. This is done 
when replacement cost coverage is writ- 
ten—at the same time, public relations 
are improved by eliminating the neces- 


sity of explaining to a policyholder why 
depreciation must be taken and defining 
satisfactorily ‘actual cash value.’ When 
a man finds himself making an expen- 
diture which he probably did not con- 
template, explaining the reasons there- 
for is always a difficult assignment. 
Sound Arguments in Opposition 

“Opposed are some equally sound ar- 
guments. First, is the potential moral 
hazard. Insuring full replacement cost 
would seem to eliminate all interest by 
an insured in the physical condition of 
his property—at least from a fire hazard 
point of view. If he knows complete re- 
pair or replacement cost will be re- 
covered, and is reasonably certain the 
amount of his insurance coverage is ade- 
quate, he is no longer concerned with a 
possible out-of-pocket expense in the 
event of loss. Many underwriters be- 
lieve that, no matter how stout a man’s 
moral fiber may be, it is best for an 
insured to have some direct financial 
interest in any loss or damage which 
may occur to his property. 

“Another objection to insuring full re- 
placement cost concerns the question 
of ‘free’ use of property from the time 
it was built or acquired to the time 
damage occurred to it. If a property, 
obviously in need of some repairs or 
reconditioning, sustains damage from an 
insured peril and restoration of this 
damage is paid for in its entirety by 
the insurance company, the owner has 
expended nothing for the physical wear 
and tear applying to the property prior 
to the damage. This situation brings up 
a fundamental divergence of opinion in 
insuring circles—should only the most 
conservative viewpoint be taken in writ- 
ing insurance, or, if the rate is right 
and underwriting is sound, is it proper 
to write almost any type of coverage 
that modern business needs or desires ? 

Coverage 

“Two types of replacement cost in- 
surance may be written: (1) a specific 
amount (separate from the basic prop- 


(Continued on Page 22) 
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Our directors, our officers, and our 


employees, join in wishing happiest of 


holidays for the members of the “Spring- 


field Group Family” of agents and 


brokers, and for insurance people every- 


where. 


May health and prosperity be 


yours in 1949. 
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N. Y. Pond, Blue Goose 
Has Educational Fund 


WILL AID NEW YORK SOCIETY 


Annual Fund of $730 to Guarantee 
Course in Inspection and Rating; 
Pond Holds Meeting Here 


New York City Pond of the Blue 
Goose, International, has voted to aid in 
the sponsorship of two courses of the 
School of Insurance of the New York 
Insurance Society. These courses are 
Fire Insurance Inspection and Rating I 
and II and the pond will undertake en 
annual commitment not to exceed $700 
This step to make a worthwhile contribu- 
tion to the cause of insurance education 
was taken at a meeting of the pond on 
December 1 at the Drug & Chemical 
Club in New York City. Most Loyal 
Gander Jack B. Quisenberry presided 
and there was a large number of mem- 
bers and guests in attendance 

George D. Vail, Jr., chairman of the 
pond’s project committee and vice presi- 
dent of the Corroon & Reynolds Group, 
stated in his report that Part | of the 
society’s inspection and rating course is 
being given but that Part II is not, due 


to’ an insufficient number of students to 


make the course financially self-suffi- 
cient. The New York Pond would guar- 
antee such courses by making up to the 
society any deficits resulting from these 
courses having a permanent place in the 
school’s courses of study. The amount 


the New York Pond contributes toward 
the support of these may vary 
from nothing, if full registration were 
achieved, to a maximum of $700 when 
registration is low. 


courses 


To Create Permanent Fund 


To attain these goals New York City 
Pond will create a permanent annual 
education fund of $700 and a commit- 
tee will be appointed to supervise it. 
The creation of this annual fund will 
enable the pond if, as and when both 
rating courses are on a sustaining basis, 
to continue pond support to any other 
course or project of the society that 
is found desirable, “thus setting up the 
machinery for permanent project assist- 
ance of this general character,” 
committee report 

“Your committee feels the adoption of 
the program of this report will bring 
credit and prestige to New York City 
Pond from the entire insurance industry 
and, through trial and experience, will 
show the way to further and greater 
contributions to the business by Blue 
Goose, all of which will redound to our 
honor and stature.” 

Past Most Loyal Grand Gander Phili 
M. Winchester presented the past most 
loyal gander emblem to Gilbert H 
Dietrich and also reported on the grand 
nest meeting in Montreal. He expressed 
regret that the proposal to admit t 
Blue Goose those engaged in casualty 
insurance was not approved at Montreal 
and said that as multiple line under- 
writing is bringing the fire and casualty 
fields close together, the recommenda- 
tion to broaden eligibility into the fra- 
ternity will be continued. 

_Past Most Loyal Grand Gander Joseph 
Knowlan and present Grand Supervisor 
Paul M. Fell, both from Philadelphia, 
attended last week’s meeting. 

Four new members were elected to the 
pond. They are Drew Briner, General 
Adjustment Bureau, Newark; H. Rich- 
ard Scherne, vice president, Northern 
of New York; Everett T. Towers, Han- 
over, and Louis F. Buck, Jr., Dargan & 
Co. 

Max C. W. Buchenberger, chairman of 


the 


Says. 


Dp 
t 





c 


the insurance committee, stated that 
pond group life insurance now totals 
$161,000. There are now 466 members 


in the pond, including twenty-eight life 





members. 

Guests present at this meeting in- 
cluded Albert N. Butler, Ir.. Theodore 
Hamilton, E. J. Lucie, S. Robbins. 


Charles Halpern, Linn Firestone, Max 
Goldstein, Joseph Goeller, Ir.. Leo 
Petri, Carl E. Eitzen, Robert Montgom- 
ery, Earl U. Chambers, George Hall and 
R. G. Perkins. 
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Capacity Joint Responsibility of 
Buyers and Insurers AMA Is Told 


There is a joint responsibility on the 
part of insurance buyers and sellers to 
act to ease the cove e cap city prob- 
lem Dwig!l \\ Sleepe chief consul- 
tant ance Buyers Council, Boston, 

le 1 -e Conference of the 

ment Association meet- 
st Friday. He stated 





obtaining full cover- 
n “has eased little, 





urance cCoMm- 
to ease the situation 
buyers also have obli- 
not blame insurance 

yping poor risks and said 
nies should deny coverage to 


re bad moral or physical 





the 
owners wh 


compa 






















risks and to those who permit serious 
hazards to continue which endanger 
their own and neighboring properties. 
Must Recognize Insurance Profits 
“We have no right to ask any com- 
pany to violate the law,” sai Mr. 
Sleeper, “or to do anything detrimental 
to its solvency. uld not encour- 
ge mpan) ) something for 
S cor ound underwriting prin- 
ciple ich we would condemn it 
for ¢ for someone else. When we 
influen ompanies and agents. by 
threat of losing our business to cut nor- 
mal rates and commissions so there is 
no or s rofit left for either of 
them, t xpect that they will 
get bacl ; ee through unsatis- 
ctory loss adjustments or in neglect 
us we should be serve 
lay you have adequate insur- 
1 a reasonably good loss record 
kind of cove e you require, 





Way. 

sm all losses.” 
Insurance 

at the “un 
to give us 

to avoid a 











na if loss, and 

the t ine devising emer- 

rent is to ability to com- 

ply with their co-insurance requirements, 
constitute our number one headache 

What Is Worrying Buyers 
‘In my discussions of operating prob 
clients in lus areas, and 


kers, I have 
unrest. They 











re worry out 

“(a) Re of companies to continue 
to write | amount policies. 

‘(b) ¢ sequent necessity for dealing 
with more companies of unknown char- 

cter 

“(c) Necessity for examining, correct- 
ing ecordit and \ achecies many 
more policies and the increased handling 
costs 

(d) Nec« j f exploring new 
sources upply, getting acquainted 
vith strange ents and brokers and be- 
coming aware of their varying business 
methods and degree of reliability. 

“(e) Growing practice of agents and 
brokers t > letters 1ying that cov- 
erage has placed, but failing to 
state in what companies or agencies, 


thus leaving the buyers with no enfor- 
cible evidence of protection. 
“(f) Increasing gap between the date 


delivery of policies, 
four to six 


of ordering and the 
extending up to periods of 


months or more 
“One result of th e current situation,” 
said Mr. Sleeper, “is to divert the buy- 


ers out of their normal channels of sup- 


ply; in many cases the new ones are 
more cooperative, and soon will be the 
preferred channel. | think it is now a 


wonderful time for companies and their 
representatives to build buyer apprecia- 
tion an enduring and abundant volume 
of business, which will be lost forever 
to those who once monopolized it. 
Causes of Shortage of Coverage 

“Let us consider what may be 
causes of this sudden inadequacy; 
are numerous, but primarily: 

“1. Dollar inflation of property values 
and earnings; 
“2. Relatively fixed limits of lability 
which any company may assume subject 
to loss in one disaster as determined 
either by insurance laws or underwriting 
judgment. 
“3. Absorption of a company’s surplus 
funds by the unearned premium reserve 
required by any increase in the volume 
of writings, 

“4. Loss of 
nies formerly 
wide distribution of 
insurance 


the 
they 


PTOSsSs 


foreign insurance 
available for the 
liability 


compa- 
world- 
through re- 


Co-insurance Requirements 
“If there were no required co-insur- 


ance condition, there would be no such 
problem as we now face. If the require- 
ment were only 70% or 80% the diffi- 
culty would be greatly minimized, be- 
cause the presently available capacity 
will meet that percentage in most cases. 
It is that last 10% or 20 Gwhich seems 
to be unobtainable. 

“The certainty that such a deficit will 


mean a corresponding percentage deduc- 
tion from our loss payment, plus the 
possibility that the loss adjustment will 
reveal greater than realized values and 


thus increase the penalty, is what wor- 
ries us. And, on top of our present diffi- 
culties, is the realization that the higher 
values climb as the result of inflation the 
greater will be the problem and _ the 
wider its application. 

“Many of you are accustomed to poli- 
cies for much more than $25,000 each; (I 





New Brooklyn Brokers’ 
Officers Are Installed 


Charles A. Merante, newly elected 
president of the Brooklyn Insurance 
Brokers’ Association, and the other offi- 
cers were instal'ed at the annual dinner 
held Tuesday evening at the Hotel 
Towers in Br -ooklyn. With Mr. Merante, 
who succeeds Max A. Pulver, were Wil- 
liam J. Kennedy, first vice president; 
Max Klotz, second vice president; Her- 
bert J. Pohs, third vice president; John 
B. Swift, treasurer, and George J. Mu- 
tari, secretary. Mr. Pulver is now chair- 
man of the board of directors. 

George F. Sullivan, many years presi- 
dent of the General Brokers’ Associa- 
tion, was presented with the Pohs Insti- 
tute Award for his outstanding services 
to the brokerage business. 


Duffus to Address Agents’ 


Rocky Mountain Conference 


Ralph E. Austin, 
tor for Colorado and 
Rocky Mountain regional 
conference, announced this week that 
the headliner on the program for the 
regional mid-year conference, next April 
1-2, will be Roy A. Duffus of Rochester, 
N. Y. The conference will be held in 
Colorado Springs, and it is believed that 
the presence of Mr. Duffus on the 
program will insure a large attendance 
of agents from the three states—Colo- 
rado, New Mexico and Wyoming. Mr. 
Duffus is president this year of the 
New York State Association of Insur- 
ance Agents. 


state national direc- 
chairman of the 
territorial 


ROCHESTER BOARD TO MEET 

The Underwriters Board of Roches- 
ter, N. Y., will hold its annual election 
and board meeting at the Chamber of 
Commerce at noon on Tuesday. Decem- 
ber 14. 





have examined and approved them up to 
$30,000,000), so it is evident that for 
many years it has been the common 
pre ictice for a company to re-insure with 
other companies the excess amount of 
its policies, thus distributing the liability 
as widely as necessary. This practice has 
greatly simplified the work of the agents, 
brokers and buyers, and has been proved 
to be a sound procedure. However, the 
custom seems to be breaking up, and the 
explanations given to me by some of 
the company executives sound pretty 
selfish. 

“It is appalling, yes, abhorrent to even 
think of having to deal with scores of 
companies and their agents, brokers and 
loss adjustments on anything like a net 
line basis. There is an obligation im- 
plicit in the chartering and control of 
companies by public authority that they 
shall be operated not only in a safe and 
lawful manner, but also with due regard 
to the needs and convenience of the 
public. If they are unwilling or unable to 
expand their capacity, or to relax in 
some measure their co-insurance re- 
quirements, it seems reasonable to ex- 
pect them to overcome their prejudices, 


pool their resources, and to broaden 
their reinsurance facilities so as to aid 
the buyers to the utmost.” 
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Hits Cancellations 
On Realty Transfers 


WARNING OF MISSOURI DEPT. 





Jackson Says Palievidtlens Lose by 
Short Rate Cancellations and 
Rewriting of Policies 


Missouri Superintendent of Insurance 
Owen G. Jackson has taken a firm stand 
against the practice of some agents and 
br rokers in connection with realty trans- 
fers to cancel policies of other agents 
and to rewrite the business, compelling 


the insured to sustain a loss through 
the rewriting process. 
His letter reads as follows: 


“Complaints filed in the Department 
indicate that it has become the com- 
mon practice of a number of insurance 
agents and brokers in connection with 
realty transfers to cancel policies of 
other agents and brokers at every op- 
portunity and to rewrite the insurance 
themselves. In one instance reported to 
the Department a piece of real estate 
was transferred four times within one 
year. Before the first transfer it was 
fully covered by insurance for a term of 
five years, and instead of assigning the 
policies to the new owner in accordance 
with its terms, in each instance the poli- 
cies were canceled short rate at the ex- 
pense of the assured and new policies 
written, 

Insurance May Be Adequate 

“Where the original insurance is ade- 
quate both as to the amount and to the 
kind of coverage, there can be no reason 
or motive for such cancellation other 
than one of profit to the agent or broker 
securing the business for himself. Such 
practice results in losses to the assured, 
and to the original agent or broker be- 
cause the commission is charged back to 
him. In most instances the assured is 
not even told that he is sustaining a loss. 

“While our Appellate Courts have held 
valid a contract by which the assured 
(mortgagor) authorizes the trustee in a 
deed of trust to renew policies expiring, 
the courts have never held that the 
trustee, as the agent or broker may can- 
cel a policy short rate at the expense of 
the assured, solely for the purpose of 
making a profit for himself in the w ay 
of commissions, 

“Such practice is not in the interest 
of policyholders and should be discon- 
tinued.” 


HOME REVIEW CLASS TONIGHT 

The next review class to be conducted 
by the Home Insurance Co. for prospec: 
tive brokers and agents will be held ‘on 
Friday evening, December 10, from 6 to 
9:30 o’clock, in the Governor Room of 
the Hotel Governor Clinton, Seve nth 
Avenue and 3lst Street. This is in prep- 
aration for the New York State brokers’ 
and agents’ examination and all are cor- 
dially invited to attend. 
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N the New York to Buffalo highway 

in the town of Canajoharie stands a 
handsome low-lying stone structure—fam- 
ous throughout Mohawk Valley as the Van 
Alstyne House. Now the Fort Rensselaer 
Club, place of social functions, it was once 
the chief meeting place of a hardy band of 
pre-Revolutionary patriots. 

When Marte Janse Van Alstyne built his 
house in 1749, he was constructing not only 
a home but a vantage point from which he 
could closely supervise and protect his near- 
by mill. So successful were he and his part- 
ner in this and other enterprises that Cana- 
joharie soon gained a wide reputation as a 
lively and important trade center. 





~ Van Alstynes ~~. 


Headquarters for a cause 





Furnished with early Americana gathered from the neighborhood . 









A view of Van Alstyne's before preservation was undertaken ) 


pe ie ev 

















With the approach of the Revolutionary 
War, Canajoharie became the Valley’s knot 
of resistance in the pending fight for free- 
dom. As early as 1774, in defiance of Tory 
overbearance, a group of local patriots or- 
ganized the Tryon County Committee of 
Safety, choosing as their meeting place the 
home of a sympathetic Van Alstyne. Shortly 
after, this same body of men fired the first 
shots of the war west of the Hudson River. 

Never palisaded but always a strong 
point of defense, Van Alstyne House served 
as legislative, judiciary and military head- 
quarters for the committee through 1775 
The plans and decisions made here during 
this time did much to bring about the final 
independence of that sparsely settled 
country. Almost two years before the 
Declaration of Independence, these 
patriots of Tryon County had bound 
themselves to follow the regulations 
set forth by the First Continental 
Congress. 

Thereafter, the fame of Van AI- 
styne House was such that many dis- 
tinguished men and women went out 
of their way to pay it a visit. General 
Washington himself, and his staff, 
dined and lodged here in 1783. A 
later guest, Tom Moore the Irish 
poet, inspired by this attractive site, 





was said to have here begun his famous 
poem with the following opening lines: 

“From rise of morn to set of sun 

T've seen the mighty Mobawk run” 

Today the Van Alstyne House—its archi- 

tecture and masonry faithfully preserved by 
the Fort Rensselaer Club—retains its origi- 
nal style and dignity. Furnished in true 
Colonial style, it houses also many valuable 
Mohawk Valley documents, relics and his- 
toric works of art. It remains a fitting me- 
morial to the enterprising forefathers whose 
resourceful efforts were a great contributing 
factor in winning the American cause for 
independence. 


* * * 


The Home, through its agents and 
brokers, is America's leading insurance 
protector of American Homes and the 
Homes of American Industry. 


* THE HOME * 
Srsurance Conpany 


Home Office: 59 Maiden Lane, New York 8,N. Y. 
FIRE ’ AUTOMOBILE 2 MARINE 


The Home Indemnity Company, an affiliate, 
writes Casualty Insurance, Fidelity & Surety Bonds 
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Dumont Retiring After 
Long Service with IUB 


~ 


DUMONT 


JOHN R 





John R. Dumont, who began on De 
cember 1 six months’ leave of absence 
as manager of the Multiple Location 
Service oftice—successor to the Inter- 
state Underwriters Board—is now living 
at his attractive new home in New Jer- 
sey, which he built in contemplation of 
his retirement next June 1. He will be 
65 years of age in 1949, 

\ grou] f friends in company ex- 
ecutive and rating organization circles 


tended Mr. Dumont a luncheon last 


week at the Bankers Club in New York. 








In fire insurance company circles and 
at gatherings of the National Associa- 
ion of Insurance Commissioners Mr. 
Dumont has beer popular figure for 
many years. B joining the newly 
ormed IUB 1ary, 1929. as man- 


Insurance Com- 
for several years, 
re to come East 


































before his term expired. 
nt attended Omaha schools 
iversi f Nebraska. His 
H Was active in 
nd nce and “Jack” 
gained his first irance experience 
with his father. When the latter died 
Mr. Dumont became vice president in 
~harge of the casualty business of Love, 
Haskell Co., general agents for several 
( l 1 fire insurers 
I the ne he entered the agency 
business Mr. Dumont was active in or. 
ganizatior 1 is secretary of 
the Fire e of Omaha 
and preside of the ( y & Surety 
Ass A Om hz ese two bodies 
were merged and Mr. Dumont became 
president the successor, the Omaha 
Agents Association 
When Gove McMullen was look- 
ng for an Insurance Commissioner 
man su ce men recommended Mr 
Dumont He inted to the job 
nd serv t I wi t S each 
Witl eN ( as ( 1 the 
committee tion and on 
¢ 1 other tee 
The IUB S med as result of 
greement between the fire insurance 





THE OLDEST INSURANCE 
COMPANY IN THE WORLD 





55 FIFTH AVE., NEW YORK 














Replacement Ins. 
(Continued from Page 19) 
evty coverage) equal to the difference 
between actual cash value (sound value) 
of the propety and its replacement cost 
new; or (2) by endorsing a fire (or 
other) policy to provide that adjustment 
of a loss shall be for full replacement 
ccst 
“The second method, more popular 
than the first, has certain obvious ad- 
ventages. There is only one amount of 
insurance—not two, as when the depre- 
ciation gap is covered separately, With 





industry and the Commissioners that 
something should be done to remove 
the threat of chaos from the competition 
between fire and marine underwriters 
tor multiple location risks. The IUB 
became an advisory body and checked 
to see that risks were properly rated. 
Mr. Dumont was selected as manager 
hecsure he had the confidence and 
friendship of the Commissioners and 
the fire insrrance industry, being ex- 
perienced in both fields. 

‘the 1UB business grew so that re- 
cently more than $15,000,000 in pre- 
miums were cleared annually through the 
ottice. The bureau did a good job but 
its status was affected by the Supreme 
Court decision in the SEUA case. 
Earlier this year the IUB sought to be- 
come a national advisory body, which 
proposal met opposition from the Com- 
missioners and was withdrawn. 


only one policy for one amount, there 
cannot be two different companies, one 
of which might dispute the adequacy or 
inadequacy of the depreciation factor. 
As replacement cost bears such a direct 
relationship to the physical property, it 
is both sound and proper that both the 
property insurance and the additional 
coverage between actual cash value and 
replacement cost should be in the same 
company and the same policy. In fact, 
a number of rating jurisdictions and 
state Insurance Departments permit 
such coverage only on this basis. 

“Several important features are com- 
mon to all replacement cost insurance, 
even though there may be a number 
of minor variations. These outstanding 
features are: 

“(1) Until repair or replacement is 
actually completed or effected, liability 
is limited to that sum which would have 
been the loss without attachment of the 
rep'acement cost endorsement. Under 
special conditions, partial payments may 
be made es partial repairs progress. 

Time for Replacement 

“(2) Actual repair or replacement 
must be carried out with due diligence 
and dispatch and completed within 12 
months. In some jurisdictions, the time 
period is 24 months, or may be extended 
by written consent of the company. 

“(3) Replacement must be on the 


same site as the insured property. Ex- 
ceptions to this provision are not com- 
mon, and are limited to special risks and 
to special conditions. Sprinklered fac- 














upon foresight. 











IN a sense, the very business of insurance is founded ~~ 


You explain its importance every time you sell. When 
you tell customers to be protected in case something 
happens, you're telling them to use foresight. 


The Saint Paul Companies likewise depend upon fore- 
sight. Proof! Our past record of anticipating your needs, 
' and our creation of streamlined coverages. 


Members American Foreign Insurance Association, 
offering world-wide insurance facilities. 








tories are an example where rebuilding 
on another site, or even purchase of a 
similar property may be permitted, No 
change in site is generally approved for 
stores, hotels, theaters or residences, 
because of an obvious change for better 
or worse in the value of the building 
depending in large measure on its loca. 
tion. 

“(4) There is no liability for extra 
costs occasioned by state or municipal 
laws or ordinances pertaining to build- 
ing construction or repairs. 

“(5) Coinsurance is required, and this 
is usually 100%, though &0% is permitted 
in some territories. Coinsurance, of 
course, applies to full replacement cost, 
with no deduction for depreciation, be- 
cause this is the same basis on which 
a claim will be adjusted. 

“(6) Coverage is limited to buildings 
only, and to machinery and equipment 
incidental to the service of the building, 
There are exceptions to this. Fixtures 
and equipment which may be written 
with the building item at the building 
rate are proper subjects for replacement 
cost insurance. 

“There are the customary safeguards, 
such as apportionment to all building 
insurance, whether all policies carry the 
replacement cost endorsement, or not. 

“The rate for the replacement cost 
endorsement is almost always the build- 
ing rate, with the 100% coinsurance 
clause mandatory to effect full recovery, 
There are exceptions but they are minor 
as to number and extent of variation. 
Where Replacement Cost Is Written 

“Four states — Michigan, Mississippi, 
North Carolina and Oklahoma—do not 
permit the writing of replacement cost 
insurance, either by law or the opinion 
of the State’s Attorney General or In- 
surance Department. 

“Ten states have no specific restrictions 
against this coverage, but there have 
been opinions by Insurance Departments 
or Attorneys General that replacement 
cost insurance may be, or probably is 
in conflict with certain valued policy 
laws. These states are Florida, Indiana, 
Kansas, Louisiana, Maine, Nebraska, 
New Hampshire, South Carolina, Vir- 
ginia and Wyoming. 

“Silence seems to reign in five states 
and one territory: Colorado, Illinois, 
New Mexico, South Dakota, Tennessee 
and Puerto Rico. This group has ex- 
pressed no opinion or ruling, nor have 
any rates been filed for this coverage. 

“In three states—Texas, Kentucky and 
West Virginia—replacement cost insur- 
ance may be written in spite of the ex- 
pressed opinion that such insurance is 
unsound. 

“The largest group—16 states and two 
territories—have had rates filed for re- 
placement cost insurance but no official 
opinion or ruling has been promulgated 
for or against this coverage. The group 


is Alabama, Arizona, California, Dela- 
ware, District of Columbia, Georgia, 
Idaho, Maryland, Missouri, Montana, 


Nevada, New York, Ohio, Pennsylvania, 


Rhode Island, Utah, Vermont and 
Alaska. 
“The final group are those states 


which, by formal opinion or by law, 


appear to specifically approve replace- 
ment cost insurance, They are Arkansas, 
Connecticut, Iowa, Massachusetts, Min- 
nesota, New Jersey, North Dakota, Ore- 
Washington, 


gon, Wisconsin, Hawaii.” 
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Glens Falls Group 
Premiums Increase 


UNDERWRITING PROFIT SHOWN 


Premiums for First Nine Months Are 
$32,727,681, Gain of $2,000,000; Extra 
Dividend Declared 


Premiums written by the Glens Falls 
Group for the nine months’ period end- 
ing September 30, 1948, amounted to 
$32,727,081 which is approximately 2,- 
00,000 more than was written during the 
same period of 1947, according to the re- 
ports of G, P. Crawford, president of the 
Glens Falls and Commerce, and G. D. 
Mead, president of the Glens Falls In- 
demnity. 

Reports submitted to the directors at 
the quarterly meeting held in Glens 
Falls, N. Y., on December 3, showed that 
net underwriting earnings for nine 
months totaled $1,107.068 as compared 
with a loss of $858,204 for the first nine 
months of 1947. Net earnings from all 
sources, after taxes, amounted to $1,621,- 
119 for the first nine months of 1948 as 
compared with a net loss of $58,675 for 
the first nine months of 1947, 


Directors at Meeting 


Non-resident directors who attended 
the meeting were Samuel T. Brown, New 
York City; Harold J. Hinman, Albany, 
N. Y.; Coolidge Sherman, Watervliet, 
N. Y.; Karl E. Prickett, Greensboro. N. 
C.: Edward P, Farley, New York City: 
John M. Meyer, Jr., New York City, and 
Donald B. Smith, Boston. 

The board approved payment of the 
usual quarterly dividend of 40 cents per 
share, plus an extra dividend of 40 cents 
per share on the capital stock of the 
Glens Falls Insurance Co. Both of these 
dividends are payable January 3, te 
stockholders of record, December 10. 








Profit Formula 


(Continued from Page 1) 


Malone, Jr., Pennsylvania. All were 
present at last week’s open hearing. 
National Board Committee 

Appearing for the industry was a com- 
mittee representing the National Board 
of Fire Underwriters and _ representa- 
tives of the mutual fire companies, stock 
casualty insurers, agents’ organizations, 
and others. These were invited to at- 
tend subsequent industry-NAIC closed 
sessions which are similar to those held 
while the All-Industry bills were under 
study a couple of years ago. 

Frank A. Christensen, president of the 
America Fore Group, is chairman of the 
National Board committee and serving 
with him are H. B. Collamore, presi- 
dent, National Fire; Edward I. Taylor, 
vice president, Aetna (Fire); Kenneth 
B. Hatch, vice president, Fire Associa- 
tion; H. Clay Johnson, assistant United 
States manager and general counsel, 
Royal-Liverpool Group; James R. Barry, 
president, Corroon & Reynolds, Inc. 

Due to the fact that the National 
Board had replied at length, with its 
own statement, to the original McCul- 
lough report and Roy C. McCullough of 
the New York Department had issued a 
reply to the National Board, Chairman 
Dineen last week asked that oral presen- 
tations be confined to new matter. 

Mr. Christensen said the fire company 
committee was agreeable to further dis- 
cussions concerning revisions in the 
profit formula except that the companies 
are still firmly of the conviction that no 
part of the banking operations belongs 
in the making of rates. 


Conflagration Reserves 


The NAIC committee stressed that the 
question of conflagration reserves had 
not received full treatment in the writ- 
ten memoranda and asked for additional 
ideas. The 1921 profit formula fixes an 
allowance of 3% in the rate for con- 
flaeration reserves, which figure has 
rarely been attained in actual experi 
ence. Mr. Christensen stated that the 
old method of calling conflagrations fire 


losses exceeding $1,000,000 may be out- 
moded as the figure could be considered 
too low in view of today’s inflation. 

As to application of conflagration 
losses to state and national fire experi- 
ence Mr. Christensen said it does not 
seem fair to apply a fixed sum in dol- 
lars to a single state and possib!ly it 
would be preferable to use a system in- 
volving a certain percentage of the pre- 
miums of states where big losses may 
occur. This would tend to remove the 
danger of throwing some states’ loss 
ratios far out of line due to a conflagra- 
tion. 

Bennett on Commissions 

General Counsel Walter H. Bennett 
of the National Association of Insur- 
ance Agents expressed concern relative 
to one suggestion on expenses in the 
McCullough report. He voiced hope that 
no change is contemplated in the method 
of arriving at compensation for local 
agents despite a proposal which might 
permit companies to pay ccmmissions as 
premiums are earned. 


Mr. Bennett asked that the Commis- 
sioners “nail down affirmatively” the 
declaration that any amendment to the 
1921 profit formula will not alter the 
methods by which local agents have 


done business and been compensated in 
the past, by payment of full commission 


at the outset. Superintendent Dineen 
said he was interested in the subject of 
charging expenses over the terms of 
contracts extending beyond a single year 
and wanted the subject fully debated. 

Ray Murphy, general counsel, Asso- 
ciation of Casualty & Surety Companies, 
said that his organization had nothing 
at this time to contribute to the general 
discussion as it is confined essentially to 
fire insurance but he wished to follow 
developments of the increasingly close 
connections between the fire and casu- 
alty fields. 


Factory Mutual Views 


Ambrose Kelly, Factory Mutual Fire 
Insurance Companies, said his companies 
are not directly interested in a_ profi 
formula as they operate on a non-profit 
system, aiming to return to policyhold- 
ers as dividends the full difference be- 
tween and expenses and _ initial 
premium deposit. 

The conflagration 


losses 


allowance in the 
the mutuals 


rate is of more interest to 

as heretofore they have not kept con- 
flagration statistics separate from those 
covering ordinary losses. He said the 


extra costs were merely allocated equally 


to all assureds and the dividends re- 
duced accordingly. Over a certain pe- 
riod of years the big losses have 


amounted to about 18% of Factory Mu- 


tual premiums, he said. 


At the present time with suc 
carrying 


number of assureds 
coverage, which includes 
windstorm and_ explosio 
Kelly stated that catastroy 
should be broad enough t 





sible losses from windstorm and explo- 
sion as well as fire 

J. Raymond Berry, general counsel, 
National Board, said the board has 
reached no conclusions yet on confla- 
gration reserves and suggested con- 
tinued use of the present method until 


something better is devise 





Both Superintendent Dineen and Mr 
Christensen feel that the allied line 
problem is closely associated with the 
whole discussion. The former has long 
said that each class of risk ild stand 
on its own feet ratewise but with large 
atastrophies paid out of a company’ 
general surplus there is recognized the 
fact that lines other than the one in- 
volved in a loss are helpin t pay the 
bill. It has been pointed out that the 
Texas City disaster called for payment 
of many millions in addition to reserve 
set aside solely for expl ims 

Mr. Christensen declared that wine 
storm risks are t vy a ver 
of the insurance picture, % 

a greater catastrophe exposu 
fire insurance. 
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hundred years ago The Liverpool & London 
& Globe Insurance Company Ltd. was just getting started in the United States— 
in a few rooms at 56 Wall Street and with a personnel consisting of two men, 
Alfred Pell (the L & L & G’s first authorized agent in the United States) and one 
clerk. Today the Company can point to service offices countrywide, staffed with 
experienced personnel, and a nation-wide network of capable field men who have 
been thoroughly trained in the Company’s Educational School. 


These established facilities and the planned activities which are gradually taking 
shape will serve as a constant reminder that the L & L & G keeps looking ahead 
and molding its services to keep pace with ever-changing times. 


THE LIVERPOOL Ao LOVDOV 
AND GLOBE INSURANCE 60. LTD 


@ major unit of the ROYAL-LIVERPOOL GROUP + 150 William St., New York 8, N. Y. 
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The Value 


of a 


Good Name 


“Who steals my _ purse 
steals trash... 

But he that filches from me 
my good name 

Robs me of that which not 
enriches him, 

And makes me poor 
indeed.” 



























































Shakespeare said it, and 
we believe he would have 
made an outstanding in- 
surance agent. For in in- 
surance the value of a good 
name cannot be over-esti- 
mated. There is no easy 
way to acquire a good 
name. No amount of money 
can buy the confidence 
and good will it inspires, A 
good name can be earned 
only by years of consistent- 
ly sound service and prompt 
payment of all just claims. 
In view of Hanover’s and 
Fulton’s outstanding record 
we feel that the Bard of 
Avon would be the first to 
pardon us for pointing with 
pride to our own good 
name. 


* 


The 


HANOVER 


FIRE INSURANCE CO. 
OF NEW YORK 
Org. 1852 


* 
The 


FULTON 


FIRE INSURANCE CO 
NEW YORK 


* 


HOME OFFICE 
111 John Street 
New York NE. 


WESTERN DEPT. 
Insurance Exchange Building 
Chicago 4, II. 


PACIFIC COAST DEPT 
340 Pine St., San Franciseo 4, Cal. 
































McCullough Answers National Board 
Statement on His Profit Proposals 


Roy C. McCullough of the New York 
Insurance Department has replied to 
the statement of the National Board of 
Fire Underwriters criticizing his orig- 
inal report which suggested that the 
1921 fire profit formula be revised so 
as to cut down the permissible limit of 
profit and to include in rate-making 
some investment returns. Mr. McCul- 
lough states that while “many of the 
arguments advanced by the laws com- 
mittee of the National Board deserve 
respectful consideration, it is submitted 
that fair analysis of the statistics and 
other basic facts surrounding the prob- 
lem will indicate that the 1921 profit 
formula is badly in need of a major 
overhauling.” 

The new booklet of Mr. McCullough, 
covering 40 pages, is submitted to Insur- 
ance Superintendent Robert E. Dineen 
of New York as chairman of a special 
subcommittee of the National Associa- 
tion of Insurance Commissioners. The 
report states that “it does not neces- 
sarily reflect the views of the New York 
Department.” 

While the memoranda prepared by 
Mr. McCullough and the National Board 
dealing with the profit formula cover a 
wide range of subjects probably the 
largest area of disagreement between 
the McCullough report and the National 
Board laws committee statement is in 
consideration of the proper treatment of 
investment income. On the subject of 
investment income the following ex- 
tracts are taken from Mr. McCullough’s 
reply to the National Board: 

Investment Income 

The report contended that a portion 
f the investment income of the compa- 
nies has its origin in underwriting ac- 
tivities and that this portion of the 
investment income should be considered 
in judging the rate level. In arriving at 
the amount of this investment income 

method was used whereby from total 
investment income, there was deducted 
all income attributable to assets which 
had their origin in money contributed 
by or left in the business by the stock- 
holders, i.e., the so-called equity capital. 

It is contended that the remaining in- 
come is attributable to the underwriting 
activities of the company, The question 
of whether or not any portion of the 
investment income should be considered 
was undoubtedly considered and debated 
by the Commissioners and the industry 
when the 1921 formula was adopted. It 
is not contended that the Commissioners 
debated the matter on the same theory 
and the same terms used in the Mc- 
Cullough report. 

As a matter of fact, they seem to 
have confined their approach to the 
problem to consideration as to whether 
or not interest on the unearned premium 
reserve should be allowed 

It is apparent from a reading of the 
history set forth in both the report and 
the statement of the Laws Committee 


that the Commissioners handled this 
problem by compromise. They aban- 
doned their stand on the investment 
earnings situation and in return the 
industry representatives agreed to a 


reduction in the conflagration allowance 
from 5% to 3%. 
Conflagration Allowance 

Twenty-five years hindsight indicates 
the wisdom of the compromise is highly 
debatable. First of all, the problem of 
conflagration allowance and the problem 
of consideration of investment earnings 
are two entirely separate propositions 
which should hardly be offset one 
against the other. Another thing about 
it is that the reduction in the conflagra 
tion allowance was 2% of the premiums. 

How did the conferees know whether 
or not the investment earnings elim- 
inated from consideration amounted to 
1%, 3% or 5% of the premium income? 
Further, it is again repeated that the 





investment earnings excluded from con- 
sideration were actual earnings, while 
the conflagration allowance that was 
reduced was a paper figure that had 
never been attained. The companies had, 
in effect, asked for a 10% underwriting 
profit, a figure which they had never 
attained in the 11 years prior to the 
adoption of the formula. 

It was a figure that was unsupported 
and when the conferees agreed to the 
complete elimination of all investment 
earnings from consideration in exchange 
for a reduction in the 10% figure, it 
was a one-sided compromise, 

Investment Activities 


The statement of the Laws Committee 
goes on to support the assertion that 
the clear line of demarcation between 
underwriting and investment activities of 
fire insurance companies has never been 
compromised, They cite the testimony 
taken in the Missouri rate case (Aetna 
Insurance Co. vs. Hyde, 315 Mo. 113) 
before the referee. This testimony aptly 
brings out what was apparently admit- 
ted in that case, and which is admitted 
here, namely, that within any insurance 
company investment activities are sepa- 
rate from the underwriting activities of 
the company. 

Unquestionably, investment activities 
are handled by a different group of peo- 
ple with a different group of skills. No 
matter what profits are considered in 
the question of judging rate levels, there 
will always continue to be a separation 
of investment and underwriting activities 
in the actual administration of the com- 
panies. The aptitudes required are es- 
sentially different. 

Physical separation of the work, how- 
ever, should not require that the in- 
vestment income on assets which were 
brought into being only through under- 
writing activities of the company should 
be completely eliminated in judging the 
reasonableness of the profits of the com- 
pany. The compartmentalization — re- 
quired in the actual process of invest- 
ment is somewhat artificial when ap- 
plied to the question of profits, Take 
the case of a packing house. 

Relationship to Earned Premiums 

In the McCullough report it was 
stated that investment income attribu- 
table to the underwriting activities of 
the companies bears a constant relation- 
ship to earned premiums in the neigh- 
borhood of 234%. The Laws Committee 
criticizes this statement. It points out 
that the relationship between the in- 
vestment income attributable to under- 
writing and earned premiums, is not a 
mathematical constant. 

This criticism is somewhat justified. 
The terminology used was to some ex- 
tent incorrect. The figure of 2.75 is not 
an unvarying mathematical constant. It 
approximates the average figure for the 
years under consideration. It is submit- 
ted, however, that the variations from 
the average and the changes from one 
vear to the other, or the changes in 
any three or five year running average, 
are not so large as to invalidate this 
figure, or one similarly derived, for use 
in the process of determining the cor- 
rect profit loading for the rate structure. 

As the Laws Committee states, in- 
spection of the McCullough report 
shows that the figure varies for all 
lines of business from a low of 1.8 to 
a high of 4.2. With the exception of 
the depression years, however, the fig- 
ure does not rise above 3%. In the years 
1940 through 1945, it has ranged from 
a low of 18 to a high of 2.4. This figure 
is for all lines written by U. S. stock 
fire companies entered in New York. 

Ownership of Assets 

The Laws Committee leans on the 
idea that an accounting can be made 
between the policyholders on the one 
hand and the stockholders on the other 
as to what assets in equity belong to 





——_— 


policyholders and what assets belong to 
stockholders. This is an impracticable 
and artificial approach, Nobody can pick 
or designate any one asset of a fire 
insurance company as belonging t, 
either the policyholders or the stock. 
holders. 

The assets are the property of the 
company, a distinct and separate entity 
which has an economic status of jt, 
own apart from either the stockholders 
or the policyholders. Any attempt at an 
equitable accounting between policyhold. 
ers on the one hand and stockholders 
on the other, only leads to such anom- 
alies as are contained in the paragraph 
where we find the Laws Committee jn 
effect contending that reserves for 
losses are established out of surplus, 
or in other words, that provision for the 
unpaid claims which the company knew 
would occur in the usual course of busj- 
ness is an invasion of past profits. 

The approach of the McCullough re- 
port on the other hand has been the 
rather rudimentary one of pointing out 
that there are certain invested assets 
of the companies which are not ac- 
countable for on the basis of the pro- 
prietorship account and hence must 
have had their origin in the underwrit- 
ing activities of the companies. Fairness 
requires that the income of these addj- 
tional assets be considered in arriving at 
a fair price for the underwriting service. 
Three Problems of Investment Income 

In approaching the problem of invest- 
ment income it would seem that an or- 
derly determination of three separate 
problems must be considered: 

(1) It should first be determined 
whether any portion of the investment 
income is derived, directly or indirectly, 
from the underwriting activities of the 
company. If this is determined in the 
affirmative, it would seem that it would 
be necessary to change the bald word- 
ing “no part of the so-called banking 
profit (or loss) should be considered in 
arriving at the underwriting profit (or 
loss)” in the 1921 formula. 

(2) Assuming an affirmative deter- 
mination of No. 1, it would then become 
necessary to measure the size and na- 
ture of any investment income that might 
be attributable to underwriting to see 
whether it is presently necessary to 
work out a formal integration of such 
investment profits in any rating for- 
mulae. 

(3) Assuming affirmative answers to 
propositions No. and No, Zz. it would 
then become necessary to consider what 
would be the best method of integrating 
the consideration of investment income 
attributable to underwriting with the 
consideration of underwriting profit in 
the consideration of the adequacy of 
rate levels. 

While problem No. 1 is a clear-cut 
matter calling for sharply drawn deci- 
sion one way or another, problems No. 
2 and 3, if reached for consideration, 
would present a number of avenues of 
approach some of which might require 
additional study. 

Profit Allowance 

Having arrived at the preliminary con- 
clusions that the 1921 formula was in 
error in allowing 8% of premiums as 
underwriting profit, and in failing to 
consider investment income attributable 
to underwriting, it was felt the nature 
of the assignment called for the sugges- 
tion of a substitute approach. 

In so doing, one question that must be 
considered is whether in the insurance 
business a reasonable profit allowance 
should be expressed in terms of a per 
cent of sales (i.e. premiums) or a per 
cent of capital invested. What is a rea- 
sonable percentage of profit on sales 
depends to a considerable extent on 
the relation of annual sales to total in- 
vested capital. In the insurance busi- 
ness if a per cent of earned premiums 
is to be selected as the criterion of a 
reasonable profit allowance, it would 
seem that consideration should be given 
to the question of what sort of a return 
on invested capital will be produced by 
the figure selected. Otherwise, we would 
be unable to determine whether the fig- 
ure selected would result in a sufficient 


(Continued on Page 26) 
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FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 


ORGANIZED 1855 
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THE GIRARD FIRE AND MARINE INSURANCE COMPANY 


ORGANIZED 1853 
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NATIONAL—BEN FRANKLIN FIRE INSURANCE COMPANY of Pittsburgh, Pa. 


ORGANIZED 1866 
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THE CONCORDIA FIRE INSURANCE COMPANY OF MILWAUKEE 


ORGANIZED 1870 
te 
-_ 


MILWAUKEE MECHANICS’ INSURANCE COMPANY 
ORGANIZED 1852 


A 
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ROYAL PLATE GLASS AND GENERAL INSURANCE COMPANY OF CANADA 


ORGANIZED 1906 
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nw 


THE METROPOLITAN CASUALTY INSURANCE COMPANY OF NEW YORK 


ORGANIZED 1874 


<> 


COMMERCIAL CASUALTY INSURANCE COMPANY 


ORGANIZED 1909 


PITTSBURGH UNDERWRITERS - KEYSTONE UNDERWRITERS 


YALTY GROU 


Home Office: TEN PARK PLACE, NEWARK 1, NEW JERSEY 
Pacific Department: 220 Bush Street, San Francisco 6, Calif. 
Western Department: 120 South La Salle Street, Chicago 3, Ill. 
Southwestern Department: 912 Commerce St., Dallas 2, Tex. 


Foreign Departments: 111 John Street, New York 7, New York 
206 Sansome St., San Francisco 4, Calif. 


Canadian Departments: 465 Bay Street, Toronto 2, Ontario 
535 Homer Street, Vancouver, B. C. 
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Bogardus President 
Of Marine Institute 


SUCCEEDS HAROLD JACKSON 
Qwen C. Torrey, Sapien Office, Becomes 


First Vice Pres.; Committee 
seamen Announced 
a. Bogardus, president of the Atlan- 
c eee has vai elected president of 
American Institute of Marine Un- 
depwitiens by the directors. He succeeds 


ti 
t 


} 
I 





J. ARTHUR 


BOGARDUS 


Harold Jackson, president of Wm. H. 
McGee & Co. Other officers elected are 
as follows: 
First vice president, Owen C. Torrey, 
_— manager of the Marine Office 
America; second vice president, Frank 
B. Zeller, United States marine manager 
of the Royal-Liverpool Group; treas- 
urer, Leslie J. Haefner, vice president 
and manager of the Atlantic marine de- 
partment of the Fireman’s Fund, and 
secretary, Ernest G. Driver. The follow- 
ing standing committees also have been 
elec ted ; 
Admissions—Thomas_ S. 


-eeqeoey Baker, J. W. 


Deering, J. 
Morrow, M. M. 


Pe W.H Simpson, H. S. Sutter, and 
H “Cc Thorn. 
Forms and Clauses—H. T. page O. 


E. Barker, W. H. Curwen, 
FE. E. Ellis, G. B 

Rawiing. 
egislation—J. T. Byrne, H. Ches- 
I. S. Gilbertson, H Galea BB: 
Me Bride, H. E. Thorn, and O. C. T 


R Dwelly, 
Saad Sl = de 


Relations with Carriers—H. E. Reed, 
O. FE. Barker, H. M. duFour, M. M. Hig 
gins, H. A. Klahre, G. W Mc Indoe, and 


o£ 


McCullough Reply 


Owen 
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vield on capital to attract investment 
in the business 

We would also be unable to determine 
whether the vee allowance met the 
constitutional prohibitions against con- 
fiscation. It was also felt that investment 
income attributable to underwriting 
she yuld 4 considered 

\ccording!y, the McCullough report 
indic: kp one method by which this could 
be done. That method is whi it the Laws 
‘ mmittee has labeled the “Me Cullough 
Formula.” figure of 6% of equity 


c: pital was suggested as a fair return 





EMMCO REINSURES FIRE LINES 


Agreement With American Equitable In- 
cludes Also Inland Marine, Extended 


Cover; Does Not Include Auto 
of South 


The Emmco Insurance Co. 


3end, Ind., which some time ago had 
ceased writing property fire, extended 
cover and inland marine lines, has en- 


tered into a reinsurance agreement with 
the American Equitable of New York, 
effective December 1, whereby the Amer- 
ican Equitable has reinsured the entire 
remaining outstanding liability of the 
Emmco Insurance Co, on such lines. 

a his reinsurz ince in no Way affects any 
contract which the Emmco may have for 
automobile and casualty insurance lines. 





based on results of 
both in the field of 
general investment 


to the companies 
the last few years, 
fire insurance and 
yields, 

It is not urged that 6% is the all time, 
all high, all perfect figure.. Indeed, com- 
mon sense indicates that no one figure 
should be selected as an_ unalterable 
standard, whether it be 6% of mean 
equity capital, 8% of earned premiums, 
or 344% of earned premiums. Times 
change. The yields that equity capital 
can command go up and down, as will 
be seen from an inspection of statistics 
in the McCullough report. 


Investment Yield 


The Laws Committee attempts to 
show that the method proposed in the 
report to determine the proper profit 
loading is unworkable. They say that a 
rate of investment yield of approximately 
4% would in and of itself produce around 
6% of equity capital. They fail to con- 
sider that if investment yields were to 
rise to a level of 4%, a 6% return on 
equity capital would undoubtedly be too 
low and should be revised upward. 

The Laws Committee attempts to show 
how the year 1921 would have worked 
out under the “McCullough Formula.” 
They point out that in that particular 
year, a year of high investment yield 
(35.19%), investment income alone re- 
turned more than 6% of mean equity 
capital. Obviously, if investments in se- 
curities typical of investments of the 
fire isurance business would yield better 
than 5%, a reward of 6% is too low for 
the fire insurance companies. 

It is interesting to note, however, what 
would have been the results had the 1921 
formula, advocated by the Laws Com- 
mittee been successfully applied in the 
year of its inception. As the board 
points out, investment income for 1921 
was $43,523,000 or 8.23% of mean equity 
capital. 

Eight per cent of the earned pre- 
miums for 1921 would have amounted to 
$44,196,000 additional underwriting profit, 
or 8.35% of mean equity capital. This, 
combined with investment income, gives 
a total return of 16.58% of equity capi- 
tal, a figure which the Laws Committee 
would probably concede is too high to 
be taken for a permanent standard. 

The same test applied to the figures 
for the entire period, 1921-1945, shows 
that the 1921 formula would have pro- 
duced a return of around 10.28% of 
equity capital. The arguments of the 
National Board only serve to point up 
the fallacy in the approach of the 1921 
profit formula in trying to select one 
figure as the all-time criterion. 

In determining a profit loading which 


is actually based on aggregate return 
to invested capital, estimates must be 
made as to expected investment yields 


and the expected writings of the busi- 
ness as compared to the invested capi- 
tal. Fairness to the companies and due 
regard for the solvency necessary for 
protection to the policyholders requires 
a conservative approach. 


New York Court of Appeals Holds 


Warranty Violated in Jarvis Case 


The Court of Appeals has unanimously 
reversed a judgment against Aetna In- 
surance Co. in favor of Jarvis Towing 
and Transportation Corp., et al, and dis- 
missed the complaint, on the ground that 
the terms of the policy were not com- 
plied with by the insured, 

An opinion was written by Associate 
Judge Charles S. Desmond, on which 
the other judges concurred, with Asso- 
ciate Judge Thacher taking no part. The 
opinion follows: 

“Appeal, by permission of the Court 
of Appeals from a judgment of the Ap- 
pellate Division of the Supreme Court 
in the First Judicial Department, en- 
tered March 5, 1948, unanimously affirm- 
ing judgment of the a Court, in 
favor of plaintiffs, entered in New York 
County upon a verdict rendered at a 
trial term (Hecht, J.). 

“Henry J. Bogatko and William M. 
Keegan for appellants. 

“Joseph K. Inness for respondents. 
Watchman Warranty 
“Plaintiffs were respectively the ac- 
tual owner and the demise charterer or 
‘chartered owner’ of the tug American 
Eagle, and, as such, brought this action 
to recover upon a marine hull insurance 
policy issued to them by defendant. The 
tug had sustained damages, from one 
of the perils insured against, when, while 
tied up for the night at a Brooklyn 
pier, in January, 1945, one of her stern 

planks was stove in by floating ice, 

“The sole question is to whether or 
not plaintiff proved compliance with this 
part of the policy: ‘Warranted by the as- 
sured that when this vessel is tied up or 
moored, it shall at all times be in charge 
of a competent watchman in the employ 
of the assured, who shall make careful 
examination of the vessel throughout 
frequent intervals, including inspection 
of the bilges. 

“On the trial there was a jury verdict 
for plaintiff, judgment thereon being 
affirmed unanimously by the Appellate 
Division, whereupon we granted de- 
fendant leave to appeal to this court. 

“It is undisputed, and the trial court 
correctly instructed the jury, that the 
provision above quoted is an express 
promissory warranty, which must be lit- 
erally complied with, and that non- 
compliance forbids recovery, regardless 
of whether the omission had causal re- 
lation to the loss (Ripley v. Aetna, 30 
N. Y., 136; First National Bank of 
Ballston Spa v. Insurance Co., 50 N. Y., 
45;-.Cairy v. Home Ins. Co, 199 


App. Div. 122, affd. 235 N. Y., 296; Sny- 
der v. Home, 133 F. 848, — 148 F. 
1021; Shamrock Towing Co. American 


Ins. Ca 9 F. 2nd 57, 60). 

“Plaintiff's testimony, accepted by the 
jury, shows that the tug had tied up at 
one of the several piers which make up 
plaintiff's Brooklyn terminal, late in the 
afternoon preceding the disaster. After 
the mooring, banking of fires and pump- 
ing of bilges had been attended to, as 
was usual every afternoon, the master 
and the fireman departed, leaving en- 
gineer Thomas, who customarily slept on 
board. 

“Thomas was not instructed to, or ex- 
pected to, act as a night watchman but 
was permitted to sleep on the tug. He 
left early in the evening to go to dinner 
and a theatre, returning about 10 p.m., 
at which time he looked at the lines, the 
boiler and the bilges, found everything 
in order, and then went to bed. When 
he awoke at 3:45 a.m., the tug was sinking. 

Tug Under Observation Only 

“Plaintiff had a contract or arrange- 
ment with Oceanic Service Co., a so- 
called ‘watching concern,’ by the terms 
of which the ‘day watchman supervisor,’ 
and the ‘night watchman supervisor’ of 
that company were to keep plaintiff's 
tug under observation at all times dur- 
ing their respective tours of duty and 
to see that there was always steam up. 

“Oceanic Service Co., with a consider- 


able force of patrolmen, furnished police 
and watchman service for the piers at 
one of which the American Eagle tied 
up every afternoon after her day’s work, 
The patrolmen had no duties in con- 
nection with watching the tug, but their 
supervisors, one during the day and the 
other at night, were stationed, or made 
their rounds at points where the tug 
was in plain view nearby. 

“Both supervisors testified that the 
tug, when tied up, was at all times in 
full view of the supervisor on duty. But 
there is no testimony that these super- 
visors were ever instructed to go on 
board the tug for inspection purposes or 
that they were under orders to do any- 
thing more than keep the vessel in sight, 
and to notify plaintiff or engineer 
Thomas, if anything seemed amiss, 
When engineer Thomas went ashore on 
the evening before the sinking, he noti- 
fied the day supervisor of his departure, 
and the day supervisor communicated 
the fact to the night supervisor when 
the latter reported for duty that night. 

“On the proof summarized we are to 
determine whether there was full and 
literal compliance with each of the sey- 
eral demands of the warrant, which, for 
convenience, we divide into two groups 
as follows: 


Questions Before Court 

“1, Whenever tied up or moored, the 
tug was to be in charge of a competent 
watchman, in the employ of the assured. 

“2. The watchman was to make care- 
ful examination of the vessel throughout 
at frequent intervals, including inspec- 
tion of the bilges. 

“Without further discussion, we as- 
sume that requirement No. 1 was met 
(See Aetna v. Hartford, 49 F. 2nd, 121, 
124, certiorari den, 284, U. S. 628). Not 
so, however, with No. 2. That part of 
the warranty promised that the watch- 
man in charge would make frequent ex- 
aminations of the vessel throughout and 
including the bilges. But on neither of 
these supervisors had there been put 
by the plaintiff any duty of boarding 
the vessel, much less looking into the 
bilges. 

“To examine ‘throughout’ means to ex- 
amine every part, a meaning which is 
inescapable here because of the express 
reference to inspection of the bilges. A 
‘throughout’ examination, including an 
actual inspection of the bilges, could 
not be carried out by a supervisor who 
merely looked at the tug from his van- 
tage point on the pier. 

“Witness Jellu, in charge of these mat- 
ters for plaintiff, testified that super- 
visors Donlin and Buckley were the 
watchmen. But all of the proof shows 
that these men never were hired or in- 
structed to make ‘throughout’ examina- 
tions or bilge inspections, and that they 
never did make any. Nor does it help 
plaintiff if we add engineer Thomas’ 
activities to those of the supervisors. 

“The same witness Kelly told the jury 
that engineer Thomas was not sup- 
posed to be the watchman, and _ not 
supposed to keep watch. That in itself 
was enough to eliminate Thomas from 
consideration as a watchman within the 
policy terms. (See First National Bank 
of Ballston Spa v. Insurance Co. supra, 
50 N. Y., at pp. 48-49). 

“But the plain fact here is that, when 
the tug was tied up, Thomas did not 
maintain any regular watch, or make 
careful examinations of the vessel 
throughout at frequent intervals, includ- 
ing inspection of the bilges, nor did 
anyone else do so. ‘The only question in 
such a case is whether the thing war- 
ranted to be performed was or was not 
performed.’ (Shamrock v. American, su- 
pra, 9 F. 2nd at p. 60). Here the war- 
ranty was not complied with, and the 
suit must fail. 

“The judgments should be reversed, 
and the complaint dismissed, with costs 
in all courts.” 
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AMA Completes Survey 
On Ins. Administration 


DATA COMPILED BY GALLAGHER 





His Report Reveals That Majority of 
Cos. Place Fire-Casualty Business 
Through Insurance Brokers 





As a result of a questionnaire sent to 
4 large number of representative firms 
in various fields and special case studies 
and conferences with leading insurance 


buyers, brokers and insurance compa- 


B. GALLAGHER 


RUSSELL 


nies, the American Management Asso- 
ciation has obtained a clear-cut picture 
of the administration of insurance of to- 
day. A total of 226 companies replied, 
ranging from small to very large firms. 
The results of this survey will be em- 
bodied in a research report to be issued 
early in 1949, but Russell B. Gallagher, 
insurance manager of Philco Corp., 
Philadelphia, who did a yeoman job in 
compiling the data, submitted a few 
highlights at AMA’s insurance confer- 
ence December 3 in Chicago. His paper, 
‘The Administration of an Insurance 
Department” was read by George C. 


Wagner, insurance manager of Scott 
Paper Co., Chester, Pa., as Mr. Gal- 
lagher is recovering from a recent ill- 


ness and did not wish to tax his strength 

One fact which is strikingly apparent, 
said Mr, Gallagher, is the extent to 
which practices in some firms lag behind 
those of the modern professional insur- 
ance administrator. He pointed out: “A 
large number of companies, probably the 
majority, have well-planned, integrated 
insurance programs managed by men of 
professional competence, but there is 
still a sizable group that regards insur- 
ance as a ‘necessary evil’ and gives in- 
surance planning only sporadic attention. 
For example, despite all that has been 
said about insurable values in the past 
few years, quite a few companies are 
still blithely using book values, and seem 
likely to continue doing so until a loss 
teaches them that co-insurance clauses 
Were put in policies for some other 
purpose than to fill up space. 

“About one-third of the companies re- 
ported that their insurance is admin- 
istered by a full-time manager; in other 
cases, it is under the direction of a com- 
pany officer, most commonly under the 
treasurer.” 

Whether insurance is a full-time ac- 
(Continued on Page 34) 





VANDERFEEN PRESIDENT 
Heads C. & S. Aeswntionie & Statis- 
ticians Ass’n; Discuss Regulation 
30 at Annual Meeting 


C. G. VanderFeen, comptroller of the 
National Surety Corp., was elected presi- 
dent of the Association of Casualty & 
Surety Accountants & Statisticians at 
its annual meeting December 6 in New 
York. Mr. VanderFeen was _ secretary- 
treasurer of the association for 15 years 
and has been its vice president for the 
past two years. He will observe his 20th 
anniversary in the casua!ty-surety busi- 
ness next year, 

As vice president the 
elected A. W. Morgan, secretary-comp 
troller of the Glens Falls Indemnity, and 
as secretary-treasurer the choice was 
J. R. Irving, assistant secretary of the 
Fidelity & Casualty. 

Chief topic of discussion at the meet- 
ing was the proposed uniform account- 
ing regulations, based on the New York 
*ssurance Department’s Regulation No 
': T. F. Tarbell, casualty actuary of 


association 


tre Travelers, and Mr. VanderFeen 
w-re discussion leaders 
Thorn Slated for Chairman 
Henry C. Thorn, North America 


Group, is slated to be elected executive 
committee chairmen, insurance section, 
New York Board of Trade, at its ninth 
annual meeting December 15 in the 
Drug & Chemical Club. Vice chairman 
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In this election year our agents 
are fulfilling their civic duties, 
by assisting newly elected 
officials to qualify for offices, 
by meeting established bond 


be 
Insurance Group; 
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G. VANDERFEEN 


Nicholls, 


Robert H. 


A. Buckingham, 


Dorland & Co. 


Inc. ; 
John 


Ungerland of 
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Many public officials of vari- 
ous branches of government, 
including township, city, 
county, state and federal, are 
required by law or regulation, 
to file bonds guaranteeing 
faithful performance of duties. 


requirements, 


This is a prolific source of 
business for the agent. We 
shall be glad to send, on re- 
quest, the bulletin “How to 


Get Public Official Bonds.” 
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NEW YORK 7, N. Y. 
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America 
secretary-treas- 
New 
Joard of Trade; representative on the 
board’s directorate, Raymond P. 
t Davis 
Slated to be added to the board are 
Bladen, Aetna-Century; D. F 
Cox of Appleton & Cox; C. L. 
Despard & Co., 
Alexander & Alexander; 
St. Corp.; 


Despard 
Roy N. 


buffet 


eriiwe 
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Rate Level Adjustment 
Factor Is Recommended 


ROEBER POINTS TO PROGRESS 
Subject Considered Dec. 9-10 by Mc- 
Cormack Comp. Committee of NAIC; 
Also Expense Gradation 
The compensation rate level adjust- 
ment factor and gradation of expenses 
are chief among the subjects being con- 
sidered by the workmen's compensation 
committee of the Insurance Commission- 
ers, in its meeting yesterday and today 
at the Hotel Commodore. New York 
Commissioner James M. McCormack of 
Tennessee, chairman of the committee, 
who issued the call for the meeting, had 
before him a report submitted by Wil- 
liam F. Roeber, general manager, Na- 
tional Council on Compensation Insur- 
ance, urging immediate adoption of the 
rate level adjustment factor which has 
been pending, as well as a report of a 
subcommittee on gradation of expense. 

It is a matter of record that the rates 
committee of the National Council 
passed a resolution in October calling 
for the adoption of the rate level ad- 
justment factor program, now pending 
before the National Association of In- 
surance Commissioners, in the hope that 
final approval this month will permit its 
incorporation in the National Council's 
rate filings commencing in 1949. 

In discussing the situation with Com- 
missioner McCormack and his commit- 
tee Mr. Roeber pointed out in his re- 
port that the Council’s special committee 
and the NAIC compensation committee 
have been studying the rate level ad- 
justment factor for the past five vears 
Each year has brought the two groups 
nearer to their goal. At the Commis- 
sioners’ annual meeting last June the 
request was made by the McCormack 
committee that Commissioners of the 
various states express their views on the 
rate level adjustment factor in writing in 
advance of the December meeting here 
so as to clear the way for final action 


N. Y. Labor Committee 
To Probe Cash Benefits 


The New York joint legislative com- 
mittee on industrial and labor relations, 
Assemblyman Lee B. Mailler, chairman, 
will hold hearings starting Monday, De- 
cember 13, at the Bar Association Build- 
ing, New York, and running through the 
week 

The subject particularly under discus- 
sion will be sick benefits under the un- 
employment insurance law 


SCORE TRUMAN HEALTH PLAN 
AMA to Raise Fund fos Public Educa- 
tion on Compulsory Insurance; 


Dentists Call It Political 


The question of whether or not, as 
interpreted by Federal Security Admin- 
istrator Oscar Ewing, the Democratic 
victory of November 2 go-ahead 
signal for President Truman’s program 
for social legislation, including compul- 
sory health insurance, continues rife in 
the medical and dental professions. Mr 
Ewing emphasized that interpretation in 
a recent statement at Elmira, N. Y. 

The answer of the American Medical 
Association came in the program it an- 
nounced at the close of an interim meet- 
ing at St. Louis to raise a fund of $3,- 
500,000 to finance an educational pro- 
gram to give the American public the 
facts about national socialization of 
medicine and its probable effect upon the 
health and welfare of the nation 

Dr. Morris Fishbein, editor of the 
Tournal of the American Medical Asso- 
ciation, speaking at the meeting of the 
American Pharmaceutical Manufactur- 
ers’ Association in New York, Novem- 
ber 6, declared that Great Britain, after 
five months of Government controlled 
medicine has become “a haven for hypo- 
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Dingell Will Seek to 
Kill Gearhart Measure 


THREATENS SPEEDY ACTION 
To Promote Remsen Repeal of Reso- 
lution Under Which Commissioned 
Salesmen Are Exempt From SS 





The pattern of action by the Demo- 
cratic 8lst Congress in the social se- 
curity field began to unfold last week 
with the announcement by Representa- 


tive John D. Dingell (Democrat) of 
Michigan that he would take speedy 
action to remove the restrictions on 
social security coverage enacted by the 


last Congress 

Congressman Dingell, a member of the 
House wavs and means committee, said 
that he would have ready on the open- 
ing day of the new session a bill to re- 
peal retroactively the so-called Gearhart 
resolution which excluded an estimated 
750,000 to 1,000,000 workers and their 
families from social security coverage. 

Insurance salesmen, as well as other 
commissioned salesmen, piece workers, 
taxicab drivers, truck drivers, miners 
journeymen tailors and others were ruled 
ineligible under the old age and sur- 
Vivors insurance and unemployment in- 
surance systems by the Gearhart bill. 
The Supreme Court had previously held, 
in the summer of 1947, that such groups 
were covered by the original Social Se- 
curity Act passed in 1935. 

Passage of the Gearhart bill nullified 
the Supreme Court decision by leaving 
determination of 





up to Congress the 
which groups of workers should be cov- 
ered, and based present eligibility upon 
the common law “master-servant” defini- 
tion of “emplove.” Under this definition 
only those subject to absolute control by 
their employers can be termed “em- 
ss 
In Accord With Decisions 
Said Mr. Dingell: “As a member of 


the committee on ways and means at 
that time (1935), I can say unqualifiedly 
that the intention of the majority of the 
committee . was in accord with the 
recent decisions of the Supreme Court.” 
passed the Gearhart measure 
over President Truman’s veto, the House 
bv a vote of 297 to 75 and the Senate 
65 to 12. with many Democrats as well 
as Republicans supporting the change. 
The President made it a major issue in 
the campaign, carryine the fight into the 
home district of the bill’s author, Repre- 
sentative W. Gearhart, of California. In 
. rear platform speech at Fresno, he re- 
ferred to Mr. Gearhart as “one of the 
worst obstructionists in the Congress.” 

Mr. Dingell, who was ranking Demo- 
cratic member of the ways and means 
social security subcommittee in the 80th 





Congress 





Congress and is expected to head any 
such hody that may be formed in the 
new Congress, said there is no reason 


for further committee hearings or com- 
mittee study on the matter. “Since the 
Gearhart resolution was passed under 
suspension of the rules with only 40 
minutes’ debate,” he declared, “it can be 
repealed the same way.” 

There is also no reason, he added, to 
delay repeal of the bill pending action 
on the broader aspects of social security 
extension of coverage and increase in 
benefits. “We must first repair the dam- 
age wreaked by the Republican reac- 
tionaries before we add improvements 
to the social security structure,” he said. 

Immediate reaction to the Dingell 
statement was voiced by Oscar West, 
NAIA Washington representative. NATA, 
he said, which supported the Gearhart 
resolution last session, could be expected 
to oppose vigorously any efforts to 
change the status of the local insurance 
agent as an independent contractor, and 
to wage an all-out battle for the preser- 
vation of that status. 


JOINS CRETH & SULLIVAN 


Leo C. Havey, formerly supervising 


engineer of the Ocean Accident & Guar- 
anty Corp., has been named manager of 
the boiler and machinery department of 
Creth & Sullivan, Inc., Philadelphia. 


LANGE NAMED COMMISSIONER 


Wisconsin Governor Appoints Chief 
Actuary to Post; Is a Fellow of the 
Casualty Actuarial Society 





John R. Lange, chief actuary of the 
Wisconsin Insurance Department, has 
been appointed Insurance Commissioner. 
He succeeds John L. Sonderegger, who 
was named by Governor Oscar Renne- 
bohm to fill the post temporarily follow- 
ing the death of Commissioner Morvin 
Duel. Mr. Sonderegger has been trans- 
ferred to the position of financial secre- 
tary to the Governor. 

Mr, Lange, 56, has been with the De- 
partment since 1920 and chief actuary 


A. S. JOHNSON ELECTED V.P. 


American Mutual Liability has elected 
Arthur S. Johnson to the post of vice 
president and manager, engineering de- 
partment. He joined the company in 
1923 as a safety engineer. 





since 1930. He is a graduate of the Uni- 
versity of Wisconsin, a fellow of the 
Casualty Actuarial Society and is a 
member of the blanks committee of the 
National Association of Insurance Com- 
missioners. 

The present term of the Commissioner 
will expire June 30, 1951. Mr. Lange’s 
appointment by the Governor is subject 
to confirmation by the State Senate. 





Here's a “must” 


for your clients’ budgets 


in 1949 


DisHONEsTY INSURANCE PROTECTION is going to be increas- 


ingly important to employers in 1949, judging from the 


unusually large embezzlements that have occurred in 1948. 


Prompt action is needed on the part of Agents and Brokers 


in calling their clients’ attention to the importance of includ- 


ing this protection, with its accompanying Loss Prevention 


Service, in their 1949 budgets. 


We recommend that:- 


1) ALL employees of your clients be covered. 


2) The amount of bonds be proportionate to the size 


of the possible loss. 


Today’s increased values 


require increased protection. 


Our Agency and Production Department will be glad 


to help you with detailed information. 


AMERICAN SURETY GROUP 


AMERICAN SURETY COMPANY 
NEW YORK CASUALTY COMPANY 
SURETY FIRE INSURANCE COMPANY 


100 Broadway 


Casualty e Surety e 


Automobile e 


New York 5, N. Y. 
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MERRICK’S 35th ANNIVERSARY 





Milestone With Hartford Accident Ob. 
served on Dec. 1; Dept. Managers 
in N. Y. Give Him Party and Gifts 


George T. Merrick, vice president oj 
the Hartford Accident & Indemnity 
celebrated his 35th anniversary with the 
company on Wednesday, December | 
at which time he was presented with 4 





GEORGE T. MERRICK 


combination radio and television set by 
the employes of the New York depart- 
ment of the company. He also received 
numerous gifts from brokers, agents and 
friends. 

On Friday, December 3, a dinner party 
in his honor was given by the depart- 
ment managers of the New York office 
at the Biltmore Hotel which was at- 
tended by Paul Rutherford, president of 
the Hartford Accident & Indemnity, and 
Vice Presidents Wallace Stevens, Wil- 
son C. Jainsen, John L. Barter and 
Joseph Broucek. 

In addition to an engrossed scroll 
containing the signatures of those pres- 
ent, Mr. Merrick was also the recipient 
of two pieces of matched luggage. 

Before joining the Hartford Accident 
& Indemnity, Mr. Merrick was em- 
ployed by the Hartford Fire from No- 
vember, 1910, to November 30, 1913. 


MASS. BONDING CLUB MEETS 





Quarter Century Group Inducts Three 
New Members, Two From New York 
and One From St. Louis 


The Quarter Century Club of the 
Massachusetts Bonding & Insurance Co 
held its fifth anniversary luncheon at 
Boston November 30. The club has a 
present roster of 54 members, of whom 
50 are living. Forty members attended 
the luncheon, including two new mem- 
bers from the New York City branch 
office of the company, Irene Bockel- 
mann and Gertrude Rutledge, Another 
new member was Joseph A. Condon, 
supervising engineer of the company’s 
St. Louis branch office, who came to 
Boston for the occasion. Attractive gifts 
were presented to the new members. 

Officers elected for the ensuing year 
are Roy S. Hills, president; James G 
Harnedy, vice president, and Anna 
Walzer, secretary. Wallace Falvey, 
president of the company, is honorary 
president of the club. 


WOULD TAX BLUE CROSS 
A bill filed for consideration by the 
1949 Massachusetts Legislature would 
make all non-profit hospital service cor- 
porations, including Blue Cross, subject 
to an annual 1% excise tax on the total 
amount of subscription dues paid. The 
proposal was filed by Representative 
Hollis M. Gott, Arlington Republican, 
for State Tax Commissioner Henry 
Long. 
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Sidelights On AMA Chicago Meeting 


Roger 


Williams Budlong, editor and publisher of The Insurance Buyer, who 


“covered” the American Management Association’s insurance conference in Chicago last 
week, makes the following informal observations on business and entertainment features 
week, 


of the gathering : 


The attendance at this AMA confer- 
ence reached an all-time high—a few 
Jess than 600. Each session of the two- 
day meeting packed and many 
endl ng, indicating that buyer interest 
is more than a casual matter these days. 
Another significant thing was not the 
number of questions asked, which is 
usually more than the experts can han- 
dle, but the high degree of technical 
knowledge implicit in each question. One 
observer commented wryly: “If you can 
stump an expert in his own specialty 
how can the buyer or his broker be ex- 
pected to know all the answers in the 


yast and complex field of insurance?” 
* Ss 


was 


Alvin E. Dodd, honorary president of 
AMA, upon whom it is no longer incum- 
bent to attend these conferences, was 
yery much a part of this insurance gath- 
ering. Its growth over the years 
prompted him to reminisce on the diffi- 
culties in launching it against insurance 
company opposition. Suspicions were 
rife and it seemed a daring thing, Mr. 
Dodd said. But bit by bit the companies 
began to see the value and gave the 
AMA their support. There is a certain 
wholesome and friendly irreverence be- 
tween these buyers and sellers, which 
makes it the liveliest and most produc- 
tive education forum in insurance. Edu- 
cation of the buyer—which has devel- 
oped into a profession—is vital. In this 
conference buyers say things “off-the- 
cuff” both pertinent and impertinent. 

a ee 
Lawrence A. Appley Introduced 

Lawrence A. Appley, the new presi- 
dent of AMA was not introduced as a 
newcomer. His familiarity with AMA, 
having served on its executive board and 
participated in many of its conferences, 
made him feel at home. He said that 
his predecessor’s feelings about this in- 
surance conference were genuine. Of all 
the various conferences managed by 
AMA, Mr. Dodd talks most about the 
one on insurance and shows particular 
warmth and understanding toward the 
men of this division. Mr, Appley said 
that while he had inherited the presi- 
dency, he had not inherited Mr. Dodd’s 
friends made over the years but he 
would try hard to emulate him. He fur- 
ther declared: 

“The AMA is something for which we 
develop a feeling—it has personality and 
character. To know that one need only 
become familiar with the ‘dragnet,’ a 
method of getting members to shape the 
program by a system of questionnaires. 
These questionnaires bring replies run- 
ning as high as 70%—a remarkable in- 
dication for any student of association 
affairs. It reflects that the association 
and its work is a personal matter with 
its members.” 

Vice presidents of the AMA divisions 
are symbols of what makes AMA tick, 
Mr. Appley said, introducing Ray M. 
Bass, A. F. Staley Manufacturing Co., 
current vice president in charge of the 
insurance division. The Planning Coun- 
cil backs up each vice president with 
means of developing a program that will 
help solve the problems, people to con- 
sider these problems who are qualified 
to exchange their thinking and experi- 
ence with others. 

_Mr. Appley, it was learned, began his 
life career humbly as a street car con- 
ductor. He has been conducting some 
going concern ever since. 

ee ee 


While no mention was made of Ray 
S. Bass’ illness last spring which kept 
him confined to his bed when he ardently 


wished to preside at the AMA’s Atlan- 
tic City meeting, one suspects that his 
recovery has been so complete as to 
have everyone wish to ignore that un- 
pleasant experience. Because of the ex- 
cellent care he has taken of himself 
everyone expects he will outlive all in- 
surance buyers of whom he is the dean. 
One significant factor in his recovery 
is Mrs. Bass who sees to it that he 
gets plenty of rest and curtails his en- 
thusiasm for taking on too many re- 
sponsibilities. Mrs. Bass, herself a 
woman of many activities, belies it by 
her quiet dignity and unlimited devotion 
to her husband. 
* * * 


In introducing Ernest Clark of J. C. 
Penney Co., New York, whose address 
must have felt like a mustered plaster 
on a freshly acquired sunburn to many 
companies, Mr. Bass said: “Ernest Clark 
makes a good speech, likes to make 


speeches and likes to be asked to make 
them. He has a file of speeches on any 


given subject.” Note: Mr. Clark’s ad- 
dress was reviewed in The Eastern Un- 
derwriter last week. 

a 


Social Side of the Meeting 


The social phase of AMA reached its 
zenith at this gathering when not only 
the traditional Marsh & McLennan 
cocktail party was adjudged the best 
ever, but Rollins Burdick Hunter Co., 
Chicago brokerage house, took over the 
huge Gold Coast room for one of the 
most elaborate parties in the memory 
of this observer. Guests were treated 
first to the usual cocktails and appe- 
tizers, followed by a dinner and tloor 
show which in the language of the the- 
atre might be termed an “extravaganza.” 

While the credit for the affair is shared 
by many men including President H. J. 
Lorber, and Vice President and Treas- 
urer Bernard E. Davidson, the real 
credit went to J. C. Rathmann who 
planned and executed the whole affair to 
mark the 50th anniversary of that great 
firm. Honorary Chairman C. E. Rollins, 
Jr., beamed as he cut the anniversary 
cake for the guests. 

* * 
The Mutual 


Lumbermens Casualty 


MISSISSIPPI GEN’L AGENTS 

The Bituminous Casualty of Rock 
Island, Ill. has appointed Eugene Pere- 
sich & Sons of Biloxi, Miss. as general 
agent in that state, 





breakfast, another traditional affair 

AMA, was well attended despite the pre- 
vious night’s revelry. This signifies that 
insurance buyers are early risers who 
don’t want to miss anything. Many of 
them would just as soon buy their own 
breakfasts, but it is a rare opportunity 
to have breakfast with your fellow buy- 
ers and company friends, 

- 


x 

The American International Unde-- 
writers were in the vanguard of party 
givers with a buffet supper the nicht 
before the conference began. Those who 

had arrived that early made it the o 
sion for reunion with many old confer 
ence acquaintances. 

k 





* 

Due to throat trouble resulting from 
a recent attack of pneumonia from 
which he is recovering, Russell B. Galla- 
gher’s address was read by F G. Wag- 
ner of Scott Paper Co., Chester, Pa 
Mr. Wagner collaborated on the paper 
by injecting some of his own ideas. Mr 
Gallagher was present to answer ques- 
tions. 








Here's “just what the Doctor ordered" for agents who 
want to sell ANY life insurance plan and increase their 
premium income with the sale of ANY accident-sickness- 
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Jones Again Head of 
N. Y. Safety Council 


REELECTED FOR 


Decrease in Traffic Accidents, 
Increase in Home Fatalities; 
Officers Are Elected 


10TH YEAR 


Cites 


Frank L. Jones, retired vice president, 
Equitable Society, was elected for his 
tenth successive year as president of 
the Greater New York Safety Council 


December 7. At the annual meeting the 
council membership elected a new chair- 
man of the executive committee, three 
new vice presidents, and nine new mem- 
bers of the board of directors. Other 
officers were reelected. 

In his annual report, Mr. Jones cited 
a slight decrease in the past year in the 
number of fatal accidents in the city, a 
substantial reduction in traffic accidents, 
but an increase in the number of per- 
sons killed by accidents in homes. He 
reviewed the council’s activities and re- 
ported an increase of accident preven- 
tion work in all fields, including public 
education, commercial vehicles, industrial 
plants, establishment of a school and 
college division, and general traffic. 

Harold K. Kramer, 
president of the Borden Co., was elected 
chairman of the council’s executive 
committee. He succeeds James Tanham, 
vice president of the Texas Co., who 
asked to be relieved after two terms 
because of the additional duties that 
have fallen on him as a result of his 
recent election as chairman of the board 
of directors of the National Safety 
Council. Mr. Tanham was elected to one 
of the vice presidencies, the other new 
vice presidents being William G. Pal- 
mer, vice president and director of the 
I. Walter Thompson Co., and P. E 
Tobin, regional manager of the White 


Motor Co 
Armstrong and Paige Reelected 


assistant vice 


were reelected. 
Armstrong, sec- 


Two vice presidents 
They are Dr. Donald B 
ond vice president of the Metropolitan 
Life Insurance Co., and Clifford E. 
Paige, president of the Brooklyn Union 
Gas Co. J. Edward Johnson, vice presi- 
dent of the Central Hanover Bank & 
Trust Co., was reelected as treasurer, 
and Cyril Ainsworth, assistant secretary 
f the American Standards Association, 
was reelected secretary. Reelected as 
chairman of the council’s board of spon 
sors was Thomas J. Watson, president 
of International Business Machines 


Corp. 

Newly elected directors of the coun- 
cil are Reginald M. Cleveland, indus- 
trial advertising manager of the New 
York Times; Max H. Foley, partner in 
Voorhees, Walker, Foley & Smith; 
George K. McKenzie, vice president and 
secretary of the Flintkote Co.; E se 
McLaughlin; vice president in charg 
of personnel at the New York Titesliens 
Co.; Walter H ‘Nef. assistant to the 
wtianlions of United Air wags a 
A. Ready, president of the Idorf- 
Astoria Hotel; Rufus D. Smit ‘g LLD. 
provost of New York University; Wal- 
ter C. Smith, vice president of Marsh 
& McLennan, Inc., and John A. Zellers, 


vice president of Remington-Rand, Inc. 

Forty-three members of the board of 
directors were reelected, among them 
Police Commissioner Arthur W. Wallan- 
der, Health Commissioner Harry S. 
Mustard, Superintendent of Schools Wil- 
liam Jansen, and State Motor Vehicle 
Commissioner Clifford J. Fletcher 


London & Lancashire Ind. 
Promotes David S. Nixon 


At a‘recent meeting of the 
directors of the London & Lz 
Indemnity Co. of America, 
Nixon was elected an assistant secre- 
tary of the company and in this capacity 
i have direct supervision of the claims 
Hartford office 


board of 
ancashire 
David S. 





wil 


department in the 


R.S. Bass Makes Keynote Speech in 
Opening AMA Insurance Conference 


treasurer of A. E. Staley 
Manufacturing Co., Decatur, Ill., who is 
AMA insurance vice president, sounded 
the keynote for the mid-year conference 
Dec. 2-3 in Drake Hotel, Chicago, in 
the following remarks made at the 
opening session: 

“Confusion seems to dominate the in- 
surance industry and it apparently is 
kindled by the fire of fear and inde- 
cision caused by the new state rating 
laws and the possibility of Federal 
regulation. A good illustration and one 
that impressed itself on many placers 
of risks today is the writing of multiple 
location contracts. Most insurance com- 
panies are carrying such risks under 
binders without any definite rate apply- 
ing and I understand the companies 
cannot get any satisfaction from the 
Commissioners of the various states as 
to rate approval. An officer of one of 
the country’s largest tobacco companies 
and its insurance buyer put it this way: 

‘Insurance companies and agents tell 
us that they are doing everything pos- 
sible to get some sort of rating system 
approved which would provide multiple 
location buyers with at least an over-all 
average rate, but it seems that each iS: 
len called for that purpose is 
either postponed or ends without re- 
sults.’ 

“There are also criticisms that some 
insurance companies have recently as- 
sumed an arbitrary attitude (using the 
fear of new rating laws as an excuse) 
and are apparently not cooperating to 
better the rating and underwriting 
situation. 


RS Bass; 


BASS 


The insurance manager must know how 
to weigh the chances that they will 
affect his program in the near future, 
and make his plans accordingly. 

“We are not overlooking the fact 
that there is a continuing upward spire il 
of prices, which plays havoc with in- 
surance values, and—a related problem 
: —the difficulty of securing enough in- 

Attitude si New Types of Coverage surance in today’s sellers’ market. To- 

New types of coverage are being gether these have enormously increased 
contemplated, some of them impractical, the possibility of large losses. 


others entirely feasible and desirable. “Not only the buyers but the insur- 
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casualty, fire 
automobile and surety 
reinsurance 


catastrophe 
excess of loss 
treaty and specific 


Specialty covers including: 
steam boiler excess 
fleets, motor cargo 


aggregate excess 


EXCESS UNDERWRITERS inc. 


90 John St., New York 
Chicago office Insurance Exchange Bldg. 


Los Angeles office 510 South Spring St. 





ance companies are interested in pro- 
posed legislation for government pro- 
grams for pensions and other employe 
benefits. With all of this, let’s try to 
keep the Government out of the insur- 
ance business. 


Look for the Silver Lining 


“Although we at times feel ‘bowed 
down’ by all the war mongering and 
domestic uncertainty, and I think this 
is particularly true of the insurance 
business, let’s look for the ‘silver lining 
behind every cloud.’ 

“The future for business, both big 
and little, if we believe the columnists 
and headline writers, is not particularly 
clear but I myself am naive enough to 
believe that the same qualities of enter- 
prise, ingenuity and integrity exist to- 
day as in the ‘good old days.’” 


Score Health Plan 


from Page 27) 





(Continued 


condriacs and a hell for doctors harassed 
by red tape and reduced earnings.” 

On the same date, Dr. Clyde I 
Minges, president of the American Den- 
ial Association, representing 65,000 to 
70,00 dentists in the country, stated be- 
fore the Greater New York Dental 
Meeting that the association he repre- 
sents is consistently opposed to Presi- 
dent Truman’s proposal for a_nation- 
wide system of compulsory health insur- 
ance “on the grounds that it is a politi- 
cal rather than a scientific approach to 
the problem.” 

It is reported from Boston that a 
revolt in the medical profession against 
AMA’s plan to raise the $3,500,000 edu- 
cational fund is predicted by Dr. Chan- 
ning Fotheringham, twice president of 
the Massachusetts Medical Society and 
chairman of the committee for the na- 
tion’s health. He contended that the 
house of delegates of the AMA, which 
proposes a levy of $25 on AMA mem- 
hers, is not representative of the 140,000 
members of the association and said its 
action “is likely to precipitate a ‘grass 
roots’ rebellion among the ranks ot 
American doctors.” 


SPEAK AT COMPTROLLERS’ MEET 

At a meeting of the Detroit chapter 
of the Comptrollers’ Institute of Amer- 
ica at the Hotel Statler on November 
30, a discussion on crime coverages was 
featured. Ralph Burks, comptroller of 
the Standard of Detroit Group, presided. 
Participating were Roger F. Quail, man- 
ager, fidelity department, and M. J]. 
Pi ierc e, manager, educational department, 
Standard of Detroit Group. 
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Your Piece of Peace 


It is Christmas again. We hear laughter and song. There is “Peace on earth; good will 


towards men”... and a piece of that peace is yours. ; 

Somewhere, there is a home that is still a home because you have done your job. Somewhere, 
there's a child who's a happy child because of your good work. 

Through you, homes blackened by fare have come to light again. Through you, a serious acct- 
dent has lost its financial bite. Through you, your friends in your community can live with far 
less fear. So may we wish you the joy of Christmas. A piece of its peace is yours. 


THE EMPLOYERS’ LIABILITY ASSURANCE CORP., LTD. + THE EMPLOYERS’ FIRE INSURANCE CO. + AMERICAN EMPLOYERS’ INSURANCE CO. The E M PLOYE RS’ G ROU P 


ONE LIBERTY SQUARE, BOSTON 7, MASS. 
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Mahoney Group to Probe 
Mail Order Insurance 


TO HOLD NEW YORK HEARING 
Senator Says Some A, & H. Companies 
Cannot Meet State Law Require- 
ments; Fears Federal Action 
injunctions and criminal 
the sale of unauthor- 
and health in- 
York state will 
York State 


Provision for 
action to prevent 
ized mail accident 
surance policies in New 
be discussed by the New 


order 


Joint Legislative Committee on Insur- 
ance “wre and Regulation at hearings 
December 16 and 17 at New York. 

This was announced at Albany, De- 
cember 5, by Senator Walter J. Ma- 
honey, Buffalo Republican, who is com- 
mittee chairman. The hearings will be 
at the Bar Association of the City of 
New York. 

Senator Mahoney declared that some 


insurance companies 
which cannot meet the requirements of 
the present state insurance law in rela- 
tion to the merits of their policies are 
soliciting business by mail in New York 
State 


accident and health 


Government May Act 


“Unless the state takes immediate 
steps to amend its insurance and penal 
laws to halt mail-order sales by such 
companies,” said Senator Mahoney, “ac- 
tion may be taken by the Federal Gov- 
ernment. 

“Our state insurance 
corms but the power of 
aga inst questionable accident 
insurance companies and the means for 
criminal prosecution of violators might 
well have to be provided to continue the 
regulation of insurance at state level.” 

Senator Mahoney said he was “quite 
certain” 


regulations are 
injunction 
and health 





that other states would follow 
New York’s action and that they would 
combine to stamp out companies em- 
ploying “misleading advertising and so- 


iciting” 
licit 
The committee 


to sell worthless policies. 
chairman emphasized 
that all companies selling insurance by 
mail do not fall into the “undesirable” 
category, but he noted that there is a 
sufficient number to drain substantial 
payments from unsuspecting policy 
seekers, 
Will Recommend Law Changes 


Recommendations for changes in the 
state laws will be sought at the hearings 
from representatives of reputable acci- 
dent and health insurance companies, 
Senator Mahoney added. 

Several other insurance topics are to 
be discussed at the hearings. Included is 
the exploration for means to provide a 


legal substitute at state level for inter- 
state coverage of fire risks. 

Until the insurance industry had been 
declared interstate commerce in a Su- 


preme Court decision, Senator Mahoney 
explained, it was possible for the Inter- 
state Underwriters te rd to provide a 
single policy for blanket coverage of 
fire risks of insurance buyers whose 
properties extended into several states. 

Since July 1, age Mahoney added, 
this is no longer permissible with the 





result that the 1U B is unable to employ 
its former methods in providing cover- 
age and that large insureds are without 
sufficient protection, inasmuch as_ the 
fire insurance industry has not devised 


insurance. 


Will Seek Means to Help Fire Industry 


1 method for adequate 


The committee will seek a means to 
help the fire insurance industry and its 
insureds meet this problem 

The committee’s agenda also includes: 

Consideration of Section 213 of the 


State Insurance Law providing a for- 
mula controlling the amount life in- 
surance companies may expend to ob- 
tain new business. The committee has 


E. B. Brink to Give Xmas 
Party for Poor Children 


The Earl B. Brink Agency in Detroit 
of the Companion Companies, will hold a 
Christmas party for underprivileged chil- 
dren on Saturday, December 18, at De- 
troit’s Statler Hotel ballroom. This party 
is in lieu of the December party given 
for the men of the agency who write 
$1,000 or more in premiums. The men 
have asked to be hosts to the city’s un- 
fortunate children instead of having the 
party held for themselves. 





received complaints from smaller life in- 
surance companiies that the statute is 


“unduly restrictive” to them. 
Presentation will be made of a re- 
port of action taken by the National 


Association of Insurance Commissioners 


about the McCullough Report which 
concerns the definition of insurance 
profits. Under present state law, all 


profits must be reported to the State 
Insurance Superintendent, 


Would Exclude Banking Gains 


The insurance industry has advocated 
the insertion of the word “underwriting” 
to define profits, which would exclude 
gains from banking and other invest- 
ments in their reports to the state. 

Other members of the committee are: 
Assemblyman William H. MacKenzie, 
Belmont Republican, vice chairman; As- 
semblyman Thomas A, Dwyer, Brooklyn 
ag secretary; Senator Frederic 

Hammer, Queens Republican; Sena- 
oe Louis L. Friedman, Brooklyn Demo- 
crat; Assemblyman Harry A. Reoux, 
Warrensburg Republican; and Assem- 
blyman Samuel Rabin, Queens Republi- 
can. 
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a 31 CLINTON STREBT, NEWARK, N. J. 
ALCOHOLISM HELD DISEASE REGIONAL MEETING IN N. Y. 





California Judge, After Jury Verdict, 
Sets Amount of $16,750 Due Victim 
From Pacific Mutual Life 
Following a jury verdict that “chronic 
alcoholism” is a “disease,” handed down 
in Superior Court Judge J. F. Moroney’s 
court at Los Angeles, in the suit insti- 
tuted by Ray E. Hill, guardian of 
George C. Rubsch, 58, an inmate of the 
Camarillo State Hospital, against the 
Pacific Mutual Life Insurance Co., Judge 
Moroney has set the amount due Rubsch 
as $16,750, and in addition held Rubsch 
is entitled to $358 a month so long as 

he asi” 

The insurer had contested payment of 
the claims of Rubsch on the ground that 
chronic alcoholism is not a “disease” 
within the scope of the policies held by 
Rubsch. 

The verdict of the jury was that al- 
coholism, in itself, is not a disease, but 
the court held that alcoholism, when 
accompanied by mental deterioration, is 
a disease, and therefore Rubsch is en- 
titled to the amounts fixed. 

This is the first instance in California 
jurisprudence where a definite ruling 


has been handed down on the question. 
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Specialists 


In Health Insurance 


SURGICAL e 
With or without T D B 


Specializing in health insurance for employer 
sponsorship, through agents and brokers. Com- 
peting directly with Blue Cross Plans and State 
Disability Fund, with the specialized underwriting 
and claim service required for small and medium 


American Health 
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® Newark 2, N. J. © MArket 2-2888 


MEDICAL 


New Jersey State Office 






































H. & A. Conference Announces Agenda 
for Dec. 16 Gathering; White to 
Preside; Skutt to Open Session 


A regional meeting in New York City 
will be held by the Health & Accident 
Underwriters Conference on Thursday, 
December 16, at Hotel Pennsylvania un- 
der the chairmanship of W. Franklyn 
White, Mutual Benefit Life, Getting 
under way at 10:30 am., introductory 
remarks will be made by V. J. Skutt, 
president of the conference, who is vice 
president of the Mutual Benefit Health 
& Accident of Omaha. Thereafter re- 
ports will be given by the respective 
chairmen of the recent group, under- 
writing and Minneapolis regional meet- 
ings. The agenda also embraces a report 
on the Accident & Health Survey and 
latest developments in the hospital in- 
surance field. These include the Chicago 
hospital admission plan, Blue Cross and 
Blue Shield activities. 

The afternoon session will open with 
a discussion of Federal and state cash 
sickness and health insurance legislation 
and will include (a) comparison of state 
plans and (b) the 1949 legislative pic- 
ture and contemplated action. Home 
office public relations is next on the 
program, followed by a review of cur- 
rent regulatory developments. These in- 
clude the proposed standard provisions, 
the A, & H. Industry Committee’s min- 
imum benefits recommendations and the 
FTC’s mail order hearing. 

The meeting will close with an open 
forum at which questions on any phase 
of the business may be directed to lead- 
ing A. & H. executives. 

Most of the officers and executive 
committeemen of the conference will 
attend the meeting as well as execu- 
tives of member companies located i 
and around New York City. 


ISSUES A. & H. PROPOSALS 





Downey Forwards Suggested Amend- 
ments to Standard Provisions for 


NAIA Action This Month 


Insurance Commissioner Wallace K. 
Downey of California has forwarded to 
members of the accident and _ health 
committee of the National Association 
of Insurance Commissioners, members 
of the subcommittee thereof, all A. & H. 
trade associations and other interested 
persons, copies of suggested amend- 
ments to the recommendations of the 
subcommittee on standard provisions of 
the accident and health ccimmittee of 
the NA 

These proposals of the California De- 
partment are embodied in a mimeo- 
graphed report of more than 22 pages. 
In his accompanying letter, Commis- 
sioner Downey said: 

“At the meetings of the accident and 
health committee of the National Asso- 
ciation of Insurance Commissioners, to 
be held at the mid-winter convention, 
1948, New York City, the California De- 
partment of Insurance will urge the 
committee to adopt such amendments 
as a part of the recommendations of the 
committee for a new standard provisions 
law. 

“You will note that this material in- 
cludes the full November 1, 1948, report 
of the subcommittee on standard provi- 
sions, indicating by line-outs the ma- 
terial we believe should be deleted 
therefrom, and indicating by underlin- 
ing the material which we_ believe 
should be added thereto.” 
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“Five weeks at the Etna Home Office Casualty and Surety Sales 


Course were eye-openers for a man who had already acquired con- 






siderable knowledge and experience during eight years as an insurance agent. 
I reaped immediate benefit through additional confidence, working knowledge 


of the business, and understanding of the theory of insurance. 








“Within a year after completing the Course, my production had increased 43%, 
















earning me an interest in the business. At the end of three years, I had become 








ohn H. Cobbs 

J = a full partner and today, our business has increased five-fold. 
Cobbs, Allen &. Hall MGS Ss “The Sales Course deserves a large share of the credit for this success. Unques- 
ere ah ped ; tionably, the time and money spent to attend have proved to be the most 


profitable investments I have ever made!” 
John H. Cobbs 
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AMA Survey 


(Continued from Page 27) 


tivity or not, and regardless of the num- 
ber of people in an organization em- 
ployed to handle it, Mr. Gallagher be- 
lieves that comp slete jurisdiction over it 
should rest in a single administrator. He 
declared that “in most cases, decentra- 
lized administration will mean increased 
premium cost _and the curtailment of 
coverage which follows decentralization.” 

Qualities of Insurance Administrator 

Answers to the questionnaire, he con- 
tinued, point to a composite list of re- 
quirements that the responding compa- 
nies, as a group, believe the insurance 
administrator should have. Listed in the 
order of their importance to the re- 
spondents, they follow: 

\ eur knowledge of 

coverages and practices. 

Md ea understanding of business law 

3. Experience in the employer’s line 
of business. 


insurance 


4. Ability to think objectively 

5. Some knowledge of the physical 
side of safety practices 

6. An education, preferably formal, 
which will permit the growth of the in- 


surance administrator to positions of 
greater importance and responsibility. 
Mr. Gallagher was frank in saying 
that he did not agree that the latter re- 
quirement should be last on the list 
Placing it there, he said, reflects a still 
incomplete understanding of the poten- 
tialities of the insurance administrator's 
work, 
Continuing, the 
generally speaking 


report revealed that 
management policies 





on the subject of insurance administra- 
tion are not clearly crystallized, except 
in the larger businesses, and then too 
infrequently. Said Mr. Gallagher: 
“Basically, this is because insurance premium 
osts constitute only a very small part of total 
business costs, but that reasoning embodies a 
non-sequitur of the first order. Relative costs 
have little to do with the matter. The real 
measure of the importance of insurance is the 


responsibility it bears. Incompetent insurance 
I ) 


administration is always expensive, not so much 


because of premium cost, but because it leaves 


the company wide-open for serious losses, which 


1 be great enough to impair its working 






capit position.” 
Few Analyze Financial Standing 
It was also brought out in the report 
that “only a small percentage of insur- 
ance administrators analyze the finan- 
cial standing of their insurance carriers.” 


Mr. Gallagher's observation on this point 
This may be because the statements 


Was: 
used in company advertising are so 
abridged as to be of limited value. The 
true financial picture of the company 
can be obtained only in, or from, the 
very complete statement furnished the 
insurance departments of the various 
states. Schedules from these statements 
are available in published form. 

Finally, the AMA survey pointed to 
the use made of insurance brokers and 


responding to the 
connection Mr. 


those 
this 


consultants by 
questionnaire. In 
Gallagher reported: 


“Most of the companies represented place 


their fire and casualty insurance through brok 


ers, 82% in the case of fire, 87% in the case 


of casualty. On group insurance, they divide 


almost equally: 51% place it through brokers; 


49% do not. The plitting the line’ 
I 


brokers 


purchas 


question of ‘s 


or dividing insurance among. several 


aroused considerable comment among 


found 
all of 


insurance: i.e., all fire or all 


Ss generally 


brokers alike. It 
make 
a given kind of 


casualty. If it is mecessary, 


ers and 


best to one broker responsible for 


because of local 


conditions, to place some business with other 


it should be supervised by the primary 


brokers, 
broker, who may make the necessary commis 


sion arrangements. 
opinions were 
one-third of 


impressed by the 


“On the matter of consultants, 


radically divided. Approximately 


the companies were favorably 
work done by 
ered cost rea 
A second 
directly the opposite opinion. The 
services had no opinion 


outside consultants and consid 
obtained. 


had 


their sonable for resuts 


group, of about the same size, 
remainder of 
those who utilized such 
had become so much 
that it 


comment.” 


on the subject; the service 


a part of their business system was 


without question or 


accepted 

















66 
ft « 9 
es in “ur ane 

Los Angeles, Calif. (Being a continua- No. 23,968-22) who wrote on the back 
tion of our notes on incidents here and of each sales slip in red crayon: “Thank 
en route), Smartest remark of the trip you, call again, Shirley Lieber.” 
was the statement by Glen S. (Kansas In the same store, Saul (Manager, 
City manager) Baker that “Experience Jamaica Agency, Prudential) Vort want- 


is of no value unless you can sell it for 
more than you paid for it.’ 

It was sill {FP resident, Stewart 
Hencken & Will, Inc., Prudential Gen- 
eral Agents) Connett who wrote home 
that the total area of the City of Los 
Angeles was 450 miles. We checked on 
that in the “drive urself” car we hired 
for our stay here, and our mileage 
checked exactly with Bill’s. .. . 

One afternoon in Beverly Hills, while 
driving along Kirafiorie Boulevard, Rob- 
ert I. (Pru’s Newark Agency) Knoller 
said “I do not Kiri ifiorie- ni irks.” 

t I]. Magnin & Co., after buying some 


wertcatigs from a saleslady of the 
Sweet Young Thing type, she said: “This 
is something you won't find in any store 
in the East.” We asked how she knew 
we were from the East and she said: 
“You couldn’t come from further West, 
so, no matter where you come from, 
you must be from the East.” . 5 ait 
was this same sales person (sales check 


ed to see some lingerie and became all 
befuddled when he found the merchan- 
dise was always displayed on models... . 
Nice going, Saul, me lad. 

It was found by some that the water 
out here has an odd effect on visitors, 
and one chap who was strongly affected, 
consulted a physician who prescribed 
doses of bismuth. When we asked 
the lad if it helped, he said, ‘“That’s none 
of your bismuth.” 

The Hotel Biltmore here sells the 
“New Yorker” magazine of two weeks 
ago. The girl at the news counter 
said, explanation: “It must take two 
weeks to get copies down here.” 

Two of Wesley (Business Consultant, 
Prov-Mut Home Office) Gadd’s pet gags 
belong right here, the one about the chap 
who asked “How are you getting along 
now that you are so many thousand 
miles away from your wife?” and the an 
swer was: “I’ve reached the highest 





Blanket 

Farmers 

Liability 
Policy 








This policy sets a new standard in broad lia- 
bility protection for the farmer. Farm, Per- 
Automobile and Products 


sonal, Employers’, 
’ Liability are covered on an occurrence basis. 

Medical Payments 
Products coverage. 
limited to just three sentences! With increasing 
mechanization, the farm owner ranks with the 
industrialist as a prospect for blanket liability 
coverage. And American Casualty’s new con- 
tract is the preferred policy for the majority 
of your farm and ranch risks. 


Full information on the Blanket Farmers’ Liability Policy is available on request 


AMERICAN CASUALTY COMPANY 


PENNSYLVANIA 
Fire Affiliate: American Aviation & General Insurance Company 


OF READING, 


can be included with all 
Exclusions are 


, Richard Caldwell, U. S. 











point of efficiency—I can now put my 
socks on from either en ‘ , 

The other one by Wes ene: “Nobody 
ever kissed a_ girl unexpected ly—te 
closest you can come to it is to kiss her 
sooner than she expected.” . 


—MERVIN L. LANE. 


250 Attend A. & H. Club’s 
Annual Christmas Party 


Good fellowship plus a fine entertain. 
ment program made the annual Christ. 


mas party of the Accident & Health 
Club of New York, December 7 Hotel 
St. George, Brooklyn, an enjoyable occa. 
sion for 250 members and friends. Rich. 
ard W. Fairbanks, U. S. Life, first vice 
president of the club, was dinner chair- 


man and lived up to his repute tion in be- 
ing “the life of the party. 

Henry Mitchell, Equitable Society, 
tiring president, in his swan song ex. 
pressed appreciation for the coopera- 
tion he has received in his year in office 
He introduced Julius L. Ullman, execy- 
tive vice president, Wik, Perrin & Son, 


Inc. president-elect of the club, who 
invited his official ‘init for the coming 
year to “stand up” with him. “This js 
the team that will work for you in 
1949,” said Mr. Ullman. The officers are 
Mr. Fairbanks, first vice president: Don- 
ald G. Parker, Accident & Casualty, sec- 
ond vice president; C. M. Cronin, Trav- 
elers, third vice president; Philip D 
Cross, Phoenix Indemnity, secretary: EF, 


Accident, as- 
MacDonald, 
and E. L 


assistant 


G. Finneran, Preferred 
sistant secretary; K. J. 
Hartford Accident, treasurer, 
Tuohy, Metropolitan Life, 
treasurer. 

The New Jersey A. & H. Association 
was represented at the dinner by Her- 
bert A. Siddons, Service Review, Inc., 
who is its newly elected  secretary- 
treasurer. President of that association, 
Life, sent a tele- 
gram. 

The New York Chapter, National A. & 
H. Association, was represented by its 
president Ralph K. Lindop, Monarch 


Life, general agent, and DeWitt Stern 
Fireman’s Fund Indemnity, general 
agent, who is slated to sueceed Mr 


Lindop at a luncheon meeting next Mon- 
day. 

Out-of-town visitor was 
Winslow, a past president of the New 
York Club, who is now living in Hen 
dersonville, N. C., where he represents 


Leslie W 


the Aetna Casualty & Surety as ar 
agent. Mr. Winslow retired as A. & H 
manager of the Fireman’s Fund Indem- 


nity a few ago. 

Lawrence K. Farrell, Metropolitar 
Life third vice president, is scheduled t 
install the 1949 officers in January. Ont 


years 


of the coming year’s speakers will be 
Dr. John H. Scharf, psychiatrist, 
memiber of the club, who accepted Mr 


Ullman’s invitation at the dinner t 
speak on this subject at next September’ 
monthly meeting. 


Insurance Press Honored at 
C. & S. Ass’n Luncheon 


Members of the insurance trade jour 
nals and daily papers who cover th 
news of the casualty-surety business wet 
the honored luncheon guests of _ the 
Association of Casualty & Surety Con 
panies last Friday at the Bankers Clut 
New York. General Manager J. Dewé) 


Dorsett and General Counsel Ray Mur 


phy joined with chief executives ¢ 
member companies in welcoming the 
press. Short, felicitious talks were made 


by Jesse W. Randall, president of th 
Travelers; Frank A. Christensen, 
dent, Fidelity & Casualty; Richard \ 
Goodwin, first vice president, 
Fund Indemnity, and W, E. Mckell, vic 
president, American Surety, and_ prest 
dent, New York Casualty, who is nov 
president of the association. Mess 
Randall, Christensen and 
past presidents. 
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UNITED STATES BRANCH + 99 JOHN STREET » NEW YORK 7, NEW YORK 
E. BRANDLI, Asst. U. S. MANAGER 


T. L. HAFF, U. S. MANAGER 


























EMPLOYERS 
REINSURANCE 
CORPORATION 


J. B. ROBERTSON—PRESIDENT 


In a third of a century of special- 
ization in a skilled profession 
within a skilled profession — 
Underwriting — Employers con- 
tracts in the field of Reinsurance 
have been fully satisfactory. Built 


to your specific requirements. 


KANSAS CITY 


Insurance Exchange Bldg. 


NEW YORK 


107 William Street 


CHICAGO 


175 West Jackson 


SAN FRANCISCO 


114 Sansome Street 


LOS ANGELES 


606 South Hill Street 




















